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"47 Production Near All-Time Records 


7, | 93053,989 Total 
How They Fared in “47-46 “" 


U. S. CAR PRODUCTION 


i 


‘Price Increases 


Sparks 


5,000,000 vehicles “ain’t hay.” 
7 ” ~~ 


Many experts agree that '47 was 
a preview of prosperity in '48. 
* * * 


That deafening silence that over- 
whelms you is the wisdom not 
eming from slippery politicians in 


a presidential election year. 
* * * 


Chile Reception 

License plates made in the Con- 
necticut Reformatory cannot escape 
to Chile because, according to 
State Atty. Gen. William L. Had- 
den, federal and state laws ob- 
viously frown on the exportation 
of prison-made products. 

Apparently liking the Connecti- 
cut plates, the Chilean government 
sought to have its plates manufac- 
tured in’ the Connecticut peniter- 
tiary. 


* * + 


Too Bad 

The nation’s bill for occupational 
injuries during 1946 totaled approx- 
imately $2,400,000,000, of which 
about $1, 100,000,000 represented the 
immediately visible costs to- both 
workers and industry including 

loss, expense of medical care 
overhead cost of compensation 


ce. 

The remaining $1,300,000,000 rep- 

resented the estimated money value 

of damaged equipment and mate- 

rials, production slow-downs and 

time lost by other workers not in- 
volved in the accidents. 


* + af 
No End to Demand? 

Reports of a survey issued re- 
cently by the Federal Reserve 
Board show that the backlog of de- 
mand for automobiles is growing, 
especially among high income 
roups. They show that whereas 
last January, 12 percent of all 
spending units intended to buy 
cars during 1947, this percentage 
> had increased in July to 13 percent 
even though many of the original 
12. percent had already bought. 

ofeover, in the group of fam- 
| ilies with incomes above $5,000, 24 

‘Percent had expected to buy a car 
in January and by July, 30 percent 
| hoped to buy in the next 12 months. 


Tep Cars 
New car registrations for 10 
eae” plus 31 states for No- 


1947 

Make 
Chev. 
Ford 
Plym. 
Buick 
Dodge 
Pontiac 
Olds. 
Mercury 
Nash 
Stude. 
Hudson 
Chrysler 
DeSoto 
Cadillac 
Kaiser 
Frazer 
Packard 


Lincoln 
ys 422—18 
Crosley 1,585—17 
Total All Makes 
2,695,494 1,394,859 
For further details see page 
20, today’s issue. 


16,487—15 
388—19 
318—20 

27,520—14 

7,998—16 


Hang in Balance 


For New Year 


Supply Availability, 
Better Production 
May Ease Pressure 


RICE increases for new cars 

hung in the balance as 1948 
rolled in. There were several fac- 
tors on both sides. 

If unions force a new round of 
substantial wage increases or im- 
pede production in attempts to do 
so, the price level will undoubtedly 
rise. 

In addition, for the makers 
bringing out greatly changed 
new models, the pressure for in- 
creases will be strong in view of 
terrific tooling costs. 

As 1947 closed, the Interstate 
Commerce Commission raised to 20 
percent the 10 percent freight rate 
increase it authorized railroads to 
make in October. All railroad and 
water carriers and freight for- 
warders were authorized to make 
the change after five days’ notice 
to the public. 

On the other side of the picture, 
the production outlook appeared 
good, and if production runs high 
and smoothly, cost pressures will 
ease. A further factor on this side 
is the fact that profits of most 
makers were good in 1947. At least 

one maker is expected to reduce 
prices shortly. 
* * am 
aus, auto prices are likely to 
swing with the general economy. 
If prices generally level off, there 
appears to be a good chance that 
auto prices may hold the line. 

However, if the Marshall plan 
to aid Europe, a short crop or 
other factors give a further im- 
petus to inflation, auto prices will 
no doubt rise. And if they do, 
another slice will be taken out of 
the big backlog of car orders, 
®ringing closer the day when 
supply will meet demand. 

Following are high points from 
other yearly roundup stories in 
AUTOMOTIVE News today: 
* * aK 


GENERAL ECONOMY—Head of 
President Truman’s economic ad- 
(See OUTLOOK, Page 31, Col. 3) 


Quinn Heading 
Dodge Sales as 
Akers Retires 


DETROIT. —E. C. Quinn was 
promoted to general sales manager 
of Dodge division last week upon 
the retirement of F. H. Akers as 
vice-president in charge of sales 
and director. 

The announcements were made 

(See DODGE, Page 30, Col. 5) 


o- -—__ 


*Station wagons. 


bebboSceeasd 


U. 8S. TRUCK PRODUCTION 
1946 


Rep. 
For NADA Speeches ; 


WASHINGTON. — Rep. Jesse P. 
Wolcott, chairman of the House 
Banking and Currency Committee, 

and Paul G. Hoff- 
man, president of 
Studebaker, will 
be among the 
principal speak- 
ers at the NADA 
Convention and 
Equipment Exhi- 
bition to be held 
in Chicago Jan. 
25-29, it was an- 
nounced last 
ieott week. 

— Rep. Wolcott’s 
address will be “The Washington 
Picture Today.” Hoffman, as. chair- 
man of the board of the Automotive 
Safety Foundation, will present 
“The Dealer’s Stake in Highway 
Safety.” 

Other speakers will include Thom- 
as R. Reid, vice-president in charge 
of human relations, McCormick & 
Co., Baltimore; M. O. Anderson, 
president of NADA, and Guy B. 
Arthur jr., consultant on personnel 
administration. 


Total 1947 | 
Output 


335,930 
247,928 
162,616 
153,011 
86,129 
67,802 
67,096 
21,753 
22,483 
19,048 
16,223 
10,114 
3,022 
2,918 
22,374 


1,238,447 


Wolcott, Hoffman Listed 


A new feature of the conven- 
tion this year will be the equip- 
ment exhibition which will open 
in the exhibition hall of the Ho- 
tel Stevens Jan. 25. It will include 
displays of the latest m 
electrical, lubricative and office 
equipment, designed to meet the 
needs of dealers. Leading manu- 
facturers of service and repair 
tools will present exhibits and 
demonstrations throughout the 
show. 

A number of exhibitors have ad- 
vised NADA that part of the equip- 
ment they will display is still in the 
manufacturing and testing stages 
and will be introduced to prospec- 

(Continued on Page 8, Col. 4) 


F or U. 5 Canada 


Is 2nd est 


U. S.’ 3,555,927 Cars, 
1,238,447 Trucks Top 
All But ’29 and ’37 


By Bernie Thomas 
Staff Writer 

Ute STATES and Canadian 

car and truck production dur- 
ing 1947 reached a total of 5,053,989 
units, the second highest in his- 
tory, according to Automotive News 
tabulations. 


Canadian production of 259,615 
cars and trucks brought the com- 
bined output for both countries to 
more than 54 percent above the 
1946 total. 

c + - * 
'THE U. S. total was the third 
highest in history for this coun- 


ly lines. cf 
Canada’s 1947 production 3 
that country’s best since 1929 wht 
263,000 cars and trucks were bul : 
across the border. 
. * + + 

(CURTAILED again by holidey 

shutdowns, U. S. output last 
week hit only 54,605 cars and lf - 
704 trucks—a total of 73,309. The 
previous week’s revised accountirg 
is 55,223 cars and 17,410 trucks — 
a total of 72,633. 

(Continued on Page 33, Col. 1) 


Produetion 


Automotive News Estimates 
U. 8S. Cars, Trucks 


73,309 = 32.688 


wan 


ite Fiiaceis croibiilials ‘toil 
by makes, see table, page 33. 


Dealers and Makers Reveal 
Details of Joint Parley 


By Pete Wemhoff 
Editor, Automotive News 
URTHER details of the AMA- 
NADA meeting in Detroit Dec. 
19 were released last week follow- 
ing Automotive News’ exclusive 
story in its Dec. 29 issue. 
The official releases confirmed 
Automotive News’ story, although 
both AMA and NADA officials 


emphasized that the subject of 
an industry-wide factory-dealer 
council was ruled out as @ pre- 
liminary to the meeting, 

than at the meeting 

From a reading of the official 
releases, there appears no reason 
to conceal any of the happenings 
at the meeting, since everything 

(Continued on Page 27, Col. 1) 
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Big Bouts Still Ahead 
At Capitol Hill 


By William Ullman 
Washington Correspondent 





shift in foreign policy and the 
problem of rising prices were of 





















Ford Puts Cost 
Of New Models 
At $80 Million 


DEARBORN.—Ford spent more 
than $80,000,000 and needed only 18 
months to tool up for its new pas- 
senger-car models, which will be in 
production by 



























In comparison with the strikes 
of 1946, the past 12 months stand 
_out like a calm lake at the base 
of an erupting volcano. 

,Labor leaders and more im- 
portantly, factory workers, dis- 
played a sincere desire to keep 
the machinery in motion and 
leave grievances to mediators, 
instead of pickets. 

In the wide-open field of dealer- 
ship labor, half a dozen unions 
staked out organizing claims in 
various areas. But here, too, ga- 
rage workers in the key Detroit 
area became disgusted at the goon 
heroics of a red-tinged strike chief 
and returned to work, eventually 
leading to his ouster. 

* 4 ” 
Wrrnour a doubt, the greatest 
single reason for this labor 
in so far as 





| to dead center after 15 years of 
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| 











(Continued on Page 29, Col. 1) 





1942, 1943 and 1944. 
* * + 
TX AUTO parlance, describing the 
steel situation as a “shortage” 
was a bit of an understatement 
during 1947. There were too many 


| times when the big assembly plants 
| were literally starving for steel, 


and shutdowns were as regular as 
quarterly financial statements. 

Peculiarly, more trucks were 
turned out in 1947 than ever be- 
fore because of the steel famine. 
Lack of sheets for passenger cars 
resulted in some assemblers 
channeling more steel into the 
schedules for trucks, which re- 
quire much less of the metal per 
unit. 

It was car production which suf- 
fered, and that’s why the assem- 
blers are hoping that the steel 
dearth will be erased so that they 









This Year 


Prospects for a national auto- 
mobile show in 1948, with all the 
prewar trimmings, remain remote. 

Factory sales managers, it is 
learned, are still quite reluctant 
to schedule such a promotional 
venture until consumer orders 
can be met more readily than at 
present. 

Nine or 10 months’ planning is 
required for a show and, as of 
last week, the when of a postwar 
revival was a matter of specula- 
tion and not much more. 

The last national exhibit of 
new-car models took place in the 
fall of 1940 at New York City’s 
Grand Central Palace. 





Early to Press 
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turn for the better, A HELP TO HARASSED MOTORISTS Is this super-self-service gas station which am 
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was the enactment of the Taft-| betmeen mumps, and pretty fir te callect your moacy. For those messy Jobs of all-| the tremendous auto demand. | this issue of Automotive News | wun st A! 
Hartley law. idea of filling your own tank seems to appeal to the ladies as they outnumber the Pittsburgh experts cite five basic went to press on Dec. 31. on stohe 


Stiff fines and jail sentences now 


male customers almost 2 to 1.—(Acme). 


(Continued on Page 6, Col. 2) 
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of 
with @ special holiday safety message are (left to right): 
Philadelphia Automobile Trade Assn., and Richard MacMeekin, general manager of 
“Kit Drane,’" who fired the questions. She is the 


a are two things in which 


I have supreme confidence 
for the future. the first place, 
dealers are prepared better than 
ever before with experience, re- 
serves, equipment and manpower to 
forge ahead. Secondly, I am sure 
that dealers can be more hopeful 
than any other type of merchants 
because they are in a field that is 
destined to grow. 


In addition to these two facts, 
we are on a more firm footing than 
ever before because during and 
since the war the public has devel- 
oped a more thorough appreciation 
of the utility value of the automo- 
bile. 

One reason why this nation is 
prosperous is because a greater 
percentage of our people own 
automobiles than in any other 
nation. The use of the automo- 
bile is one of our productive 
tools. Its use makes humans more 
mobile and increases individual 
productivity. 

New car volume last year was 
near an all time high, and pro- 
duction is expected to expand an- 
other million units in 1948. The re- 
straining factor has been sheet 
steel but the present outlook is 
that increased steel capacity, par- 
ticularly rolled sheets, will be avail- 
able by the middle of the year. 


* ® * 


Soon Will Come 


Over-Allowances 


ECRUITMENT of labor to build 
an increased amount of cars 


Detroit °47 Sales 
Exceed 106,000 
At End of Nov. 


DETROIT.—A total of 9,402 new 
cars were sold and titled in Wayne 
county, Mich., during November, 
according to a monthly recapitula- 
tion by the Detroit Auto Dealers 
Assn. A grand total of 106,189 unit 
sales for the 11-month period was 
recorded. 

Breakdown for November and 
totals for the 11-month period were 
as follows: 

Ford, 2,215 and 23,002; Chevrolet, 
1,389 and 17,698; Buick, 734 and 
8,774; Plymouth, 696 and 8,949; 
715 and 8,245; Mercury, 
647 and 4,827; Dodge, 593 and 6,824; 
Oldsmobile, 459 and 5,230; Chrys- 
ler, 298 and 3,111; Kaiser, 290 and 
1,835; Cadillac, 255 and 2,709; De- 
Soto, 227 and 2,439; Nash, 219 and 
2,090; Packard, 206 and 1,849; 
Frazer, 196 and 1,404; Studebaker, 
113 and 1,278; Lincoln, 74 and 863; 
Willys, 41 and 384; Hudson, 20 and 
3,470; Crosley, 15 and 206; miscel- 
laneous, 0 and 2. 

Used-car sale totals to Novem- 
ber, 1947, are well ahead of simi- 
lar totals of last year, the DADA 


figures show. Totals for November, 


1947, showed 5,894 units as against 
4,748 units for the same period in 
1946, 





has rarely been a problem in this 
industry because of its favorable 
competitive position with respect to 
wages and working conditions. 
Hourly earnings at automobile fac- 
tories recently averaged $1,50, some 
26 cents higher than in manufac- 
turing as a whol. 

But it is not alone to the expand- 
ing production of new cars that 
dealers look forward for profits. 
The more new cars built the sooner 
the trade will encounter competi- 
tive conditions in which the avail- 
able new car gross will be reduced 
by over-allowances on used cars. A 
great many dealers believe that the 
trade is already entering into this 
phase of the business, particularly 
in connection with higher priced 
automobiles. 


It is the realization that the 
automobile has proved itself a 
profitable servant to its owners 
that paints a rosy picture for the 
future. Dealers can perceive with- 
in the next couple of decades 50 
million owners instead of the 
present 37 million. They believe 
the important element in assur- 
ing their* future is the income 
from maintenance from such a 
backlog of owners. 

Repairing automobiles last year, 
including parts, service and labor, 
totaled about seven billion dollars. 
That this volume will grow is sub- 
stantiated by the fact that the aver- 
age car’s life has been lengthened 
to 89,600 miles over a twelve-year 
span as compared with 25,000 miles 
and six and one-half years in 1925. 

ca * a 


Dealers Must Keep 
Houses in Order 


E MUST remember, too, that 
the U. S. market has increased 
by 10 million people since the war. 
Twelve million have now returned 
from the service, which is 42 per 
cent of all men between the ages 
of 18 and 45. Nineteen million boys 
and girls have come of age. Twelve 
million marriages have taken place, 
which is a third of all the married 
families, There have been 21 million 
births, which is one-seventh of the 
population. 


Even with postwar dislocation 
we have filled, in less than two 
years, nearly seven million new 
jobs. In 1939 only 33 1/3 percent 
of the families had an income of 
two thousand dollars or more. 
Today almost double that number 
exceeds the two thousand dollar 
mark. In the lush days of the 
late twenties our national econ- 
omy hit an all-time high of eighty 
billion dollars. Currently it is at 
the two hundred billion rate. 


All these facts predict to me the 
opportunities for dealers will be 


greater than ever before. It but 
remains for each individual dealer 
to keep his house in order and to 
use good judgment to assure that 
his organization secures its posi- 
tion in this expanding field. 





PATA ON THE AIR over Station WIP, Philadelphia. Pictured during the broadcast 


“Kit Krane’s’’ Chatterbar program, 


the association. Facing them is 


Mation’s women's director. 


which launched a new 


series of safety talks 
A. A. Martin, president, 
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By Pete Wemhoff 
Editor, Automotive News 

yas cautious on service, used 

cars and heavier trucks, auto 

dealers are optimistic concerning 

overall business in 1948, a cross- 

section survey by Automotive News 
shows. 

Except possibly for the highest 


Dealers Cautious, but Optimistic for ’48 


See 2-Year New Car Demand, Need for Selling Highest Priced 
Models and Heavier Trucks; Service Steady 


price models, there is still a two- 
year pentup demand for new 
cars, ers agree. Return of 
Regulation W, however, would 
have a dampening effect on car 
sales generally, it is felt. 


Service volume is holding fairly 
steady’ in most areas, but some 
| dealers point out that in recent 


ee Dealer eiietens 





NEW OFFICERS AND DIRECTORS of the Montana Automobile Dealers Assn. after 
their election at MADA’s annual convention in Bozeman. 
Kraabel, past president, Missoula; Pete Staton, Hamilton; Mat Himsl, Kalispell; Clyde 
Burgan, Helena; H. Macintyre, Billings; John Jewell, secretary, Helena. Seated, left 
to right, Paul Megruder, Glasgow; Glade Yoder, second vice-president. Sidney; George 
Butte; Barney Ryan, first vice-president, Bozeman; J. 


Schotte, 
Walker, 


new president, 
Lewistown. 


left to right: A. ©, 
haries 


Co 





Twin Falis, retiring state president; 


son, Bolse dealer, 


Standing, left to right: 





AT LUNCH DURING the annual convention of Idaho Automobile Dealers Assn. were, 


Garber, Caldwell, chairman of the association's state tax committee; 
Freed, Salt Lake City, vice-president, NADA; M. O. Anderson, Seattle, presi- 
dent, NADA; William 8. Hill, Pocatello, new association president; W. 
G. A. Gore, Twin Falls, 
George Romney, managing director, Automobile Manufacturers Assn.; Roy ©. David- 
who introduced Romney; 


Charlies Haight, Burley, new state vice- 


president; Ed Baird, Boise, chairman of the State of Idaho tax commission; H. F. 


Van Atta, Blackfoot, dealer and speaker. 





Record Idaho Parley 


Elects — 


Hill, Asks State Tests 


BOISE, Id.—The largest conven- 


dent. Hill succeeds W. H. Barnard, 


tion in the history of the Idaho|of Twin Falls. 


Automobile Dealers Assn. ended a 
two-day session here by electing 
William S. Hill, of Pocatello, presi- 


6 Detroit Dealers 
Held for Trial 
In Auto Probe 


DETROIT. — Following examina- 
tion in various courtrooms, three 
new-car dealers and three used-car 
dealers were held for trial here 
last week on charges resulting 
from the one-man auto grand jury. 
Meanwhile, a new attempt to ex- 
tend the scope of the auto grand 
jury failed. 


Clarence J. Hacquoil, who lost 
his Buick franchise as a result of 
the investigation, was held for trial 
in two separate cases—one charg- 
ing tax evasion and the other con- 
spiracy to evade taxes. Jerry Lynch, 
a used-car dealer, was a _ co-de- 
fendant in the second case. They 
were examined by Judge Christo- 
pher E. Stein. 

Judge Arthur E. Gordon ofdered 
these dealers held for trial on 
charges of violation of the state 
title act and conspiracy in the 
transfer of 20 Buicks from the 
Andrews agency to C. & G. Motors: 

Waldo D. Andrews, president, and 
Earl C. Jackson, vice-president, of 
the Andrews Motor Sales (Buick). 
Saul Charnes and Jack Geller, part- 
ners in C. & G. Charges against 
the wives of Charnes and Geller 
were dismissed. 

Andrews and Jackson are sched- 
uled to stand examination today 
(Jan. 5) on a second grand jury 
indictment charging violations of 
both the sales tax and title acts, 


Over 300 registered for the par- 
ley, which also elected Charles 
Haight, of Burley, vice-president, 
and Leon Weeks, of Boise, secre- 
tary-treasurer. 

Highlighting the business of the 
parley were the following approved 
resolutions: 

1. To urge the next legislature to 
establish definite qualifications in 
order to obtain a driver license. 

2. To urge that the state set up a 


system of vehicle inspection and |. 


enforcement. 

3. To recommend repeal of the 
present caravan law. 

4. To urge individual members to 
sponsor teen-age driver training in 
the state’s high schools. 

In line with such action, Hill 
indicated he might call a special 
directors meeting in the spring 
to prepare for a general session 
in the summer. 

Principal speakers at the parley 
were: Harry W. Anderson, vice- 
president of General: Motors Corp.; 
M. R. Darlington, executive-secre- 
tary of the Inter-Industry High- 
way Safety Committee; and M. O. 
Anderson, NADA president. 

New directors named by the Idaho 
association were: 

District one: E. R. Elliott, H. C. 
Seeber, W. P. Pauling and O. B. 
Parker. 

District two: Felix Stapleton, K. 
E. Hanson, John Gortsema and O. 
D. Shook. 

District three: J. V. Chamberlain, 
Roy C. Davidson, J. T. Hannigan 
and Leo J. Mason. 

District four: Lawrence Heagle, 
W. H. Barnard, Charles Haight and 
Ward Rawson. 

District five: Arnold Williams, C. 
Edward: Flandro, William S. Hill 
and B. L. Harris. 


H. T. 


c. 


Barnard, 
convention chairman; 





| months this phase of their business 
has shown signs of returning to 
normal. That is, they say, there 
have been more peaks and valleys. 
Consensus was that 1948 service 
would hold near 1947’s high point. 


EALERS surveyed confirmed 

that both demand and prices 
have softened on used cars in re- 
cent weeks, but believe that March 
or April will see renewed activity 
in this end of the business. There 
is considerable doubt, however, 
that used-car prices in 1948 will 
approach 1947’s peak. 

Older models have shown ‘the 
most decline in some areas of the 
nation, while late model used cars 
have dipped decidedly on the west 
coast. Buyers are becoming more 
choosey. Used truck prices have 
also dropped recently. 


The heavier trucks are already 
on a pre-war basis, several deal- 
ers reported, but the demand for 
light trucks is almost on a par 
with new cars. Truck repairs 
seem to be declining a bit as 
new trucks replace the old ones 
which were in constant need of 
service. 


Most dealers are making a pe- 
riodic check on their new-car wait- 
ing lists, with only slight changes 
being noted from month to month. 


Hen are some other highlights 
_—— from the dealer re- 













PecThere is more competition for 
body work, fender bumping, etc.” 

“Some few dealers are now ad- 
vertising longer terms for financ- 
ing. These are the dealers who are 
always out front with price cutting 
and other sales expedients.” 


“Buyers are not willing to take 
the first used car offered. They 
are looking cars over as they 
have not done at any time be- 
fore.” 

“If Regulation W is returned, it 
will take many buyers out of the 
market on the lower-priced cars.” 

“The percentage of cash buyers 
is still running very high, indicat- 
ing that all the lush money has 
not disappeared.” 


“The death toll among older 
dealers is rather heavy, due to 
pre-war and wartime pressure of 
selling. The factories have some- 
thing to worry about here. The 
automobile business is only 
learned by experience; you can’t 
read it out of a book. We will 
soon be in keen competition, and 
too many of the present dealers 
have got a lot of ideas acquired 
during the present lush period.” 

“There seems to be considerable 

interest in Ford’s new three-ton 
truck. .. . If it makes any inroad, 
I expect GM to throw the GMC 
line into. the Chevrolet line, since 
Chevrolet furnishes GMC with all 
of its light units. I expect this to 
happen in °48,.” 


Tax Compromise 


Slated in Iowa 


DES MOINES, Ia.—A bill fixing 
a new schedule of state income tax 
rates, which are three-fourths of 
the old full rates has been enacted 
by a special session of the Iowa 
Legislature and sent to Gov. Blue 
for signature. The bill also in- 
creases personal deductions by 50 
percent, 


The new measure, which was 
adopted as a compromise on the 
income tax reduction issue, will re- 
place a law enacted by the regular 
session of the 1947 Iowa legislature 
earlier in the year. That measure 
would have completely wiped out 
a 50 percent reduction in the state’s 
income tax which has been effec- 
tive since 1943. 


Judge Fire 
ROCHESTER, N. Y.— Damage 


estimated at $3,000 to $5,000 has 
been caused at Judge Motor Corp. 


(Ford), 81 Lake. Ave, here, by a 


blaze which began in the basement. 
Most of the damage resulted from 
smoke and water. 
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UTOMOTIVE WE STAND FOR: 

nae $1. Fair and equitable contracts between manufac- 
M turers and dealers in motor vehicles, parts and ac- 
cessories. {2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 


Ame>d>mo >| 





energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 








New Year’s Resolution: 
Play Fair, Seem Fair 


ip new year arrives with some dealers selling for all 
they are worth while others, handling more popular 
makes, still can’t see the end of orders coming in over the 
transom. In the end, of course, the dealers who don’t have 
to sell now will have to sell hardest, for it will be in the 
popular low-priced field that competition will be strongest. 


So, in whichever group you belong, you still must 
keep your organization geared to the public needs and 
temper. 

The year just past has been one of the best dealers have 
ever had from a profit standpoint. From a public relations 
standpoint, it was an extremely bad one for dealers as a 
whole. There is no ae | around the fact that dealers got 
a lot of black eyes in 1947. 

We know that most of these were not justified; that the 
vast majority of dealers played fair with the public. But 
most people don’t know that. 

So our annual list of resolutions for auto dealers is simple 
this year. It boils down to: 

Resolved that I will not only deal fairly with my cus- 
tomers, but I will SEEM to deal fairly with them. 

That covers a lot of ground. The dealer must not only give 
me trade-in value; he must convince his customer that it 
is fair. 

He must not only have a policy of not forcing accessories 
on new-car customers; he must be sure that the customer 
does not confuse “selling” with “pressure.” 

He must be sure that the customer drives away as a friend 
rather than a disgruntled customer who feels he accepted a 
lot of conditions he did not want because he thought he had 
to in order to get the car. 

And it means that the dealer must not only convince his 
own customers that he is dealing fairly; he must convince 
the whole community. 

It means, too, that he must put his service operation 
on as efficient a basis as possible, so that he cannot 
only give good service but give it at as reasonable a price 
as possible in order to keep this all-important bread-and- 
butter business healthy. 

All of this, of course, is self-evident. Every dealer knows 
he should do it, so why talk about it? 

Well, the fact is that last year there were enough dealers 
who didn’t follow through so that the whole dealer body 
suffered a black eye. 
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“’ntE AUTOMOTIVE industry 
can well be proud of its accom- 
plishments in the year just closed. 
In the face of labor troubles and 
material shortages, we have still 

chalked up car 

NOTES ON A and truck pro- 

NEW YEAR! duction of near 

record propor- 
tions. But what such an influx of 
new motor vehicles means to the 
economy of our nation is far great- 
er than the miere recital of a grand 
total. It is esti- 
mated that the 
average vehicle 
registered re- 
quires an outlay 
for service and 
repairs alone of 
$111 per annum. 
So five million 
new vehicles the- 
oretically in- 
creases the na- 
tion’s business by 
no less than 
$555,000,000, plus millions spent for 
fuel, tires and insurance. Obviously 
this does not take into account 
the millions spent by tourists and 
these who travel by automobile. 
It used to be said that as agri- 
culture prospered, so prospered the 
nation. In our time, it has become 
trite to say, “Motor vehicle pro- 
duction and sales are the barometer 
of our nation’s prosperity.” 


IT IS probably futile to attempt 
to preach plain common sense to 
the rank and file of union mem- 
bers. Even Walter Reuther, after 
having been given the greatest vote 
of confidence in labor history, is 
having his troubles in trying to 
control the unruly members of his 
own cohorts. Already they have 
taken up the always popular de- 
mand for an industry-wide increase 
of 25 cents to the present hourly 
wage scale. Reuther is smart 
enough to know that this increase, 
if finally or reluctantly granted, 
will only result in increased list 
prices. Already dealers agree that 
there is a growing resentment 
among prospective buyers against 
constantly increased prices. Each 
step brings us nearer to inflation, 
and thus to business chaos. Is there 
no way to check this merry-go- 
round this side of government con- 
trol over wages and prices? We 
profess not being smart enough to 
know, but we have been around 
long enough to realize that bureau- 
cratic controls in this particular 
democracy have never worked out 
as the sponsor intended. 

* + + 

SOMEONE once said that the 
human race seems to thrive on ad- 
versity and grow soft and flabby 
in times of prosperity. Recently 
we have had the opportunity to 
see this demonstrated. Only last 
September, hardly three months 
ago, south Florida was visited with 
the first major hurricane since 1926. 
The first pictures I received of the 
devastation in this section of the 
country showed what had been the 
tropical paradise of the nation laid 
low by wind and torrential rain. 
One would have supposed it would 
take no less than a decade to 
bring it back to a semblance of its 
former charm and beauty, but im- 
mediate catastrophe aroused the 
citizenship, famed for its normal 
lethargy. Giant royal and coconut 
palms were lifted back into place, 
guy-wires were erected to hold 
them in position. 

Already an always indulgent na- 
ture, accelerating its cooperation 
as it can only in a tropical clime, 
has produced new and verdant 
growth. One has to look carefully 
to see any signs of the so recent 
devastation. Once again, human 
nature has demonstrated its in- 
herent desire to reestablish things 
as they were. South Floridians, 
challenged by natural catastrophe, 
arose as one man to restore the 
beauty of this section of our coun- 
try where “summer spends the 
winter,” and they can well be proud 
of what they have accomplished 
in so short a time—G.M:S. 





G. M. Slocum 
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ExPeers! ExPeers/ 
RESEARCHERS! 
HELP! HELP! 









This is an open forum for the discussion of any subject of interest to our 





Resale Tests 


I have read articles whereby the 
new car re-purchase contract has 
been made to stand up in court, 
However, in going over my copies 
of the paper, I cannot find these 
articles. 

I am wondering if it is possible 
for you to cite me a case or two 
where this contract has stood up in 
court.— Frank D. Jackson, 906 
Central St., Kansas City, Mo. 

Epiror’s Nore: Following are 
some of the cases reported in 
AvuTomotive News: 

Birmingham, Ala.—Judge W. 
A. Kenkins orders customer to 
pay Al DeMent Chevrolet Co. 
$250 for reselling new car in vio- 
lation of contract. AvuTOMOTIVE 
News, 10/20/47. 

* *” oe 

Petersburg, Va. — Purchaser 
pays Cotton Motor Co. $300 to 
avoid law suit over resale of 1947 
Buick. Automotive News, 10/13/47. 

* + * 


Pawtucket, R. I—Judge Wil- 
liam M. Connell, of Tenth Dis- 
trict Court, awards Frank Crook, 
Inc., $200 in resale suit. Automo- 
TIVE News, 10/6/47. 

* + + 

Mobile, Ala.—Judge Tisdale J. 
Touart, of Inferior Court, holds 
resale option valid and awards 
Adams Motor Co. $250 judgment 
against Mrs. Ruby Summers. 
AUTOMOTIVE News, 9/15/47. 

+ * 


Tulsa, Okla.—Justice of peace 
awards George Fuller (Chevrolet) 
$200 judgment in suit against a 
Tulsa couple who purchased car 
from him and then violated a 
six-month stipulation against re- 
sale. AuTomMotTive News, 5/5/47. 

7 * * 


Safe and Sane 


Congratulations on your editorial 
“A Happy—and Safe—New Year” 
in the issue of Dec. 29. It seems 
to me that the writer hit the nail 


right on the head when he urged 
a redoubling of effort during 1948. 
It’s a safe and sane thing to do. 
So let’s be that way on the Fourth 
of July and the other 365 days in 
1948.—“‘Safety First,” Cincinnati. 
+ + * 


Florida Auctions 


We are very much interested in 
obtaining auction prices of used 
cars in the state of Florida. i 

We will appreciate it very much | 
if you will give us some informa- 
tion on this matter; either by pub- 
lishing it in your Automotive News 
or telling us how we can obtain 
same.—ALLENTOWN (Pa.) Dsa.er. 

Epitor’s Note: A good idea. 

We'll do our best to get prices. 


Coming Events 


JANUARY 

|} Jan. 8-9 — Denver (Shirley-Savoy hotel). 
Annual convention of Colorado Motor Car 
Dealers Assn. 

Jan. 9— Omaha. Nebraska Auto Dealers 
parley. 

dan. 12-14—Edgewater Park, Miss. (Edge- 
water Park hotel). Seventh annual con- | 
vention, Truck - Trailer Manufacturers | 
Assn. 

Jan. 12-16—Detroit (Hotel Book-Cadillac). } 
Mid-winter meeting of SAE. 

Jan. 25-29—Chicago (Hotel Stevens). An- 
nual meeting of NADA. } 


FEBRUARY } 

Feb. 9-12—Atlantic City (Convention Hall). | 
Twenty-first Annual Convention, Automo- 
tive Accessories Manufacturers of Amer- 
ica Exposition. 

Feb. 29-May 4 — Vancouver (Vancouver 
hotel). Annual convention of the Cana- 
dian Automotive Wholesalers Assn. 

i MARCH 

March 8—New Orleans. (Jung hotel). A 
nual convention of Louisiana Auto Deal- 
ers Assn. 

March 15 (opening), Cleveland. 1948 ¢ 
hibit, American Society of Tool Engi 
neers. 

March 23-24—Des Moines. Iowa Auto Deal: 
ers Assn. parley. 

APRIL 

Apr. 8-11—Dalias. Sixth annual Southwest 

Automotive Show. 
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Outlook Good, 
Economist for 
Truman Says 


Nourse Predicts 
New °48 Peaks if 
Crops Are Good 


WASHINGTON.—The outlook in 
general is good for 1948, according 
to Edwin G. Nourse, head of Presi- 
dent Truman’s Council of Economic 
Advisers. 

He said that production is ex- 
pected to reach new peaks, and 
there is a possibility that inflation 
will slow down. 

The council headed by Nourse, 
formerly with the Brookings Insti- 
tution, will provide much of the 
data for Truman’s economic mes- 
sage to Congress this month. 

“We're not yet,” he said, “at a 
point where we can see that we’re 
arriving at a stable level of prices. 
If there should be a short crop 
season, we'd really have something 
to worry about. 

“But aside from the weather, 
I’m inclined to be optimistic.” 

Other qualifying points were a 
new wave of strikes curtailing pro- 
duction, or a third round of sizable 
wage increases which could add to 
inflationary pressures, and heavy 
exports that could make more cri- 
tical the scarcity of such products 
as steel and grain. 

While Nourse withheld figures on 
1947 production, the Department 
of Commerce has issued figures to 
show that the gross national prod- 
uct probably has hit a record $235,- 
000,000,000 a year, about 15 percent 
higher than the rate at last new 
year’s. In part, this is the result 
of higher prices. 

The United States Employment 
Service has said that employment 
exceeded the 60,000,000 goal in 1947 
and may go higher in 1948. 





Car for New Drivers 


Snyder & Lynch (Ford), Bur- 
bank, Calif., has presented to the 
Burbank high school a new 1948 
Ford sedan equipped with dual 
controls. Special high school classes 
- will be conducted for driving in- 
structions. 


Top Ten Stories 
of °47 

1—Production of over 5,000,- 
000 cars and trucks. 

2—Deaths of pioneers: Henry 
Ford and W. C. Durant. 

8—C. F. Kettering’s new high- 
compression engine, announced 
shortly before his “retirement” 
as GM research chief. 

4—End of Regulation W, along 
with OPA and CPA controls. 

5—Price increases on new and 
used cars, despite price-cutting 
early in year by Ford and Inter- 
national Harvester 


6—Wildcat strikes curbed by 
Taft-Hartley law and Reuther’s 
sweeping Reds out of UAW, De- 
troit garage strike fizzles. 

i—Dealer practices under 
probe in several areas. 

8—NADA assails factory poli- 
cies cutting dealer margins. 

9—GM overhauls parts setup. 

10—Chrysler division drops 
distributors; others reduce num- 
ber. 
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HUNDREDS OF INDEPENDENT 
buge Christmas party 


manager, and Jim Meagher, parts and ac 


garage operators and their 
sponsored by the 15 Chevrolet dealers in the metropolitan 

trict of St. Louis. Arrangements for the affair were completed by Ted Naquin, city 
cessories Chevrolet 


manager, St. Louls zone of 5 


Picture shows guests listening to W. G. Power, national manager of the metropolitan 


city department, delivering the main ad 


Output, Consumption Zoom . . . 
Another Banner Year 


Chalked Up in Tires 


NEW YORK.—The nation’s rub- 
ber manufacturing industry shat- 
tered all production estimates in 
1947 when its mills chewed up a 
record 1,110,000 long tons of new 
rubber and poured out a $3,000,000,- 
000 flood of finished prceducts. 

The production picture was 
sketched last week in a year-end 
review of the industry’s operations 
by the Rubber Manufacturers Assn. 

Comparison of records in 1947 
and the previous peak year of 1946 
showed: 

Production: 77,000,000 passenger- 
car tires this year, against 66,466,- 
000 last year; 17,500,000 truck and 
bus tires, against 15,832,000; 80,- 


Sustained Rise in Steel Output Seen in ’48 


factors in their optimistic ’48 fore- 
casts, as follows: 

1. The steady week-by-week 
achievement of nearly 100 percent 
capacity production in the last 
months of the year. 

2. Prospects for larger quanti- 
ties of scrap metal, thanks to ar- 
rangements to obtain the hitherto 
scarce material from Pacific bat- 
tlefields. 

3. The gradual realization of the 
industry’s expansion goals, intend- 
ed to add at least 3,000,000 tons 
a year to capacity. 

4. Unlikelihood of an industry- 
wide steel or coal strike. 

5. The recent wave of company 
sellouts to other businesses. 

* + * 
T= fifth point directly concerns 
the strenuous efforts of the auto 
manufacturers to assure them- 
selves of an adequate steel supply. 

For years Ford had been the 
only auto company to operate its 
own steel mill. In 1946 Kaiser- 
Frazer purchased a mill in Ohio. 
Latest entrants in the steel busi- 
ness are Studebaker and Hudson, 
and another independent producer 
is considering a similar venture. 

Money was no object as the 
aute makers contrived to keep 
their assembly lines in motion. 
Auto parts expediters were all 
over the country trying to pre- 
dict shortages to come and then 
do something about it. 

One company spent up to $50,000 
weekly for special supply deliv- 
eries by air, rail and truck. Two 
freight planes were chartered by 
this firm to shuttle between East- 
ern cities and Detroit. 

Faced with a shutdown, K-F lo- 
cated nearly 50,000 pounds of steel 
in Buffalo one afternoon, shipped 
the bonanza to Detroit by cargo 
planes during the night, and was 
ready to operate the next morning 
when the workers reported at Wil- 
low Run. 

Chrysler Corp. was forced to ship 
cars tu dealers without carburetors 
during the Carter strike. After the 
strike was settled, carburetors were 
installed at many times the cost 
of assembly-line installation. 
+. . s 
Canaan is one producer 

which can testify to the greater 
availability of steel in the last 
few months. As late as September, 














FOUR GENERAL MOTORS executives on a trip from Santa Barbara, Calif., to Los 
* Angeles om the General Motors’ Train of Tomorrow. Left to right, Amos Crowl, head 
of Chevrolet fleet sales; J. M. Thayer, controller of General Motors South Gate plant; 
George Natzel, assistant zone manager of Oldsmobile, and Harold Ingomar, Los Angeles 


manpger of GMAC, 


(Continued from Page 2) 


Chrysler was forced to close down 
for a time because steel supplies 
had vanished. Steel flowed much 
more happily in the last quarter, 
however, and the corporation’s pro- 
duction rates showed an appreci- 
able increase. 

The aluminum industry got shots 
in both of its arms as a result of 
the steel shortage. Aluminum Co. 
of America and Reynolds Metals 
received lucrative orders for such 
parts as running boards, gasoline 
tanks, headline housings and air 
deflector plates. 

Compared with steel, though, 
use of aluminum saved weight 
but not money. Alcoa and Reyn- 
olds researchers are tackling the 


Hudson Buyers 
Get Book on 
Safe Driving 


DETROIT. — In line with the 
national campaign to reduce traffic 
hazards, Hudson Motor Car Co. is 
sending each owner of a new Hud- 
son a printed volume featuring safe 
driving tips, it was announced last 
week by M. M. Roberts, director 
of advertising and merchandising. 

Accompanied by a_ personally 
signed letter from 
N. K. Van Derzee, 
sales manager, 
the volume, “Your 
New Hudson,” ex- 
plains construc- 
tion and conveni- 
ence features of 
the new Hudson 
and stresses 
proper car maint- 
enance and good 
driving habits as 
necessary for safe 






Van Derzee 


driving. 

“Make it a habit to keep your 
mind on your driving, to keep your 
car under control, and to observe 
traffic rules, and you'll get a lot 
more enjoyment from motoring,” 
the volume states. “You'll avoid 
accidents and get places just as 
fast as careless motorists who for- 
get these things.” 

Detailed information is given on 
stopping distances, night driving, 
speed limits, going down hill, over- 
taking and passing, skidding, 
signaling, rounding turns, tire blow- 
outs and equipment. 

Observance by drivers .of the 
rules of courtesy and the proper 
maintenance of the car are urged 
for safer driving. 


Alabama Bedlers 


Name Broadway 


BIRMINGHAM, Ala.—Frank R. 
Broadway, legislative council for 
the Automobile Dealers Assn. of 
Alabama, has succeeded the late C. 
E. Anderson as executive vice-presi- 
dent of the association. 

Mr. Anderson died on the eve of 
his retirement from the associa- 
tion. He was one of the founders 
of the organization in 1935. 





Glenn, Louise and Mary Foster have in 
corporated Glenn Foster Nash Co., San An 
tonio, Tex., $30,000 paid-in capital stock. 





cost problem in what looms as 
an allout bid of the aluminum 


industry for a piece of the auto 
market. 


In sharp contrast to 1946, there 
was no wave of crippling supplier 
strikes. The. only walkouts of any 
paralyzing length were those at 
Carter Carburetor and Murray 
Body, the former over wage dif- 
ferentials and the latter over the 
union’s demands for immunity from 
contract-violation lawsuits. 

The question of protection from 
suits for wildcat strikes appears 
to have been resolved by the Mur- 
ray settlement and the agreements 
on immunity at Ford and Nash. 
Essence of the agreements is that 
if the union acts to terminate un- 
authorized walkouts, the company 
pledges not to sue. Otherwise, the 
employer may go to court. 

+ * * 


HE UAW-CIO’s forthcoming 
wage demands, with the ensu- 
ing headaches over patterns and 
differentials in the parts plants, 
could provoke new strikes to 
thwart proposed production boosts. 
But a new era of labor sanity, or 
at least an end to labor insanity, 
may well have dawned in the UAW 
with the ouster of the Communist 
element from power. 
new record in replacement 
parts production during 1947 paral- 
leled the booming output accom- 
plishments in such supply indus- 
tries as tires, electrical equipment, 
glass and radios. 

Based on dollar volume, the in- 
dustry produced replacement parts 
in 1947 at a rate four times higher 
than prewar and 28 percent above 
the previous record output of 1946. 

—Mac Gorvon 


Xmas Eve Fire Razes 
2 W. Va. Auto Firms 


SPENCER, W. Va.—Fire gutted 
two automotive firms here Christ- 
mas Eve, the automotive parts 
store and recapping plant oper- 
ated by Mayor Harry Starcher, and 
the Roane Motor Sales, headed by 
Ray A. Gough. 

Several other business establish- 
ments were destroyed or damaged. 
Total losses were estimated at 


$125,000. 


THIS 


MODEL ELECTRIC TRAIN Iiayout, 


000,000 truck, bus and passenger- 
car tubes, against 77,251,000. 

Consumption: 556,000 long tons 
of natural rubber this year, against 
277,597 last year; 554,000 long tons 
of synthetic rubber, against 761,- 
599; 285,000 Jong tons of reclaimed 
rubber, against 275,410. 

The association singled out as 
one of the most significant develop- 
ments of the year the fact that 
voluntary consumption of Ameri- 
can-made rubber had exceeded by 
a considerable margin the expec- 
tations of both government and 
industry officials. 

As of today, the industry is re- 
quired to use American-made 
rubber to meet about one-third 
of its total requirements for new 
rubber. This is a national secur- 
ity stipulation laid down by the 
government last March 31 as in- 
surance against repetition of the 
near disaster in 1942 which saw 
the U. 8S. cut off from virtually 
all sources of natural rubber. 

On a. one-third—two-thirds ba- 
sis, according to RMA, the indus- 
try would have consumed roughly 
370,000 tons of synthetic rubber had 
it conformed only to the now exist- 
ing minimum requirements. Actu- 
ally, synthetic rubber consumption 
amounted to 50 percent of our to- 
tal requirements, it was pointed 
out. While it is true that minimum 
requirements did not drop to the 
33 1/3 percent level until Septem- 
ber, voluntary use has continued 
substantially in excess of the mini- 
mum through the past four months. 

With respect to both consump- 
tion and production, the industry's 
1947 performance transcends the 
best forward estimates developed 
by both trade and government 
economists a year ago. It had been 
predicted, generally, that passen- 
ger-car tire production might de- 
cline to about 60,000,000 units and 
that consumption of new rubber 
might aggregate between 900,000 
and 950,000 tons. 

Major incalculable of a year 
ago appears to have been the 
fact that there was no way of 
computing 1947’s staggering in- 
crease in driving. By every in- 
dex—gasoline consumption, ve- 
hicle mileage and others—truck, 
bus and passenger car mileage 
have increased sharply since 1940. 
As a@ consequence, passenger-car 
tire production exceeded the best 
estimates of a year ago by 
roughly 25 percent, RMA said. 

Neither the government nor the 
industry had sighted at the year’s 
end a final solution to the national 
security aspects of the rubber prob- 
lem, The industry enters 1948 still 
bound by the security restrictions 
written for the short term last 
March in Public Law 24. 


By provision of regulations is- 
sued under this law, the tire and 
tube manufacturers and some us- 
ers of latex for foam products are 
required to use one-third of the 
industry’s total new rubber require- 
ments in synthetic rubber. Another 
law also provides for security 
stockpiling of natural rubber and 
RFC continues its wartime agree- 
ment on cross-licensing and patent 


pooling. 





valued at $5,000, attracted more than 





| 15,000 people to Gurley Bros. (Dodge-Plymouth), 123 S. Liberty St., Cumberland, Mé., 


according to W. W. Gurley. sales manager. The apparatus is owned by William Wiigus, 
of the dealership. In 1946 a completed assembled airplane drew 25,000 visitors to the 
dealership. The firm has staff of 32 persons and 24-hour service. The building covers 
26,000 square feet of floor space. 
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PACKAGED 
REPAIR KITS 
| Cet and Keep Ford Serwce Business 


Naturally, Genuine Ford 
Parts are best for Ford 
cars and trucks. That’s because 
they’re the parts that are made 
right to fit right and last longer! 


For faster, better Ford service jobs—for more 
satisfied Ford owners—order your Genuine Ford 
Packaged Repair Kits from your Ford Dealer or 


By providing for install- 
ing the necessary parts 
in groups, Genuine Ford Packaged 
Repair Kits help to build more 
dollar volume per service order. 


old water pump to new efficiency. . . 


automatically compensates for wear. 


With Genuine Ford Pack- 

aged Repair Kits, each 
kit is complete and ready to install 
—no more chance of delays due 
to missing items, no patching. 


Now Available... 


FUEL PUMP KITS . 


Ford Parts Distributor now! There's one near you! 


tT OF R 


. - WATER PUMP KITS . . . SPINDLE BOLT 


AND BUSHING KITS . . . CONNECTING ROD BEARING KITS 
. . . UNIVERSAL JOINT KITS . . . AND MANY OTHERS—ALL 


GENUINE FORD PARTS 


c O09 M P A N 


GENUINE FORD WATER PUMP REPAIR KIT 
Complete with every part needed to restore 


mium-plated impeller retards corrosion . . . 
rustiess steel shaft... spring-backed seal 
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e ° (Cartoonist Kempf, a Willys dealer, welcomes suggestions for his weekl 
The Other Side of the P. icture cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) : 
AY- WILL 


By Fred Kempf 
THELLO-SA0/7W MOTORS? 


MR SMITH 2? THIS ts 
LD, LIVER. SAV- Witt 


“OW YEAH 7 LIVER-THIS 1S YOUR 


WHAT Do VOU SAY. 


BUT MR ONES. TM TELLING You 
L AMT DELIVER A NEW CAR 70 
Yoo-- tw FACTORY JIVST CANT 
SUPPLY TH' DEMAND.:++ CARS 
WUST AREN'T 70 


You vWs7 STEP DOWN 
STREET WITH 
q 


TW 





Speakers included Marshall L. 
Noel, vice-president and general 
sales manager; Robert S. Stever- 


Trace Sells Out to Grismer 


Change in ownership of Trace 


450 Dealers at Opening Rep. Wolcott, Hoffman Listed 


Of Allis’ Memphis Depot 
MEMPHIS.—More than 450 deal- 
ers from seven states attended the 
formal opening of the new distri- 
bution plant of Allis-Chalmers Mfg. 
Co. in Memphis. The plant is lo- 
cated on a six-acre tract contain- 


son, Southwest territory manager; 
W. J. Faulkner, industrial sales 
manager; R. A. Crosby, advertising 
representative, and E. J. Mercer, 
industrial sales manager. G. M. 
Malmo, Memphis branch manager, 
served as master of ceremonies. 


Motor Inc. (Lincoln-Mercury) has 
been announced in Cleveland. 

J. C. Trace, former owner since 
1920, sold his interest to Frank 
Grismer, his partner. Grismer has 
announced plans for a 9,000-square- 
foot addition to present facilities. 





ing 60,000 square feet. 





Typical examples: the B. F. Goodrich 


tire that outwears prewar tires 


B. F. Goodrich Silvertowns outwear 
prewar tires. For several months, issues 
of this magazine have shown, on this 
same page, pictures of car owners who 
have kept actual records of tire mileages. 
Others are shown above. 


Typical example No. 74: 42,375 
miles in taxi service! Paul A. Howell, 
manager of the City Cab Company, of 
Orlando, Florida, writes: 


“We have thirty cabs in operation and 
several sets of B. F. Goodrich Silvertowns 
in service. To date we have not had a 
single tire failure. The mileage record on 
one set shows 42,375 miles, and we be- 
lieve this set will go at least 50,000 before 


recapping. No other tire in our experience 
has given us better service.” 


Typical example No. 69: 23,304 
miles in hospital service—tires still 
look new! Orrie Ewart, of Port Huron, 
Mich., is employed by St. Clair County, 
and his duties consist of transporting hos- 
pital patients. He says: ““B. F. Goodrich 
Silvertowns don’t skid on wet roads like 
others. I've driven the set you see in the 
picture 23,304 miles since last December, 
and they appear as if they were newly 
purchased.” 


Typical example No. 57: Best tires 
she ever had in thirty-three years! Says 
Mrs. Eugene Guest of Lithonia, Georgia: 


“I purchased three B. F. Goodrich tires 
last year. When these tires were put on, 
the speedometer reading was 21,246. It is 
now 51,636, and there is a lot of good 
wear left in them. They are the best tires 
I have ever had, and I have been driving 
thirty-three years.” 

B. F. Goodrich tires are guaranteed 
without limit as to time or mileage. 
Dealers now have most sizes right in 
stock. The B. F. Goodrich Company, 
Akron, Ohio. 


B.F.Goodrich 


FIRST IN RUBBER 


For NADA Speeches 


(Continued from Page 1) 


tive buyers for the first time at, vention, slated for Jan. 27-28, will 
the convention. 
All business sessions of the con- 


be held in the Medinah temple. 


Dealer interest is expected to be 
high in the service symposium, a 
feature which proved to be well re- 
ceived by dealers at last year’s con- 
vention in Atlantic City. A group 
of prominent dealers have been se- 
cured as speakers with Ralph 
Nichols, Nashville, Tenn., as mod- 
erator. 


Included among the speakers are 
Freeman Yaeger, South Bend, “Lu- 
brication Contracts Will Insure 
Service Volume”; Perry Dean, Min- 
neapolis, “Better Parts Merchan- 
dising, A Must for 1948”; Tom 
Frost, Warrenton, Pa., “Modern 
Equipment Minimizes Time Lost”; 
Boyd H. Gibbons, Los Angeles, 
“Love Your Customer”; Ernest 
Burwell, Spartanburg, S. C., “To- 
day’s Overhead—Tomorrow’s Head- 
ache,” and E. Jack Beatty, Denver, 
“Special Service Controls, A Great 
Advantage”. 

Dealers are urged to get reser- 
vations in to the housing Com- 
mittee as early as possible to in- 
sure accommodations. It is dis- 
closed that present reservations 
are running well ahead of the 
number of requests received last 
year for the Atlantic City show. 

A full program has been planned 
for the entertainment of dealers’ 
wives, including a style and fashion 
show by Marshall Field & Co., fea- 
turing the latest in the “new look”. 


Parts Production 
Underway at Ford 
Mound Rd. Plant 


CENTER LINE, Mich.—More 
than $200,000,000 worth of govern- 
ment-owned equipment and ord- 
nance materials have been re- 
moved from Ford Motor Co.’s 
Mound Road plant and production 
of miscellaneous parts for 1948 
Ford cars and trucks already is 
underway, according to D. S&S. 
Harder, vice-president and director 
of manufacturing. 

Items scheduled for manufacture 
include drive shafts, rear axle and 
transmission components, front 
suspension parts and _ various 
heavy stampings. 

Harder said many assembly line 
techniques were employed in re- 
moving equipment and materials 
from the buildings to make avail- 
able a million square feet of floor 
space for production machine tools. 
Kneelon is the newly appointed 
plant manager. 





Resale Violator Settles 


To Avoid Court Action 

WESTCHESTER, N. Y.—Sued 
here by Brown-Longyear Motors 
for reselling a car in violation 
of a resale pact, the customer 
agreed to settle the case out of 
court. 

According to the Automobile 
Merchants Assn. of New York, 
the customer refunded to 
Brown-Longyear the difference 
between the selling price of the 
car and the amount it was sold 
for to a used-car dealer. The 
dealer donated the amount in- 


volved to charity. 
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The American Way 


Kya S WE ENTER into the new year of 1948, 
one fact becomes crystal-clear. Divine 
Providence certainly smiled kindly on 
us when we became Americans. Mathe- 
matically, our chances of being born 
in the United States were only one in sixteen. 
And all of us know that today, except in a few rare 
cases, the plight of the other fifteen-sixteenths 
is downright tragic. 


Hunger, poverty and desperation stalk the 
earth. From all points of the compass, pleading 
eyes are turned to the United States in prayerful 
hope that out of our compassion and our gen- 
erosity will come relief for those in dire need. 


Certainly we cannot ignore these appeals to our 
humanitarian instincts. Therefore, through the 
principles of the Marshall Plan, we are consider- 
ing ways to make up the deficit between what 
these people can produce themselves and their 
actual needs for the next few years. There can 
be no doubt that we have a definite responsibility 
to do everything within our power to help 
alleviate starvation wherever it occurs. But 
there are those among us who feel that some 
of the nations that are asking for help will 
come back again and again for more and more 
unless we insist that they rebuild on the sound 
foundation that to produce is to progress. Qur 
contribution to world recovery should be essen- 
tially in the form of equipment and “know-how” 
and not in dollars and cents alone. 


Some of the countries now asking for help 
were great powers long before the United States 
became an independent nation. Yet in the rela- 
tively short span of one hundred and seventy-one 
years, we have overcome their headstart of 
centuries and have become the most prosperous, 
the most powerful and the most successful nation 
on earth. 


How did this happen? How was it possible for 
a poor, struggling former colony, made up of 
people of many nationalities, of many races and 
of many creeds to surpass in so short a time the 
long-established power and prestige of older 
nations? 





Our American Heritage 


The answer is four-fold. First, Mother Nature 
endowed us with tremendous resources. Second, 
we had no powerful neighbors to threaten our 
security. Third, we adopted at the start and 
developed down through the years a better system 
of government. And, fourth, we created an 
economic system which brought to us a better 
way of life. 

We established a republican form of govern- 
ment. And we laid down the rules for its operation 
in a living document called the Constitution. We 
laid the cornerstone of a new economic system, 
based on competitive free enterprise. The rules 
for its operation were recorded in the first ten 
amendments to the Constitution, which we call 
the Bill of Rights. In effect, we made it possible 
for every person to go as far as his will and his 
skill permit, provided that he does not deprive 
his fellowmen of this same right. 


Yes, this is the land of opportunity, where such 
qualities of character as diligence, foresight and 
ability are much more vital to success than noble 
birth, tradition and force. Over here, America 
has sought to better the lot of all her people by 
fostering individual initiative through a system 
designed to produce a higher standard of living. 


And so, it is no wonder that despairing people 
in other lands cast longing eyes at us and wish 
with all their hearts that they, too, had the 
material possessions, the political liberties and 
the sociological advantages which we Americans 
enjoy. But, apparently, it does not occur to some 
of them that the blueprints and formulas for their 
own salvation and prosperity are all clearly 
recorded in the pages of American history. 
Instead of adopting eagerly a system which has 
been proved successful, some of them waste their 
time and our money in futile experiments with 
doctrines which have failed miserably in the 


past and which, at best, promise only in the 
far-dismnt future a standard of living which we 
Americans already enjoy. 


Doctrines of Despair 


Today, Americans look at conditions in many 
other countries, where starvation, poverty and 
tyranny rule supreme, and they see nothing to 
be gained and much to be lost by changing to 
any other social doctrine. There are countries 
which call themselves democracies where a citizen 
may not own land or select his own job. He may 
not be tried by a jury of his peers. He may not 
stay away from work without good and sufficient 
reasons. He may not employ anyone to work for 
him. He does not have freedom of speech, freedom 
of assembly or freedom of religion, and his press 
and radio are censored by his government. 


The weekly wage of this same man will pur- 
chase eleven pounds of. meat or forty quarts of 
milk. An American worker, with his weekly 
income can buy ninety-four pounds of meat or two 
hundred and sixty-three quarts of milk. Over there, 
it takes one hundred and four hours of work to 
buy a pair of shoes. Over here, it takes only seven 
hours. Over there, it takes two hundred and fifty 
hours of work to buy a wool dress. Over here, it 
takes only thirteen hours. Over here, one miner 
produces as much coal as four miners over there. 
With about the same number of acres under 
cultivation, the average American farmer turns 
out four and a half times as much as a farmer 
over there. Certainly these contrasts speak for 
themselves! 


The complaints against the American system 
of competitive free enterprise frequently come 
from those who want to gain fame and fortune 
by sponsoring some new cause. They come from 
failures who do not have what it takes to succeed 
under our system and therefore want to change 
the system. They come from paid propagandists 
whose employers resent the fact that we have a 
successful system and want to wreck it so they can 
say “I told you so.” And they come from vision- 
aries who either ignore or hope to change the 
laws of human nature. 


I do not mean to imply that we should be 
completely satisfied with things as they are. I 
sincerely hope that we never shall stop seeking 
improvements, for progress ends where smug 
satisfaction begins. None of us should delude 
himself that our way of life is perfect. But, for- 
tunately, only a few starry-eyed fanatics and 
professional rabble-rousers want to destroy the 
edifice we have built and start all over again. 
Instead, most of us wisely advocate refinement, 
renovation and repair of the present structure. 


Who Profits from American Business? 


Many of the objections to our present system 
are based on fallacies. Let us examine a few of 
them. For half a century, soapbox orators, wily 
subversives and well-meaning but misled reform- 
ers have spread the completely erroneous idea 
that workers get the smallest share of the income 
which manufacturing produces and that the 
owners receive fabulous amounts. Actually, out 
of every dollar of sales made by a manufacturer, 
forty-seven cents go for materials and supplies, of 
which thirty-five to forty-five cents go to the 
workers who produce those materials. Nine cents 
go for taxes of which four cents are paid to govern- 
ment employees. Six cents go for depreciation, 
maintenance, repairs and interest; two cents for 
advertising, and ome cent for research. That 
leaves thirty-five cents from the sales dollar of 
which the employees get twenty-nine cents. The 
remaining six cents are profit of which three 
cents are set aside for tomorrow’s jobs by reserves 
to buy new machines and to expand plants. The 
remaining three cents are paid to stockholders, 
who are the owners of the machines. the tools 
and the factory buildings. 

All told, approximately eighty-five cents out of 
every dollar of sales by manufacturers go for 
salaries and wages. 


Stymied in that argument, the critics then turn 
their guns on the three cents that go to the owners. 
They give the impression that American business 
is owned by a mere handful of individuals. Here 
again they must face the facts. Actually, some 
fourteen million people own shares in American 
industry; workmen, teachers, grocers, bus drivers 
and many others who have saved and invested 
their money. These securities are much like 
promissory notes; receipts, if you will, for the 
money which the firms borrowed from these 
individuals and on which they attempt to pay 
interest in the form of dividends. 


In addition to these direct owners of American 
business, there are fifty-four million who have life 
insurance policies, and fifty million who have 
savings accounts. All of these people are vitally 
interested in the successful operations and profits 
of American business, because the insurance 
companies and banks in which they have de- 
posited their money have, in turn, reinvested 
most of these funds in the securities of American 
business. 


Thus, it is apparent that the vast majority of 
our population receives direct or indirect benefits 
from American business. 


Looking to the Future 


The young men and women of today have 
before them opportunities greater than have 
existed since the beginning of time. Strangely 
enough, the word “opportunity” has no 
equivalent in some languages. To people who 
live under totalitarianism, however, this omission 
is not serious. They have little need for such a 
word. But it is a priceless word in the vocabulary 
of an American and it will become increasingly 
meaningful as time goes on. 


Looking back along the road that Americans 
have traveled in the past, it may seem: that so 
much has been accomplished that there may be a 
shortage of opportunities in the future. But when 
we glance along the road ahead, we realize that 
there are many more opportunities before us 
than there were in the years gone by. 


Think of the many new inventions and dis- 
coveries of the last few years on which whole 
new industries are being built! Radar, atomic 
energy, electronics, synthetic chemistry, anti- 
biotics, plastics and hundreds of other new and 
revolutionary developments are still in their 
infancy. The United Nations and the problems 
which that organization faces may well create 
wholly new and different fields of endeavor in 
finance, in sociology and in law. 


A century ago, thousands of families left their 
homes east of the Alleghenies and braved the 
unknown wilderness in search of fortune. They 
knew before they started that thirst, hunger, 
exposure and savage enemies were obstacles 
which they would have to overcome before they 
could span the continent and reach their goals. 
Did these hardships stop them? Not for a minute! 
They knew that anything worth while can be 
gained only by taking risks, by hard work and by 
determination. Most Americans still believe in 
that creed. America is NOT getting soft. Like the 
hardy pioneers who defied the hazards of the trail, 
Americans know that you have to GIVE in order 
to GET. 


Under our system of competitive free enter- 
prise, to all who are willing to work, to think and 
to dare, the American Way brings rich rewards! 


f Fim. 


President 


THE FIRESTONE TIRE &® RUBBER COMPANY 
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Disabled Vets Get |pum 


18,400 Requests 
For Cars OK’d 


WASHINGTON.—A bout 18,400 
disabled veterans had applications 
for automotive vehicles approved 
up to Oct. 1, the Veterans Ad- 
ministration revealed last week. 

Officials said that 17,790 of those 
applications had progressed to the 
stage of sales agreements certified 
for payment by VA. 

Most of the veterans who re- 
ceived vehicles selected automo- 
biles, although a minority pur- 
chased Jeeps, trucks, station wa- 
gons and tractors. Nearly all the 
vehicles were fitted with special 
attachments, enabling their owners 
to drive them despite handicaps. 


Veterans still have until June 30, 
1948, to apply under the govern- 
ment law which provides a $1,600 
car or other conveyance to those 
who, in service during World War 
II, loct or lost the use of one or 
both legs at or above the ankle. 


Poe Motor Co.. San Antonio, Tex., has 
been incorporated with $125,000 authorized 
are stock by E. A. and Laura D. Poe 


A. B. Poo & 








AUTOMOTIVE 





, says it can easily 
Br ac egen ghng A dpener «mend 
Only 10 have been made thus far. 


engage in an automotive supply 
business, Principals are D. E. 
Oglesby jr. and Roy L. Tripp, both 


of Greenville, and William T. 
Smith, Farmville, N. C. 


Southern Supply Co. 
Southern Supply Co., Greenville, 
N. C. Inc., has been organized 
with Bree . .. «¢ With capital stock of $100,000 to! Smith, Farmville, N. C. stock of $100,000 to 
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Allen Rolls Out 
New Crystal 


By A. H. Allen 


REDICTIONS OF THINGS to come in the automotive 
industry (predictions which in the past have proved to be 


100 
fo & 


peak, but enough to make 
the year the second best in 
histgry (barring strikes, fires, 
flogds, insurrections and other con- 
tingencies beyond our control). 
We predict that price reduc- 
tions, when they do come, will 
ade first by Kaiser-Frazer, 
use of present high prices. 


be 

3 We predict big things to come 
** in a manufacturing way at Stu- 
debaker. Acquisition of a steel pro- 
ducing and rolling mill, plus the 


be 
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“ADVENTURES OF CHRISTOPHER WELLS” — DE SOTO-PLYMOUTH DEALER PROGRAM — EVERY SUNDAY NIGHT OVER ALL COLUMBIA STATIONS 





recent accurate since they have never been made be- 


e predict 1948 production of cars and trucks will _be 
short of the 1929 record @——————_ 





broad expanse of floor area in a 
former aircraft 
engine plant, in- 
fer some impor- 
tant changes. 
Could it involve 
the establishment 
of Studebaker’s 
own body plant? 
4 We predict a 
terrific public 
response to the 
new Hudson styl- 
ing which should 
tax the facilities 
of the plant to produce enough cars 
to meet the demand. 
5 We predict no mergers of inde- 
pendent passenger car builders 
this year. That Nash-Packard-Stu- 
debaker tieup has been predicted 
off and on around Detroit for at 
least the past 10 years, but if for 
no other reason—and there are 
otherg—conflicting personalities at 
top Jevels of the three companies 
would rule out any weddings. 
6 e predict an ample supply of 
sheet and strip steel for auto- 
mobile plants by April 1 if not 
earlier. (Note that the word is 
ample, not plentiful). 
We predict the new Ford lines, 
particularly the Mercury, will 
prove sensational when first un- 
veiled. 
8 We predict a bright future for 
Oldsmobile’s brilliantly styled 
Futuramic 98 model, with the aid 
of a generous portion of deluxe 
advertising and publicity. 
9 We predict (hold up that limb!) 
Pontiac will find far less than 
half the buyers of its 1948 models 
will specify Hydra-Matic transmis- 
sions, despite plans to make it 
available on 50 percent of this 
year’s production. For one thing, 
the $150 price extra will scare off 


many 
10 We predict the UAW-CIO will 
unloose a full-scale offensive 
for the 25-cent hourly increase this 
spring, will introduce copious “eco- 
nomic” briefs to support their case 
in the, public’s mind, but finally 
will forced to settle for about 
10 cents and possibly a slightly 
longer work week without overtime 
pay /rates. 
11 We predict real concern over 
dwindling new orders for cars 
and trucks by the end of this year. 
9 We predict (and hope) all 
readers will have forgotten 
about these predictions inside of 
a couple of =e 


NSPA Colors 
Meet Jan. 13 
In Chicago 


CHICAGO.—A four-day meeting 
of the new National Standard 
Parts Assn. board of directors and 
1948 committees will be held here 
Jan. 13-16, inclusive, at the Con- 
gress hotel. It will be the first 
regular business meeting with for- 
mulation of a general program for 
the coming year as the objective. 

The Automotive Service Indus- 
tries show presidents’ meeting is 
expected to be held during this 
period. Chief executives of NSPA, 
Motor and Equipment Wholesalers 
Assn. and Motor and Equipment 
Manufacturers Assn. will confer on 
rules and regulations for the 1948 
ASI show. 


A. H. Allen 


ee 


Ero Seat Cover Plant 


GAINESVILLE, Ga.— Ero Mfg. 
Co. has leased the two-story bar- 
racks building at the Gainesville 
municipal airport. It is being con- 
verted into a manufacturing plant 
which will turn out seat covers 
and automotive equipment, accord- 
ing to the concern’s president, H. 
F. Leopold, of Philadelphia. 
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Lhe Hearst Newspapers 


now as in 1917 call for 
Military ‘“Iraining 
to Prevent War 


FROM A LETTER TO HIS EDITORS BY 


William Randolph Hearst 


PUBLISHED IN THE HEARST NEWSPAPERS 
MARCH 19, 1917 





“T am heartily in favor of universal 
military service. I believe it is the only 
effective system, the only democratic 
system. 

“T believe that a small army is of small 
value in these times of great wars and that 
a large standing army would be a menace 
to our democratic institutions. 

“Universal military service makes a 
soldier out of the citizen and at the same 
time a better citizen, a citizen better able 
to protect his own rights as well as the 
rights of his country. 

“Universal military service makes also 
a stronger and healthier race of men. 

“It is not soldiers who precipitate war; 
it is governments; and our citizens can 
well be good soldiers without danger of 
war as long as our Government is kept 

democratic in character and under the 
control of our citizens, instead of our citi- 
zens being under control of the Govy- 


°° 
ernment. 


OVA ark 


THE BEST 


Cartoon published in 1917 





All the terrible weapons that have been invented in the past 30 years 
have in no way lessened the need for universal military service. 

Our straightest thinkers, both in and out of uniform, agree that a trained 
citizenry is the firmest foundation for peace. 

The Hearst Newspapers applaud this wise agreement, and urge upon 
the Congress prompt approval of the military training bill now before it. : 
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most popular ... according to Hooper Program 


Surveys. Year after year NBC has carried 
an overwhelming majority of the most pop- 
ular programs on the air. Today, 19 of the 


25 highest rated programs are on NBC. 


most listened to... according to the Broadcast 


Measurement Bureau, the industry’s official 


-audience gauge. BMB, in a completely im- 


partial survey of actual /isteners to all net- 
works, found that each week NBC reaches 
nearly 3,500,000 more radio families in 
the evening and over 2,500,000 more 
radio families in the daytime than the sec- 


ond network. 


effective ..+in the judgment of adver- 
lisers. Last year, according to Publishers’ 
Inf mation Bureau, gross expenditures for 
network facilities by the hundred largest 
radio advertisers, were $65,000,000 on 
NBC—nearly $13,000,000 more than on 
the second network. Further, NBC not only 
delivers larger audiences and more popular 
shows, but on a straight comparison of 
facility costs and BMB families, NBC de- 
livers more listeners per dollar, both day 
and night, than the network with the second 


largest audience. 
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These are the stars 
of the I9 NBC programs which 


today are among radio's 








top 25. (Hooper REPORT NOV. 15-2!) 


KEY 


— 


. Bob Hope 


bo 


. Jack Benny 


~ 


Fibber McGee and Molly 


-~ 


Charlie McCarthy 
5. Amos’n’ Andy 
6. Fred Allen 


~] 


. Red Skelton 


oc 


. Mr. District Attorney 


\o 


. Ralph Edwards 

. Al Jolson 

ll. Alice Fave & Phil Harris 

. Duffy’s Tavern (Ed Gardner) 
. Burns & Allen 

. The Great Gildersleeve 


. William Bendix 





. Frank Sinatra 
. Henry Aldrich 
. Judy Canova 


19. Jack Carson & Eve Arden 


DRAWINGS BY SAM BERMAN 





the National Broadcasting Company % 


A service of Radio Corporation of America 

















Dealers Push Fight Against Accidents . . . 
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Safety Drives Intensified for 48 


By George Deery 
Staff Writer 

ROM President Truman on 

down to the school traffic patrol 
boy, safety was high on the list 
of important matters that needed 
attention in 1947—and will con- 
tinue as such during 1948 and en- 
suing years. 


Auto dealers as individuals, and 
through their national, state and 
local associations, gave active sup- 
port to numerous moves to lessen 
the take in accidents. 


Early last January spokesmen 
for Automotive Safety Foundation 
said they looked for the biggest 
safety drive in history. Emphasis 
was placed on vehicle inspection, 
selective enforcement, high school 
driver training programs and solu- 
tion of street congestion and park- 
ing problems. 

Dealers, with the cooperation 
of manufacturers, have already 
come through with flying colors 
in arranging dual training cars 


and other details in the school 

training program. 

Too, as suggested by NADA, they 
have formed state groups to co- 
operate with other segments of the 
forces that seek safety first, such 
as the Inter-Industry Safety Com- 
mittee (auto, tire and petroleum 
dealers), Automotive Safety Foun- 
dation, American Safety Founda- 
tion, American Automobile Assn., 
and others. 

The dealer's stake in the con- 
certed drive to make safety fore- 
most was well summed up by Ned 
H. Dearborn, president, National 
Safety Council, at the annual con- 
vention of NADA in Atlantic City. 


SIDE from the humanitarian 

aspects, Dearborn told the 
dealer convention that “highway 
safety is made to order for your 
industry, which in the long run 
depends to a large extent on high- 
way use. You have increasingly ac- 
tive competition in other fields of 
transportation. You want your 


share of the American consumer’s 
dollar, and highway safety is one 
very important factor in your ul- 
timate business success.” 

He suggested that dealers make 
sure that there is a standard meth- 
od of reporting and recording ac- 
cidents because this information is 
important in corrective measures. 

“Another thing,” rn con- 
tinued, “your members can do is 
to check on the competence of 
local street and highway engi- 
neering. Insist that standards be 
met, not only on street and high- 
way construction, but on the 
traffic control equipment. 

“There should also be a check 
on local laws and ordinances to 
see that they are up to date, rea- 
sonable and substantially uniform. 

“Check on the competence and 
impartial enforcement of the laws 
and ordinances by the police and 
the courts. Fight for expert ad- 
ministration of uniform driver li- 
cense laws, for high standards of 
examination, for the protection of 


the public ‘againat 
drivers.” 

Much of Dearborn’s advice has 
since been stressed. by various 
authorities in addresses to state 
dealer conventions throughout 
the past year, where safety has 
been high on the list of program 
subjects. Many of the proposals 
for dealer participation are be- 
ing studied by committees. Defi- 
nite action on many will come 
only when final plans are formu- 
lated. 

Many observers believe that con- 
tinued intensification of efforts and 
actual work on the many proposed 
plans for safety will cut the °48 
toll. There is little reason to doubt 
that current movements will be 
felt for years to come. 

* * * 


For example, the training af- 

forded young drivers through 
the dual-control cars furnished by 
dealerships of all makes can have 
a constructive influence on the 
driving habits of the nation for 
many years. 

Long-term road plans, stymied in 
some places because of increasing 
material costs, may get a better 
break through increased tax col- 
lections and a more realistic con- 
ception of the highway needs by 





pedal control. 


manifold. 


“VACDRAULIC”’ 
SUPERIORITIES 


Easier to Operate—smooth, 
fast, powerful—with perfect 
“‘brake-feel’’ and feather-touch 


Easier to Mount—connects only 
to hydraulic line and intake 


Easier to Maintain—only unit 
with valves and all other mov- 
ing parts sealed inside—no 
lubrication; no adjustments— 
unaffected by dirt, grease, tem- 
perature changes or rough use. 


~VACDRAULIC” 


STOPS BUSES 


TN 



















ASSURES PROVEN PRODUCTS AT... 


KELSEY-HAYES WHEEL COMPANY 
MICHIGAN 


Wheels—Hub and Drum Assemblies—Brakes—“Vacdraulic” Brake Power Units—for Passenger Cars, Trucks, Buses— ~ 
made by Kelsey-Hayes' 4 Michigan Plants and Windsor-Canada Plant 


DETROIT 32, 


At dangerous railroad crossings . . 
in city, town, and country... 
MUST stop SAFELY to protect the precious lives of America's 30 
million school children. Kelsey-Hayes famous ‘‘Vacdraulic’’ power 
brake units provide that kind of protective braking for school buses, 
as well as for all other vehicles, from smallest passenger cars to the 
largest trucks and buses. ‘‘Vacdraulic,’’ product of many years of 
Kelsey-Hayes engineering 
**brake-feel,"’ and requires only a ‘‘feather-touch"’ on the brake 
pedal for perfect control at all times. Phone or write for complete in- 
formation on how ‘“‘Vacdraulic’’ can do a better braking job for you. 






& The Power Brake Unit that Stops 
Faster — Smoother for Greater Safety of 
America’s 30 Million School Children 


‘*Know-How,”’ 


e “Magdraulic” Hlectric Brakes ¢ 


in all kinds of weather. . . 






. in countless driving emergencies 


buses daily 


gives the driver a perfect 


“Lathan’’ 


Vacuum Power Brake Equipment for Trector-Trailers—made by Kelsey-Hayes’ South San Francisco-Lathan Plant ° 
Wheels—Hubs—Axles—Perts for Farm implements—made by Kelsey-Hayes' French & Hecht Plant at Devenport, lowa. 


incompetent | those legislative bodies which con- 


trol the purse strings. 

The second session of the Presi- 
dent’s Safety Conference in 1947 
was devoted to progress reports 
and emphasis on the action pro- 
gram promulgated in the previous 
year and the importance of imme- 
diate goals in contrast to long- 
term plans. 

Among the short-term objectives 
are annual state conferences to 
take inventory of progress and 
discuss further implementation, 
continuing the conference struc- 
ture on a national basis and the 
furtherance of basic research on 
a national plane in relation to driv- 
ers and pedestrians. 

Dealer participation has been 
active as far as they have been 
able to go. Some have com- 
plained that they are willing to 
do more but find their hands tied 
by lack of detailed methods. Some 
observers of the dealership field 
have noted this impatience and 
hope that as the safety move- 
ment gains momentum, the deal- 
ers’ willingness for more ener- 
getic effort can be geared more 
fully to the over-all program. 

They express this hope because 
of the value of dealer support to 
the highest level. The desire has 
been expressed and safety will get 
a big push forward when those ef- 
forts can be properly channeled. 

For the first time in history own- 
ers and drivers in the trucking in- 
dustry met in simultaneous meet- 
ings in every state Jan. 30 to dis- 
cuss highway safety and courtesy. 
Those manufacturers which 
brought out new commercial mod- 
els throughout the year stressed 
innovations intended to make the 
vehicles safer. One accessory firm 
started a study of truck driver fa- 
tigue as it affects the safe opera- 
tion of his job. 

President Truman asked in Jan- 
uary that proposals of the Presi- 
dent’s Highway Safety Conference 
be given early attention by state 
legislatures. About a month later 
the Automotive Trade Assn. Man- 
agers urged support of the confer- 
ence recommendations. 

Latest figures show that for the 
second time in 1947 traffic deaths 
dropped in October to a lower fig- 
ure than, for the corresponding 
month in 1946. The other month 
was April. 

The October toll was 2,960, or 2 
percent under the 3,020 in October, 
1946. For the year to date, 26,160 
persons were killed, a drop of 4 
percent from the 10-month total in 
1946, The 10-month mark for 1947 
is 18 percent below 1941. 

Inspections and planned inspec- 
tions, a war casualty, returned to 
the safety scene in 1947. Adoption 
of the uniform code by several 
states left South Dakota as the 
only one remaining out of the fold 
for this measure. 

While numerous groups were 
fighting the burden of federal ex- 
cise taxes on the motorist, local 
governmental units were seeking, 
and getting, in some instances, 
authorization to make him dig 
deeper for various types of use 
taxes. 
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DESPITE A GENERAL downtrend & 
highway fatalities, both for the nation 
a whole and for Pennsylvania, latest st# 
tistics show a spotty but general uptrend 
in deaths on the Pennsylvania Turnpike, 
the National Highway Users Conference? 
points out in the above chart. No peder 
trians are allowed on the safety 
neered turnpike, but pedestrian deaths af 
included in the U. S. and state figures. 

The NHUC declares that these statistic 
show that safety can’t be ‘‘built in” # 
roads, but depends on drivers ingteaé 
While not discounting the need for sep 
highways, the NHUC continues to §# 
the vital importance of driver educatie® 
and better law enforcement for immediat 
safety results. 
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CORDIAL INVITATION to automobile dealers to A complete explanation of the attractive Austin | 

see the all-new Austin motor cars at an all-day dealer franchises will be given, and dealer appli- 

regional preview at The Roney Plaza, Miami cations will be accepted 

Beach, Fla., Friday, January 16th is h i 

. erewith ex- itai i 
re , , y ex As Great Britain’s largest builder of large motor 







cars, Austin is building a nationwide dealer or- 








Representatives of The Austin Motor Company, ganization to provide quality service, sustained 
Ltd. (England) will welcome visitors and discuss customer confidence and immediate site deliver 
in detail the advanced features of the splendid new anywhere in the United States. Dealers will be a 
postwar Austins now arriving in quantity in ported by a broad program of advertising in na- 
America. tional magazines and in local newspapers. 






LIST PRICES: PRINCESS, $6325 + SHEERLINE, $4745 * DEVON, $1575 + DORSET, $1470.* 
COMPLETELY EQUIPPED, INCLUDING HEATER. DUTY AND FEDERAL TAXES PAID, F.0.B. NEW YORK. 






THE AUSTIN MOTOR COMPANY, LTD. (ENGLAND) 
Fisk Building, 250 West 57th Street, New York 19, N. Y. 
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* White sidewall tires extra when available. 








Pulse Beat 
ABC Year 


Victory Motor Sales (Studebak- 
er), Detroit, sends in an interest- 
ing promotion piece on _ trucks. 
“We know your truck is the pulse- 
beat of your business,” it says. 
“That’s why our service depart- 
ment swings into action as soon 
as your truck arrives at our shop.” 


ABC Year 


The year 1947 was its most suc- 
cessful one, reports the American 
Broadcasting Co. Mark Woods, 
president, says that billings hit a 
new high of $43,548,057, an increase 
of 7.22 percent over 1946. 

The auto industry was seventh 
on its network time sales 
list, spending $1,144,414. Among 
firms connected with the auto in- 
dustry on its list were Fisher Body, 
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—Auto Advertising — 


By Bob Finlay 


$591,543; Champion Spark Plug, 
$253,346; Texas Co., $200,334, and 
U. 8S. Steel, $1,067,725. 


Roadside Control 


A new 15-point program for 
roadside control in New Jersey, 
including strict regulation of com- 
mercial buildings, signs, billboards 
and other roadside property uses, 
has been announced by the New 
Jersey Roadside Council. 

“Cluttered roadsides produce a 
confusion hazardous to safe trav- 
el,” it was asserted by Mrs. Vance 
Hood, acting chairman and vice- 
president of the council. The coun- 
cil’s proposed program was listed 
by Mrs. Hood as including limita- 
tion of red and green advertising 
light signs; ban on flashing or mov- 
ing signs; ban on signs, except 
highway directional signs, at inter- 


Farm Magazine 
Truck Ads 


National farm magazines only, includ 
ing Capper’s Farmer, Country Gentleman, 
Farm Journal, Progressive Farmer, South- 
ern Agriculturist, Successful Farming. 


Nov., Jan.-Nov., 

1947 1947 
IEEE. cdeheneteverunrtgnesves $199,325 
Studebaker ............ $20,900 115,100 
ID i snwexarinnnapresess 1,700 109,300 
Chevrolet .............. 52,000 
OAT Sneetiaiidiesidirenrenes 32,800 
Internationa] ........ 30,830 
, ee ee 10,100 16,600 
(Source: Leading National Advertisers). 


sections, and prohibition of unnec- 
essary roadside structures, includ- 
ing billboards. 


Dealer Blimp 


Gulf Chevrolet Co., Corpus Chris- 
ti, Tex., reports it has obtained 
splendid results from use of an ad- 
vertising blimp balloon. The Blimp 
is inflated with helium gas and 
flown at height of between 200 and 
500 feet. Don L. Holden, Gulf gen- 
eral manager, says the blimp is 
visible for miles. 


Star Theater 

Texaco Star Theater with Tony 
Martin, Evelyn Knight and Alan 
Young, made its debut over the 





SIXTEEN EMPLOYES of Vernon M. Ball, Inc. (De Soto-Piymouth), Etkhart, Ind., 
recently toured the De Soto plant in Detroit and met with executives. From left to right, 
rear row, Steve Noble, De Soto Detroit district manager; John Vrydaghs, Ernest Cooper, 
Harold Simonson,‘ Ordie Miller, John Gresso, Lain E. Wilson, Harry W. Steed and Jim 
Gentzhorn. Left to right, front row, Paul Herpoisheimer, De Soto Detroit regional man- 
ager, Harry J. Berger, Robert D. Robbins, Glen Shupert, Carl Smith, Cecil H. Taylor, 
Roy L. Frazer, Clifford W. Schuster and Martin Platz. 


full network of the American 
Broadcasting Co. on New Year's 
Eve. Sponsored by the Texas Co., 
Texaco Star Theater long has been 
an established radio favorite and 
comes to ABC under a 52-week 
contract. Kudner is handling. 


Television for Dealer 


The first television contract was 
signed in Toledo by the Wendt Ad- 
vertising Agency for Lee Motors 
(Ford). The _ television station, 
WTVT, will not be on the air un- 
til April. The contract is for a half- 
hour each Monday evening for 52 


weeks. A cartoon type of program 
has been planned. 


Names 

David W. Boland, of the Boston 
Globe’s advertising staff, received 
a citation the other day from a 
group of leading Boston auto deal- 
ers ‘in recognition of his 43 years 
of continuous enterprise in the 
newspaper and allied fields, of his 
patient, prompt, helpful and intelli- 
gent handling of our advertising 
in the Boston Globe over a long 
period .. .” 


Kenneth A. Westervelt has been 


$4,100; Goodyear Tire & Rubber 


If there’s no Crosley Dealer in 
your territory... this may be YOUR big chance! 


named an account executive at the 
Detroit office of Geyer, Newell & 
Ganger, it was announced by H. 
W. Newell, executive vice-president. 
He will serve on the Kelvinator 
account. 





L. Alven Bennett, field represen- 
tative of the Bureau of Advertis- 
ing, American Newspaper Publish- 
ers Assn., has been appointed to 
the Committee on Trade Associa- 
tion Public Relations Activities of 
the American Trade Assn. Execu- 
tives. 








“Constantly increasing produc- 
tion will now allow us to again 
expand our dealer organization and 
still deliver promptly”. 


Pesce 0B vor hey Pr 


President, Crosley Motors, Inc. 


Introduction’ of the sensational new CROSLEY STATION 
WAGON and the amazingly low priced SPORTS-UTILITY 
opens even greater opportunities for volume and profit for 
Crosley dealers. The Crosley line is now “rounded out’. It 
gives you a car for every type of customer. And customers of 
every type have definitely shown that they are eager for 
CROSLEY —a light, fine car at a sensible, low price. 


This is proved dramatically in New York City, Los Angeles, and 


Incentive Club 
Cleveland Shop Sales Idea 


Succeeds for Ford 


CLEVELAND. — The “300 Club” 
organized by the Ford regional 
oe office here is reported so success- 

e ful that it is being copied through- 
out the Midwest. 

Organized by Regional Manager 
Ray Allen in April, 1946, the club’s 
purpose is to foster a good rela- 
tionship between factory and deal- 
er. The name “300” was utilized as 
a symbol of the $300 per unit the 
club members strive to attain over 
a specified period in parts and 
service sales. 


Allen reasoned that a good way 
to promote both efficiency and 








CROSLEY STATION WAGON-Seots 4 with plenty of 
luggage space. Rear seat removable. All steel. 


Variety of colors. Lists at $929° 


the Miami-Palm Beach area. At first we frankly made pref- CROSLEY goodwill among men in the dealer- 
i iveri ber of out ship would be to give them some- 
erential deliveries to these areas because of the num CONVERTIBLE thing to shoot at in the way of 


rewards. So he established a series 
of banquets and meetings with 
those realizing the highest sales 
getting prizes. 

The club has grown so large that 
five chapters have been formed 
among the district’s 180 dealers and 
heads of their parts and service 
departments. Each chapter meets 
once a month to hear reports on 
the latest developments from fac- 
tory representatives. 

Besides Allen, Vincent S. Bishop, 
Erwin Marquart and Gaking have 
played prominent roles in forming 
and carrying through the activities 
and functions of the club. 


of town visitors who would see CROSLEYS there and carry 
the good word home. Today there are 1420 CROSLEY CARS 
in and around New York. The Miami-Palm Beach area, with 
only one dealer, has 550 cars. 1143 CROSLEYS have been 
shipped to one dealer in Los Angeles County. For instance, 
the Los Angeles dealer took orders for 17 cars one day, 15 the 
next, and on and on. 


Yes, CROSLEY MOTORS has definitely proved that there is a 
substantial ready market for this sensible, low cost car. If there 
is no dealer in your community, write today, It may be your 
big opportunity. a _ 


PANEL DELIVER Y—Full quarter ton 
capacity. All steel. Full opening rear end. 


Lists at $899* 


—Carries 4 husky passen- 
gers plus tuggage. Easy to manage laminated 


cloth top. Lists at $899* 





3-Wheel Car Producer 
Chartered in N. C. 


OXFORD, N. C.—A new $200,000 
corporation, Tri-Wheel Motor Corp. 
of Oxford, which plans to manu- 
facture a three-wheel automobile, 
Thrif-T, designed primarily for 
package delivery, has received 4 
charter from Secretary of State 
Thad Eure, and expects to open 
its local plant early in the new 
year. 

Company officials said the Thrif- 
T, designed and built by G. D. 
Gill of Trenton, N. J., is powered 
with a _ two-cylinder automotive 
type air-cooled engine, and oper- 
ates with conventional rear-axle 


CROSLEY SEDAN 
—Over 15,000 on the 
road. Proven by long 
service, a fine cor 
for all around use. 


= tists at $888" 





SPORTS-UTILITY 


—America'’s lowest priced car. Removable fabric top and sides. 


Removable rear seat. Lists at $799" 





CROSLEY PICKUP 





—Quarter ton capacity. 
Drep tail gate. 
Roomy comfortable cab. 


Lists at $839" 


*Prices are F.O.B. Marion, Indiona 





Q. FINE car 






Crosley Motors, Inc., 2534-AA Spring Grove Ave., 
Cincinnati 14, Ohio 


In writing, address Powel Crosley, Jr., President 


and transmission assembly but has 
a single front wheel. Gill said first 
units would come off assembly 
lines in the second quarter of 1948 


Champion Motor Corp., 2644 Michiga?® 
Ave., St. Louis, has been incorporated, : 
ing $25,000 authorized capital stock 
Charies and Jane Freund Foster and Hest! 
C. Lowenhaup. 


H. Taylor, 
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“OUR BEST 
RURAL 
CUSTOMERS 
READ 

COUNTRY 
GENTLEMAN” 





By a 171% lead 


automobile dealers voted Country Gentleman “most 
effective in helping sell rural customers,”’ as reported 
by recent, impartial nationwide research. 


x * * 


Automotive advertisers know how to reach “The 
best people in the Country.” They invest more adver- 
tising dollars in Country Gentleman than in any 
other farm magazine. 


No. 1 with Farmers 


Rural Dealers ¢ Advertisers 
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This picture signifies more than the 


postwar growth of an automotive manu- 


facturing empire. 
It is a picture of Faith...and Confidence. 


Faith in the future of our country, that 
will ever grow in power and prosperity. 
Confidence in the future of the industry 


in which we serve. 


May the vision and the courage that 
founded America’s great automobile 
companies ever guide us onward in 


greater service to our country. 
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Good Year for Trucking et 


ery and handling charges and for federal 
taxes. They do NOT include transportation ; 
charges, state sales taxes, license or title } 
fees, or various items of factory installed 
or optional equipment: ) 
BUICK — Series 40 Special — 4-dr. sed., > 
$1,673; 2-dr. sed., $1,611; 50 Super a 
—4-dr. sed., $1,929; 2-dr. sed., 843; 4 
convertible, $2,333; stat. wag., 805; | aaa 
Series 70 Rondmaster—4-dr. sed., $2,232; 
2-dr. sed., $2,131; conv., $2,651; stat.| MEMPHIS DISTRICT LINCOLN-MEROURY dealers meeting in Memphis recently 
wag., $3,249. po ah et — Ry Fg a By - YH EY 
CADILLAC—Series 61—4-dr. sed., $2,- | Jackson (Miss.) dealer, Bagby Hall, recently elected to the National Dealers’ 9 
324; sed. cpe., $2,200; Series 62—4-dr. | W25 among the speakers, along with Nat A. Gilmore, the Memphis Lincoln-Mercury dis- 
sed., $2,523; spt. cpe., $2,446; convertible, | trict manager. J. 0. Grizzell, Memphis district manager of parts and service, assisted 
$2,902; Series 60—4-dr. sed., $3,195; Series | Hall and Gilmore. ©. R. Gilliam, recently appointed manager of the Memphis district 
75—4 dr. sed., $4,471; 7-pass. sed., | business management section, also spoke. 
$4,686; 7-pass. imperial, $4,887; 9-pass. 
eee” $4,368; 9-pass. bus. imperial, ° ¢ 
EER Uniform Truck Rating 
$1,276; 2-dr. sed., $1329; spt. oe 
Piestmaster—i-dr. sed., $1,948; 2-ar. sea. || Effective Jan. 1, Most Makers to Classify Vehicles 
ent et eds, “Geendaee t-te 0k. According to Gross Weight and Horsepower 
,371; sed. cpe., $1,313. 
— Deluxe “6”’—4-dr. sed., $1,-| DETROIT.—Effective Jan. 1,| tification plate will enable regis- 
269.78; 2-dr. sed., $1,211.89; bus. =. 1948, most truck manufacturers|tration officials to determine the 
$1108; Seer eae? oi '308.12: sed, epe, |2T€ prepared to rate their ve-|carrying capacity of the vehicle 
$29.77; bus. epe., $1,250.83; stat. wag..|hicles in terms of gross vehicle|as established by the manufac- 
893.32; Deluxe “‘V-8"—4-dr. sed., $1.-| weight and net horsepower, the/| turer. It will also help enforcement 
OE ee ate ety wi—iar. sea, | Automobile Manufacturers Assn. | officers to determine whether any 
Si aeo.38, sed., $1,382.39; sed. epe., | announced last week. commercial vehicle on the road is 
$1,408.71; epe., $1,329.77; conv. $1,- ck manufacturers will file | keeping within the load limits for 
VE0.20; Stat. wag., $1,972.38. s2,-| %:¥-¥- and net h.p. ratings with |which its registration fees have 
on UDSON Super “S ob2 15; apt,’ cpe., | State licensing authorities on re- | been paid. 
$2,000; Dus. ope, $1,880.50; Commmoepe quest. An identification an In addition, by 
“o°—4-dr. s06., $3,161; not | containing these ratings, g.v.w. rating by the h.p. rating, 
160) ae pod, $2,007 | attached to each vehicle to as- | the purchaser of a may 
sed., $2,250; spt. cpe., $2,225.75. sist state licensing officials and | easily get a measure of perform- 
NASH — “600” . sed.,| enforcement officers. ance for acceleration and speed 
$1,464.05; deluxe bus. cpe., ethos, Although a number of truck] on grades, which has been lack- 
“g00" Super Series—-4-dr. sed., $1,508.05; | manufacturers have been using| ing in all methods of rating pre- 
sed. cpe., $1,459.05; -dr.|this method of rating for several| viously employed. 
sed., ; sed. epe., $1,762.95; stat. | vears, the decision to recommend 


uniformity in the change from the 
old method of rating in terms of 
























Munroe-Zeder Builds 



































Freight Volume, Trucks 


lin Use at Alltime 


WASHINGTON.—Ed J. Buhner, 
president of the American Truck- 
ing Assn., reported last week that 
the trucking industry established 
alltime records during 1947 for vol- 
ume of freight handled and num- 
ber of vehicles in use. 

In a review of 1947, he said 
loadings of revenue freight top- 


Truck loadings were double the 
average volume handled in the 
three-year base period of 1938-1940 
used by ATA for its truck loading 
index, he said, and were 11.5 per- 
cent above the monthly average of 
1946 and 9.1 percent above 1943. 

Pointing out that figures on vol- 
ume are available only for the for- 
hire branch of the trucking indus- 


Station Wagon Body Plant 


Razed in $150,000 Fire 
WATERLOO, N. Y.—With a loss 
estimated at $150,000, the manu- 
facturing plant of Hercules-Camp- 
bell Body Co. Inc. has been de- 
stroyed by fire of undetermined 
origin. Nearly a score of station 
wagon bodies were lost in the 
blaze, according to Karl Bernhardt, 
vice-president and general man- 


ager. 

Bernhardt added that plant op- 
erations would be maintained in a 
larger building at the rear of the 



















































































High 
try, Buhner said. a check shows 
privately-owned fleets of trucks ex- 
panding at a rate equal to the for- 
hire rate. 

The increased demand for motor 
carrier service, both private and 
for-hire, and a record production 
year for truck manufacturers, he 
said, combined to raise total regis- 
trations at the year’s end to an 
estimated 6,492,000 trucks, a 20 per- 
cent increase over the 1946 total 
of 5,423,000. 

Another major development, he 
said, was the mapping of plans 
for close coordination of truck 
and air cargo facilities to provide 
a new, high-speed transportation 
service into every community in 
the United States. 

Another indication of the phe- 
nomenal growth of the trucking 
industry cited by Buhner was 
ATA’s 1947 convention, which drew 
1,500 delegates, almost double the 
registration of any previous year. 


Haney Producing 
In New Plant 


PHILADELPHIA.—Haney Corp. 
has started production at its new 
plant here. Its 1948 goal is 200 Bull 
Terrier Tractors daily, according 
to R. T. Haney, president. 

“Though our equipment and mat- 
erials had to be transferred some 
75 miles from Hamburg, Pa., our 






























































OLDSMOBILE — Series “66” Stx—4-dr. 
$1,556; 2-dr. sed., $1,513; club cpe., 
sr ase, convertible, si.eus: stat. wag., | tonnage capacity was made recent- Munroe-Zeder, Inc. Miami, is| property until rebuilding could be|entire program was completed 
$2,456; chassis, $1,134; Series “68” aon ly, after a survey of manufacturers | building a 100-by-115-foot structure | completed. The company turns out| within a few days,” said Haney. 
Pee a cotton,” $1903, | by AMA. at the northwest corner of S.W.| station wagon bodies for Chrysler | “We are now turning out tractors 
stat. ue, $2,514; chassis, $1,193; Series The change is expected to have | 21st Ave. and Eighth St. Cost about | Corp. and General Motors and is a|on lines geared to produce over 200 
ates Six—4-dr. oot. — et i many benefits, AMA said. The iden- $100,000. branch of the Mid-State Body Corp. | per day.” 
luxe 2dr. sed., $1,705; standard 2-dr. via 
° ,584; standard chassis, $1,274; 
ge Passenger Car Registrations, 31 States for November, °47-°46 
2-dr. sed., $1,762; standard 2-dr. sed., . 
$1,643; standard chassis, $1,233; Series eet st See 
“9g”? Eight—4-dr. sed., $1,917; 2-dr. sed., : | 
$1,865; convertible, $2,307; chassis, $1,441. 
©— Torpedo “6” —4-dr. sed., Car Registrations by states are » | 
$1,512; 2-dr. sed., $1,453; cpe., g:: released here weekly, as com- 2 g : 
48h; (spt. ope., $1,438; Dus, epe., $1,387: | | preted by R. L. Polk representa- la | i 5 rig sitliaia F 4 i | gifi.|@ 
sed., $1,550; 2-dr, sed... $1,500; sed. cpe., | | tives In state capitals. ||| | ; i 3 i 3 | j eiai¢ | ,iag/2/381 7 
$1.58; a cher” gh.603; Strenmalines "6" Seas Leiélé | & é eigisisizigi#@#lielzigiéelalé 
“rd. sed., $1,508; sed. cpe., $1,547; eel ' 3) 1 13476] 1866] 280) 1305) 3839) 11886) 1531) 365) 1797) 562 1788} 3349) 1064) 5282] 4033) 2142) 427 2| 63815 
wat wag., $2,235; de stat. wag. A pes ww ‘4a! aH 939 1923 1479 7 I 3011 9375| 134) 1744] 160 Soe | mst | 3349 taal 4843} 4147} 1388) 112; 20) 54127 
Se; soa. cpe. pe ae FS Arizona z 62) vt) 155) 23 Hy 24) a) Fy 2) 2] a) | “ ZI 3] 2 Fe a ” 7 903 
: » $1,595; , ; ‘4 74| 10) 4| 20) | | 
: ; | 152) 681) 130) 27) 105) 252) 594) 79) +19) 105; 42| 162) 198) 339) 151) 327) 431) 159) 30 2) 4481 
Bn og ae ‘4s| Sot 103 608; 97; 7a] _—16| go] 4| 13] a2] 134] 222) 90] 98; 274386 tae] tO] |e 
‘ 2.20; stat. wag. 2 istri cable” ‘a0 ; 400, 44 11} 40| 207) 302) 2 8) 5 16) +57; 45) 128) 37] 267) J6l 45 9 1} 2048 
“ee oe at Gilet aa. i ono ‘4o| es, at| at], 8a 3] | 3a, -a!—sts; 39} SO] tae] saga] iya] tea] as} gloat ne 
custom sed., 721.96; club tsida ’ 116) 7, 63) 260) 729) 83 38; «155| =H} 214) «ss 116)s138)—sO]306) SCN] SC 27) 3814 
scone. 082.57; club (enstom taterton) | Fords aol 336] os Joa] ton] 4] gat 257] 9s] 3] nati at Se] gor] 208] tes] as} ao, oaor] ae] fol] ase 
pe, 95,700.00; convertitte, 98,148.00; | Tdiane . ‘ay ag Vag 7a aaa aaa aaa) 2a aaa aa as 7 aaa Taree ayaa) aaa 
Gevestiain —o 46} 563, 88; +1538} 203; 28) 134] 394) 1162; 15} 327/ 291 «28; +«229/ «238 +««443|—«s«113] = BON] 631-798} «= 25 \| 7588 
— = -dr. | Louisiana ier i oo oo as “4 C2 25) «159) «858; «74 3 Hy 32) 134 76; 101) 38) tel) 149 FI 2 2981 
sod $1,645.75 sed.. $1,614.25; spt. 46} 165) Si7| 44,7 33 | 109} 508 a| 63} 15 27; +108} 94) «+117; 31} 162) 107] = 34 3 2181 
. " $1 445.75: Cham- : ae 32) tia) 292) 20 ii) 4. a, oe hlUunlhlhUmelhlUle le en 1531 
plow io > _ Por. tod. $1,019.00; _— ‘46| "6 i3| ie! 0 $ 14] 58) «114 a 9: 5} 19) 451 49 i3| 7 9%6| 7 | 862 
. sed., $1,587.75; spt. cpe., $1,614; bus. rr ‘a 43) 15) | 2 i a a |.) U3 es a on lhe he: he 2 499 
epe., $1,519.25; conv. | $1,008.75; Cam. | Nevede 46} «14 il oS! al | wal io | a yal 7 «19 | i 224 
-dr. , . ; °  ——————— — ; ’ ' | | 
st an: eco, ven, | OTE 7 same fy oe ey a ee ee ee eT 
am, ‘oe : ; a7 | 38) 63) 242) 168) 129 5) 149 33| 238) 84) 212) 67) 365) 278) 194) 4 4714 
oe ee ea Te ee eta ss ee ee ey el 
conv., $2,325.25; land cruiser, $2,143.50. | Wisconsin “47| 393 00) 1039) 168) 9) (20) 343) 923) 142) 41) tee); 41) —202)"—«344) 310) 9) | 329) 186) 38) 5482 
KAISER—4-dr. sed., $2,119.99; Custom ‘4| 461; 45] «-793|«127] = st] ttO}S 267] 718} 3S} Ssb4] Ss] 25]—s2tt] = 528] «397; = 75] 494) 357] tt} Ss 4921 
—4-dr. , $2,301. “Sl Sales ter Movember a7 1765| 20263| 2623) 502| 1964) 6121| 16648) 2399) 534) 2053) 877| 4148) 2964) 5162| 1684) 8353) 6362) 3559) 681) 5] 99460 
Seatatin od. ood. $2,310.94; Man- Sonmed —- ‘aol 187 1426| 17603} 2281{ 321| '492| 4705) 14881| 94 2681 | 250}  632| 3408] 3624| 5239| 1794) 7556] 6500| 2748; 181| 3] tee 
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You undoubtedly are familiar with the great advances made by 
The PHILADELPHIA INQUIRER. Tremendous increases in circulation and 
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1] 2048 advertising have established THE INQUIRER as one of America’s greatest 
| aad newspapers and most productive advertising forces. 
8467 
an This continuing growth leads logically to establishment of exclusive 
2181 


representatives. We will thus be able to provide more direct aad personal 
services for our many friends among agencies and advertisers, as well as 
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| 2 the many new accounts which have discovered THE INQUIRER’S selling 
on influence. We firmly believe that the hundreds of daily requests for infor- 
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| Sa mation and marketing data which we receive can be better handled under 
| 84872 this exclusive arrangement. 
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Nash 10-Point Award Goes 
To Lauritzen in Richmond 


Lauritzen Motors, Inc., 1840 W. 
Broad St., Richmond, Va., has 
been awarded the Nash 10-point 
select dealer award. 

+ + * 


Myers Plans New Building 
In Camden, S. C. 


Plans for the construction of a 
modern garage and service plant 
are being blueprinted for Myers 
Motor Co. in Camden, 8S. C. The 
-_ will be erected on E. DeKalb 


* * * 


Monarch Buick Introduces 
Courtesy Car for Patrons 


Monarch Buick Co., Indianapolis, 
is operating a new courtesy car 
service between its building and 
downtown Indianapolis for the con- 
venience of its customers and the 
general public. 

The courtesy car—a Buick estate 
wagon—leaves Monarch every 15 
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minutes starting at 7:30 a.m. and 
drives to downtown Indianapolis 
where it picks up waiting passen- 
gers throughout the day. © 

* * & 


Davis Opens New Outlet 
For Hudson in Shreveport 


M. I. Davis Co. (Hudson), 521 
N. Market St., Shreveport, La., has 
formally opened its new building. 

Davis serves as Hudson distribu- 
tor for 21 dealers in addition to 
offering retail sales and service 
facilities in Shreveport. M. L. Davis 
is president. 

* + * 


Partnership 
Employes Get Profits Split 
In Va. Dealership 


Augusta Motor 
Va., were 


Employes of 
Sales, Inc., Staunton, 


to Virgil P. Hawse, owner and 
president of the company. 

In addition, Hawse said that, 
effective Jan. 1, 25 percent of the 
corporation’s net profits before 
taxes will be distributed each 
month to employes of the com- 
pany. 

“Not only should this profit-shar- 
ing plan help our employes meet 
the increasing cost of living,” 
Hawse said, “but it should result 
in a greater interest in the busi- 
ness on the part of every employe, 
and should also result in better 
service to our customers.” 

* * + 


Brown to Handle Pontiac 
In Montesano, Wash. 


Gordon Brown, Montesano, 


Wash., recently purchased a deal- 
ership from Charles E. Karjala 
to house his Pontiac franchise. 


employes will be retained. 
+. a +. 
Matthews Motor Sales 
Matthews Motor Sales (Ford), 


presented with Christmas bonus] Asheville, N. C., has announced 
checks amounting to 10 percent of| plans for construction of a $10,000|granted Thompson Motor Sales, 


their salaries for 1947, according ' brick and concrete building on Hil- ' Inc., 








@ CHAMBERLIN 2<s.2855 CHEVROLET 
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EQUIPPED WITH MODERN speed tools and a 36,000-pound twin hoist, this new 


building for exclusive truck sales 
of Chamberlin Chevrole 
$25,000, and is 70 by 100 feet. 


liard Ave. 


been opened by Verne Chambertiin 


and service has 
t Co., Weiser, Ida. It was constructed at a cost of more than 


When completed the|are Earl Bougher, Nan Fragiotto 


structure, one story high, 55 feet|}and Howard E. Thompson. 


wide and 40 feet deep, will house 
the truck service department and 
is being built to handle the larger 
Ford truck models, according to 
Raymond E. Matthews, general 
manager and co-owner of the con- 


cern. 
+ + * 


Thompson Motor Sales, Inc. 
Incorporation papers have been 


Columbus, O. Incorporators 
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YOU CAN DO IT BETTER AND 
MORE ECONOMICALLY 


with 
the 








The reliability of the Bendix* Starter Drive has been well established over the years 
by millions of installations. But did you know that, once the desired type of starting 
has been determined, it can be accomplished for less with Bendix Drive? 


Push button, clutch pedal, floor button, accelerator or automatic—type for type, they 
can all be done better, all be done for less with Bendix Drive! 


Here is the opportunity to adopt the best-proved starting in the industry —at the same 
time effecting important savings! Find out how Bendix Drive fits your problem. Your 


inquiry will receive prompt attention. 


ECLIPSE MACHINE DIVISION of 


Detroit Office: 8-212 General Motors Bidg. 


ELMIRA, N. Y. 


*REG. U.S. PAT. OFFICE 


AVIATION CORPORATION 


+ * * 


Dunlap Chevrolet 


Dunlap Chevrolet Co., Macon, Ga.., 
has announced that Louis A. Shep- 
ard jr. will become sales manager; 
Clarence S. Blum will be assistant 
sales manager and manager of the 
Rent-A-Car Co.; George B. Winn 
will be manager of the truck sales 
department, and Charles L. Adams 
jr. will be assistant manager of the 
used-car department. 

+ * * 


Wilson Blvd. Auto Sales 


Wilson Blvd. Auto Sales, Inc., 
1545 Wilson Blvd., Arlington, Va., 
with maximum authorized capital 
stock of $50,000, has been chartered 
by the Virginia corporation com- 
mission to buy, sell and service 
automobiles. Raymond E. Backus, 
2931 Cathedral Ave. N.W., Wash- 
ington, is president. 

* * * 


Opens Service Station 


Walter Beinecke jr., president, 
Motor Merchants Inc., Newark, N. 
J., distributor for Kaiser - Frazer, 
has announced that George Dorr- 
becher has been appointed service 
manager of a new retail service 
station which will be opened at 
157 Ridge St. 


* * 


Wis. Valley L-M Sales 


Wisconsin Valley Lincoln-Mer- 
cury Sales, Inc., has been formed 
at Wausau, Wis., with a capital 
stock of 1,000 shares of common 
at $100 per share par value; mini- 
mum capital to be $25,000. Incor- 
porators are Hugh M. and Aletha 
B. Jones and John Gunness. 

+ + . 


Tisdale Fetes Stewart 


Hamilton Stewart was recently 
given a surprise dinner and theater 
party in celebration of his comple- 
tion of his 25th year as service 
manager with Glen W. Tisdale, 
Inc. (Dodge-Plymouth), East Or- 
ange, N. J. Thirty members of the 
staff and Joseph Mack, Dodge fac- 
tory representative, were present. 

* * * 


Capitol Motor Car Co. 


Capitol Motor Car Co., Colum- 
bus, O., has completed additions to 
its new building at Goodale St. and 
Olentangy Blvd. The plant will now 
have 18,000 square feet of space. 
It will include a body shop, paint 
shop and service department. Ralph 
Bennett sr. is president. 


* * * 


Standard in New Home 


Standard Parts Co., Atlanta, Ga., 
is occupying its new building at 
299 Peters St. J. A. Wallace is pres- 
ident and manager of the concern, 
which carries a stock of parts for 
practically all makes, sizes and 
types of automobiles, trucks and 


tractors. 
* + © 


Bland Buys Out Cavitt 


Howard Bland has acquired the 
interest held by S. D. Cavitt in 
Bland Motor Co., Taylor, Tex. 
Homer Shaw has been named sales 
manager and the firm will handle 


Kaiser-Frazer. 
* * * 


Jolly Names Kennard 


Sam J. Kennard has been ap- 
pointed general sales manager for 
Jolly Motors, Inc. (Chrysler-Plym- 
outh), 409 W. Bay St., Savannah, 
Ga., which also is factory distribu- 
tor in southeast Georgia for Reo 
motor trucks. Walter W. Jolly is 
head of the firm. 


* * * 


Buchanan Sells 
W. N. Buchanan has sold the 
Buchanan Automobile Sales (Kais- 
er-Frazer), Newport, Vt., to A. J. 
Poulin, North Troy, Vt. 
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Shorts Lessen Holdings 
In Auto Stocks 


By George Deery 
Staff Writer 

NLY Hudson shows an increase 

in the short position, according 
to the last monthly report for 1947 
on the short holdings among issues 
on the New York Stock Exchange. 
Between Nov. 14 and Dec. 15 the 
short total in this issue had risen 
to 8,871 from 7,815. 


In showing a shrinkage in the 
short position, the stocks of the 
car and truck manufacturers 
were following a trend similar 
to other types of shares on the 
big board. The total for all clas- 
sifications on Dec. 15 was 1,200,- 
$45 shares compared with 1,270,- 
558 on Nov. 14, the previous re- 
porting date. 

The changes in the auto stocks 
during the month were: Chrysler, 
34,758 from 37,860; General Motors, 
22,955 from 23,208; Studebaker, 
6,310 from 8,475, and Willys-Over- 
land, 6,055 from 10,685. 


The short line in the ofl shares 
showed a mixed picture with de- 
creases being chalked up for 
Standard Oil (Ohio), Sunray, War- 
ren Petroleum and Phillips. A 
higher short interest was indicated 
for Houston Oil, and Standard Oil 
(Calif). 

Another to show a drop was U. 
S. Rubber with 5,882 shares Dec. 
15 against 6,815 the month ended 
Nov. 14. U. S. Steel, Bethlehem and 
Republic Steel were likewise in the 
list of issues with a decline. 

* * * 

HE Federal Reserve Board in- 

dex of industrial production reg- 
istered its third consecutive 
monthly increase in November 
when it hit all-time peace period 
high of oe percent above the 1935- 










Inflation Diminishes Net, 
Socony-Vacuum States 


Socony-Vacuum Oil Co. explains 
that its estimated earnings for the 
first nine months of $66,000,000 
compared with $36,000,000 for the 
same period a year ago is a sub- 
stantial gain, but that it dwindles 
in relation to today’s economic con- 
ditions. 

“Unless fully understood, this 
appears to be a large increase,” 
it points out. “In fact, however, 
because of the effects of infla- 
tion, the figures though arith- 
metically correct require inter- 
pretation. For example, deprecia- 
tion reserves, based as they are 
on original costs of plans, are 
grossly inadequate to replace that 
plant at today’s costs which are 
50 percent to 200 percent higher 
than prewar. 

“Furthermore, because all oil 
companies must expand facilities 
in order to meet the demand for 

oil products (currently 140 percent 
of prewar), an abnormally high 
proportion of earnings must be 
ploughed back into the business.” 


* * * 
Dryden Rubber Merges 


With Sheller Mfg. 


M. M. Burgess, president of 
the acquisition by Sheller of all of 
the outstanding capital stock of 
Dryden Rubber Co. for $4,000,000 
in cash and $1,700,000 of newly au- 
thorized 5 percent preferred stock. 
Dryden, organized in Chicago in 
1901 by George B. Dryden, manu- 
factures a wide line of rubber 
products, including virtually all of 
an estimated 135 different rubber 
items used in an auto except tires, 
inner tubes, radiator hose and floor 
mats. Sheller’s principal product is 
steering wheels. Other products 
include die castings, chrome plat- 
ing, radiator shutters, cork gas- 
kets, crown caps and miscellan- 
eous rubber and cork products. 


Bradley Sells to Birchard 


John Bradley has sold Bradley 
Auto Sales, Inc. (Oldsmobile-GMC), 
Newport, Vt., to Guy Birchard, 
president of a new operating cor- 
poration. Remaining with the new 
firm are Paul Roberts, shop fore- 
man, and Roy Brown, parts depart- 
ment head. 


























39 average. The rise was two points. 

After reaching 90 percent above 
prewar last March the FRB indi- 
cator receded for four months be- 
fore the trend was reversed in Oc- 
tober. In that month it rallied 
back to the March peak. 


As well as the climb in car pro- 
duction during November, the out- 
put of durable goods was boosted 
by higher figures for most machin- 
ery, transportation equipment and 
non-ferrous metal fabricating in- 
dustries. 


A continued rise was shown in 
the manufacture of non-durable 
products in November, princi- 
pally because of a marked rise 
in activity at cotton textile mills 
and in the volume of livestock 
Slaughtered as a result of “re- 
duced feed supplies and high 
prices for feeds.” 

As freight cars became available 





Auto Stocks 
Dec. 29 Dec. 22 
Chrysler ........ 62% 63% 
GOO. hal eee 71% 71% 
General Motors.. 56% 57% 
ee 20% 21% 
Kaiser-Frazer . 15% 15% 
BIOMED hos eect bees’ 17% 18 
Packard ........ 4% 5% 
Studebaker ...... 21 21% 
WOUND cectsasedes 8% 9% 
Average for 
Nine Stocks .. .23.84 24.36 





to the mines further gains in soft 
coal output were reflected in the 
rise of mineral output. 

+ * * 


Fractions 


Tax-selling in the closing weeks 
of last year is said to have been 
the largest in several years. Some 
observers feel that a substantial 
amount of this money still re- 
mains to be reinvested. ... If 
McQuay-Norris sales top $24 mil- 
lion for 1947 they will be about 
$1,700,000 over 1946. Profits for the 
full year, some quarters predict, 
will be less than 1946 because of 


lower earnings from April to Oc-| next year has been predicted by 































THIS NEW HOME, recently completed by the ©. H. Smith Motor Oo. (Chrysier- 
Plymouth), Prestonsburg, Ky., contains 12,000 square feet of floor space. Of this 2,000 
feet is used for. display and offices, 4,800 for parts department, and 5,000 for service 
department. The building is adjoined by a 6,500-square-foot used-car lot. 


the Department of Agriculture. . . 
Corporation dividends in the three 
months ended Nov. 30 were three 
times greater than the total for 
the same period in 1946, according 
to the Department of Commerce. 


Gamble-Skogmo Sales Up 


MINNEAPOLIS. — Gamble-Skog- 
mo, Inc. reports sales for the first 
11 months of 1947 increased 14.88 
percent over the same period for 
1946. November, 1947, sales totaled 
$12,582,855 compared with $12,639,- 
946 for November, 1946. 


tober when costs and shortages hit 
the firm’s outlook. 


Holders of stock representing 
nearly 83 percent of the out- 
standing $5 preferred stock of 
Goodyear approved the company’s 
$100 million financing program. 
The new money will be used for 
expansion, increased working 
capital and strengthening the 
firm’s financial structure gener- 
ally, Chairman Paul W. Litch-. 
field said. 


A far-above-average wheat crop 
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DuPont “Lucite” 


“I’m attractive and long-lasting too!” 













Left—Tail-light lens molded of “ 


ON 15 MAKES of new cars, there are 
58 separate parts made of Du Pont 
“Lucite” acrylic resin .. . tail-light 
lenses, reflectors, dial faces, horn but- 
tons, just to name a few. 

Designers and manufacturers find 
many advantages in planning with 
“Lucite.” Its crystal-clear beauty 
doesn’t cloud or dim from sunlight, 
moisture or weathering. It has excellent 
optical qualities, and retains its clarity 
for years. It resists heat and cold. And 


Lucite” by Franklin Plastics, 


Franklin, Pa. Below—Stop-light lens molded by Electric Auto- 


Lite Corp., 


Bay City, Michigan; reflector lenses molded by 


Stimsonite Plastics, Chicago, Division of American Gas Accu- 


mulator Company. 


its high tensile and flexural strength 
make it resistant to shattering and 
cracking, and lowers replacement costs. 
In addition, ‘‘Lucite”’ is easy to mold, 
and that means production economies. 
It’s made in transparent and opaque 
colors. Write for your copy of our 
informative booklet, Heat - Resistant 
‘* Lucite.”’ 

E. I. du Pont de Nemours & Co.., 
(Inc.) Plastics Department, Room 211, 
Arlington, New Jersey. 


*REG. U.S. PAT. OFF 







Lo tics 


BETTER THINGS FOR BETTER LIVING 
THROUGH CHEMISTRY 





¢ held 
Dec. 24. Col. Carl Marker, auctioneer.) 
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‘41——-Coupe, 1, $1,065. 


41—Pickup, 1, $425. 
CHRYSLER 


‘47—Sedan, 1, $2,480. 
DODGE 


HORSEHEADS, N. Y. 
(Horseheads Auto Auction, 
N. Y. Date of sale, Dec. 26.) 
.BUICK 
*47—Super sedan, 1, $2,500; 1, $2,310. 
’47—Super convertible, 1, $2,625. 
*41—Sedan, 1, $875. 7 
CHEVROLET 
"48—Pickup, 1, $1,750. 


‘47—SM convertible, 1, $1,880; 1, $1,975. 
’47—SM sedan, 1, $1,750; 1, $1,770; 1, 


Horseheads, 


PLYMOUTH 
'47—Sedan, 1, $1,950; 1, $1,955. 
'40—Sedan, 1, $790; 1, $850. 
PONTIAC ° 
’47—Sedan, 1, $2,1 


125. 
"46—Sedan, 1, $1,780; 1, $1,805; 1, $1,840. 
0. 


'42—-Sedan, 1, $97 
*41—Sedan, 1, $890. 
STUDEBAKER 
’46—Sedan, 1, $1,185. 
'42—Coupe, 1, $735. 
’41—Sedan, 1, $805. 


DODGE 
’47—Custom sedan, 2, $2,000. 
'46—Deluxe sedan, 1, $1,500. 

FORD 


*47—Super deluxe sedan, 1, $1,755. 
46—Super deluxe sedan, 1, $1,435. 
*36—Convertible, 1, $275. 
'35—Sedan, 1, $200. 
LINCOLN 
'46—Zephyr club coupe, 1, $1,900. 
MERCURY 


*48—Sedan, 1, $2,175. 
’47—Convertible, 1, $1,860. 


i> 


BUICK '47—14-ton panel, 1, $1,750. $1,900. ‘ 
'40—Special onten, 5, Sk. '47—¥-ton pickup, 1, $1,450. ‘46—SM sedan, 1, $1,525. 40—Coupe, 1, $450. ’47—Club coupe, 1, $1,800. 
cH LET | '46—Custom sedan, 1, $1,800. '46—SM club coupe, 1, $1,525. j _, INTERNATIONAL '47—Sedan, 1, $1,560. 
'46-—SM sedan, 1, $1,475. FORD '41—Pickup, 1, $940. 39—Pickup, 1, $400. '46—Sedan, 1, $1,560; 1, $1,450. 
39—Sedan, 1, . | '48—Club coupe, 1, $2,050. '41—Sedan, 1, $855; 1, $905. BUFFALO ’46—Club coupe, 1, $1,510. 
ERCURY | '47—Panel, 1, $1,750 '40—Panel, 1, $600. ' ws > '42—Sedan, 1, $900. | 7 
'41—Club coupe, 1, $900. | 47—Pickup, i, $1,500. '40—Sedan, 1, $790; 1, $850 (Simple Simon’s Buffalo, N. Y. Auto oes “OLDSMOBILE 
PLYMOUTH ‘47-—Club are i $2 000 88 Sedan, 1. $200. i Auction. Sales held every Tuesday, auction- 40—(90) club 1, $800 Col 
‘47 ial del sedan, 1, $1,950. | +47-—-Se ae Sedan, 1, $1,850 —s oe : eers, Evan Metcalf and Warren Godfrey. 40—(70) oon ee , : 
Spec | per a CHRYSLER Prices are for Dec. 23.) an, 1, $500. tre 


‘41—Special deluxe sedan, 1, $885. 
WILLYS 


"46—Jeep, 1, $600. 


VALDOSTA, GA. 

(Tom Hewitt Auto Auction Sales. Auc- 
tions every Friday. Prices are for Dec. 19.) 
(Market here shows 104 cars sold out 
of 252 offerings. Market activity ap- 


'47—Sedan coupe, 1, $1,900. 
'47—Deluxe sedan, 1, $1,875. 
’46—Club coupe, 1, $1,650. 


*46—Super deluxe sedan, 1, $1,650. 


'42—Sedan, 1, $1,020. 
*41—Sedan, 1, $500. 
'87—Sedan, 1, $750. 
*86—Coach, 1, $450. 
*85—Pickup, 1, $200. 


"47—Club coupe, 1, $2,405. 
*41—Sedan, 1, $1,995. 


DODGE 
‘47—Sedan, 1, $2,085; 1, $2,100. 
'40—Panel, 1, $375. 

FORD ; 
'47—Sedan, 1, $1,775; 1, $1,780. 
'46—Sedan, 1, $1,380; 1, $1,460. 
‘46—Club coupe, 1, $1,600. 


(Market here reflected the usual pre- 
holiday slump at last sale. Our new 
heating system kept everybody nice and 
warm but the buying spirit remained 
cold, as was expected. Activity is ex- 
pected to resume after the New Year.) 
BUICK 
’47—Super sedan, 1, $2,600; 1, $2,400. 
’47—Super convertible, 1, $2,670. 


*39—(66) sedan, 1, $560. 
PACKAR 
*47—Limousine sedan, 1, $3,200. 
’46—Clipper sedan, 1, $1,500. 
*36—(120) sedan, 1, $250. 
PLYMOUTHS 
’47—Club coupe, 1, $2,100. 
'47—Deluxe sedan, 1, $1,625. 
’46—Special deluxe sedan, 1, $1.430. 
PONTIAC 


a eu K ian i. ible, 1, $890. 7—RM sedan, 1, $2,650. 
BUIC 44 upe, 1, $1,100. *41—Convertible, 1, \ ’47—RM sedan, 1, < , "46— ‘ 

'47-—Super sedan, 1, $2,315. 41—Clab coupe CURY '40—Sedan, 1, $590. '88—Special sedan, 1, $675. -ai-—Siene coda’ not 
'47—Super sedanette, 1, $2,550. '48—Town sedan, 1, $2,200. *40—Coupe, 1, $600. CADILLAC 85—Sedan, 1 $125 : ; 
'46—-Special sedan, 1, $2,250. PACKARD '89—Sedan, 1, $490. '41—(62) sedan, 1, $1,700. ’ “STUDEBAKER 

CHEVROLET *48—Sedan, 1, $8,200. HUDSON ’86—(80-19) sedan, 1. $250. ’41—President sedan, 1, $800. 
'47—%¥%4-ton panel, 1, $1,900. PLYMOUTH '40—Sedan, 1, $460. CHEVROLE ’40—Champion sedan, i, $425 
"47—¥-ton pickup, 1, $1,790. '47—Station wagon, 1, $2,150. MERCURY '47—FL sedan, 1, $2,035. WILLYS 
*47—Aero sedan, 1, y "47—Sedan, 1, $2,050. ’48—Sedan, 1, $2,230. ’47—FM sedan, 1, $1,790. 43 —Army jeep, 1, $500. 
"47—%-ton pickup, 1, $1,200 '46-—Sedan, 1, $1,450. *47—Club ae 1, $2,125. *41—Sedan, 1, $850. ALBANY. N. Y ‘ 
'47—FL sedan, 1, $2,050. STUDEBAKER LDSMOBILE ’41—Pickup, 1, $660. (Sates haba Mondase.’ Tie Ac. 
*47—SM sedan, 1, $1,875. ; '48—Club coupe, 1, $2,100. ‘47—Sedan, 1, $2,025. '40—Sedan, 1, $685. ener, © for 4 Cha sha im Anspach, man i 
’47—SM club coupe, 1, $1,975. '48—Regal deluxe sedan, 1, $2,800. '41—Sedan, 1, $935; club coupe, 1, $940. | ’88—Sedan, 1, $275; 1, $300; 1, $875 pay Be oo 22.) mbere, suctioncer. Prices 

WILLYS '40—Sedan, 1, $750. CHRYSLER (Market here was slow last week be- 


4634-1 a sieed pee “00. 
7 -ton i P, 4, ’ . 
'46—¥-ton pickup, 1, $1,275. 
42— n, 1, $900. 


’47—New Yorker sedan, 1, $2,200. 
’41—Royal sedan, 1, $775. 
’41—Royal sedan, 1, $750. 


cause of Christmas holidays. Many out- 
of-state buyers absent. Had 96 cars on 
sale, 75 of which were '46s, '47s and 
’48s. Auction was snappy with enough 
buyers to keep market steady with 
prices of the previous weeks.) 

BUICK 


’47—Super sedan, 1, $2,100. 
’47—Special sedan, 1, $2,100. 
’40—Super sedan, 1, $875. 
*39—Special sedan, 1, $680; 1, $660. 
CADILLAC 
"47 —(62) convertible, 1, $4,300. 
CHEVROLET 
"47--SM club coupe, 1, $1,875. 
47—FL aero sedan, 2, $2,050; 1, $1,850. 
‘47—FL sedan, 1, $2,050. 
’47—FM sedan, 1, $1,900; 1, $1,950. 
’46—FM sedan, 1, $1,485. 
"46—SM sedan, 1, $1,300; 1, $1,340. 
’41—Deluxe sedan, 1, $850. 
CHRYSLER 
*47—Windsor Highland sedan, 1, $2.580. 
*47—Royal sedan, 1, $2,450. 
DE SOTO 
‘47—Custom sedan, 1, $2,275. 
DODGE 
*47—Custom sedan, 1, $2,200; 1, $2,100; 
1, $2,060. 
’46—Deluxe sedan, 1, $1,475. 
FORD 
"48 aoe deluxe sedan, 1, $1,975; 2, 
’48—-Super deluxe sedan, 1, $2,025. 
’47—Deluxe sedan, 1, $1,800. 


*46—Super deluxe sedan, 1, $1,450. 
’41—Deluxe business coupe, 1, $670. 
FRAZER 


'47—-Station wagon, 1, $1,775. 
MISCELLANEOUS 


$630. 
PACKARD 
*47—GMC, pickup, 1, $1,780. . 


’42—Sedan, 1, $940. 


a «- 


_ THE “FORTY STORY” 


40 YEArs 
OF LEADERSH| 






For four consecutive 
decades the Tj 
@ Times - Star 
has led all th 
v qa 0 er ’47—Manhattan sedan, 1, $1,875. 
Gi ® e '47—(76) eae: Le $2,300. 
incinnati news * '47—(66) club coupe, 1, $2,195; 1, $1,990. 
Papers ‘39—(76) club coupe: 1, $760. 
* 
48 (2979 ible, 1, $3,235. 
in Total, Retail 27) op eMOUTH 
a ’47—Deluxe club coupe, 1, $1,775. 
rt *47—Special deluxe club coupe, 1, $1,800. 
Department Store, 
and General Disp| 
u Disp ay '47—(P6MA) sedan. 1, $2,185. 
li '46---(L6LA) sedan, 1, $1,750. 
inage., STUDEBAKER 
"48—Convertible, 1, $2,400. 
Commande TLANKOUS. 
A very low bow to the *48—Chevrolet %4-ton pickup, 1, $1,760. 
many, many advertise 
& who have made 




















*47—-Special deluxe sedan, 1, $1,880; 1, 
$1,950. 
*47—Convertible, 1, $2,125. 
'46—Special deluxe sedan, 1, $1,525. 
PONTIAC 

’47—(L6MA) sedan, 1, $2,250; 1, $2,235. 

’48—International %4-ton (KB1) pickup, 
1, $1,530. 
’47—-Dodge %-ton panel, 1, $1,660. 
’29—LaSalle (50) sedan, 1, $900. 
_@ 
Automobile Plants 
. Face Shutdown 














. 

thi ° ever d 
S unusual record In Argentina vt 
BUENOS AIRES. — Argentina’s sate 
Possible, ok | automobile plants face a shutdown the S 
Daily or Sund. |of three to four months in 1948 as Con e 
ay! | effects of a government ban on im- ngre 
| port permits for “luxury” articles = pr 
| begin to be felt, according to an en wi 
Cl N Cc | N Associated Press report. aie oO 
N ATI Employe rolls at the Ford plant, ions 

T I it was said, a to = Hea 

M duced from 1, oO , probably 
ES -STA BR by January. No permits for auto- Watel 
, mobiles, auto parts, radios, whiskey, UND 
Se 'f newsprint and other “luxury” items os 
K<lY > F have been granted since June 14. = Con 
Qg ps Material ordered for the Ford plant € op 
on prior permits has arrived, but report 
Y has been exhausted, it was ex- which 
plained. Senato: 
A / General Motors estimates its — c 
Fy 5 plant has sufficient material on ey 
=; hand to keep going until April on rt uatio 
Ej a reduced scale, with the company ecision 
é 7 2 that builds Chrysler products in It hi 
Ke FB a similar situation. studyin 
StF Argentine quotas for automobile wide s 
i=| parts in 1948 have not been an- welfare 
abt nounced yet, but it was predicted in conj 
that some action will be forthcom- The 
“MAKE THE ‘FORTY STORY' SMALL? GOSH, | THOUGHT ing soon because of the country’s ites 

‘ 0 extreme shortage of transportation 1 

YOU SAID, ‘MAKE IT FORTY STORIES TALL’. vehicles. This year’s quota was a 
$100,000,000. for th. 
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Selfishness 


AUTOMOTIVE WASHINGTON 


Is Cited 


In Labor Campaigning 


By William Ullman 


THIS YEAR more than two-thirds of the members of 
Congress, Republicans and Democrats alike, will face a 
tremendous campaign, financed to the tune of an $8,000,000 
fund, to defeat them for renomination and reelection. 


Taking up that statement 


Lincoln, veteran political 


writer for The Washington 


Star, last week penned some 
tart and interesting comment con- 
cerning the situation. 

“It matters not to labor union 
leaders,” Lincoln wrote, “whether 
these senators and representatives 
may be right in their stand on 
other problems, domestic and in- 
ternational and of vital importance 
to the American people. Such 
minor things, in the union leader 
mind, as national defenge, foreign 
policy, and sound government 
finances are not 
to be the yard- 
sticks by which 
these members of 
Congress are to 
be meagured. The 
sole yardstick is 
the Taft-Hartley 
act. 

“If the union 
leaders were 
successful in 
this campaign, 
the result would 
be a Congress entirely subser- 
vient to organized labor. It 
would be a ‘special interest’ Con- 
gress. Although labor dominated 
the Roosevelt administration 
throughout its course, it was able 
to dominate the Congress only up 
to a point—and in the last two 
Roosevelt terms its influence with 
Congress sagged tremendously. 
The first duty of the Congress, 
if the labor leaders win in the 
coming primaries and general 
election, will be to repeal the 
Taft-Hartley act, restoring labor 
unions to their former intoler- 
able, lopsided, and _ unlimited 
power. 

“But that would not be all. Mem- 
bers of the new Congress, realiz- 
ing that they had been placed in 
office by a special-interest group, 
would jump through the hoop 
whenever they heard the voice of 
their boss. 


“The American Federation of 
Labor, the CIO, the railroad bro- 
therhoods and other labor organ- 
izations have moved forward in 
the realm of political action in 
recent weeks. Their slogan is ex- 
emplified in a cartoon published by 
Labor, organ of the railroad bro- 
therhoods, bearing the inscription: 
‘Resolved, that in 1948, at the pri- 
mary and general election, we will 
remember our friends and we will 
not forget our enemies.’ 


“It is incredible that the Ameri- 
can people, including the rank and 
file members of labor unions, will 
ever do the thing that these labor 
leaders are now demanding. As a 
matter of fact and entirely beyond 
the danger to the republic which 
the election of a _ special-interest 
Congress would constitute, there 
are provisions of the Taft-Hartley 
act which find much favor with 
the ordinary members of labor 
unions.” 





Ullman 


* * * 


Watchdogs Over T-H 


UNDER THE Taft-Hartley act 
a joint committee of the two houses 
of Congress was created to study 
the operation of the act and to 
report on any changes in the act 
Which are advisable. Headed by 
Senator Ball of Minnesota, this 
joint committee, through its staff 
largely, has been canvassing the 
Situation, keeping close tabs on 
decisions of the NLRB. 

It has also, as directed, been 
Studying the problem of industry- 
wide strikes and the problem of 
welfare funds set up by employers 
in conjunction with the employes. 

The committee is directed to 
make its first report by March 
15. The probabilities are it will 
report “progress” in its studies— 
for the committee hasn’t enough 


of fact at this point, Goul 


facts yet to recommend new leg- 

islation. ” 

None of the labor organizations 
has submitted to the committee 
proposed amendments to the law. 
It would seem they are intent, not 
on a better law, but on getting rid 
of all law, except that which caters 
to their own interest. 

+ * * 


Continue Road Aid 
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subcommittee, dreams of a net- 
work of super-highways from 
coast to coast are still a long way 
from realization. Congress will be 
in no mood to okay the expendi- 
ture of any sizeable sums for such 
projects in the near future, he 
said. 

In Cunningham’s opinion, it 
would be better at the moment to 
bring existing highways up to par 
than it would to attempt a brand 
new network of super roads. 

For that reason, he said, he will 
urge Congress to continue its pres- 
ent formula for distributing fed- 
eral highway funds to the several 
states. He doesn’t think it will be 
necessary for Congress to author- 
ize any new federal roads funds 
before July 1, 1949. 


* * * 


Boost in Exemptions? 


THE ADMINISTRATION’S tax 
policy for 1948 very likely will be 
set forth in detail in the Truman 
message to the second regular ses- 
sion of Congress, which convenes 
this week. While both the Presi- 
dent and Treasury Secretary Sny- 
der have declined to give any hints 


ACCORDING to Chairman Paul|on their tax plans, the Treasury 
Cunningham of the House Roads| reportedly favors a slight increase 


in personal exemptions. Extension 
to all states of the community 
property method of estimating in- 
come taxes is another revision that 
may be proposed. 

* * 


Record Year Looms 


THE YEAR 1948 will bring rec- 
ord U. 8S. production and perhaps 
an ebb in the tide of rising prices, 
according to Chairman Edwin 
Nourse of the President’s council 
of economic advisers. He named 
the economic influences for the 
year as: 

1. The weather; if basic crops 
escape the drought which hurt last 
fall’s harvest, food costs could lead 
the way to more stable prices. 

2. Labor relations; another round 
of sizable wage increases, or a 
new wave of output-curtailing 
strikes, could heighten inflationary 
pressures. 

3. Foreign aid; depending on 
how much help is voted for Euro- 
pean recovery, exports could make 
some existing shortages more crit- 
ical. 

* * + 


Steel Parley Due 
COMMERCE DEPARTMENT of- 


25 


executives of the iron and steel 
industry to present proposals and 
work out allocation agreements. 

Meanwhile, it is understood, they 
are moving ahead with plans to 
revive much of the industry ap- 
paratus of the old War Production 
Board and Civilian Production Ad- 
ministration. 

Already dozens of top industry 
figures, with WPB and CPA back- 
grounds, have been asked to re- 
port to the Commerce department 
for special assignments in their 
particular fields of experience. 

It is planned to take steel from 
such non-essential use as certain 
types of amusement-place con- 
struction, and also from _ license 
plate and sign use, 

Tinplate probably will soon come 
under a compulsory conservation 
order since the government still 
has power over tin. 

The steel industry will be asked 
to give government officials de- 
tailed figures on production capac- 
ity for all types of products, and 
their major consumers of steel will 
be called in. 


Public Motors Co., Houston, Tex., has 
been incorporatd with $100,000 authorized 
capital stock by Mrs. ©. E. O’Meara, A. 


ficials meet this week with top|J. Mutschier and ©. H. Mitchell. 





@ 1047 THE CONDE NAST PUBLICATIONS Wwe * 
on 


The say behind the sale cnc: ton te sty of ate 


... influence with the men you want as customers. Make sure she chooses YOUR car... for 
herself, of course... but for the men in her life as well. Show HER your cat in Vogue. 


81% of Vogue readers are married. 88% of the heads of Vogue families are business or professional men ...41% are officers or directors. 19% of 
Vogue families have incomes of $25,000 and over. 62% of Vogue families have incomes of $7,500 and over. FACTS FROM VOGUE'S LATEST SURVEY. 























By Jim White 
Staff Writer 


AST year was the most success- 

ful year in the history of the 
used-car industry with used-car 
dealers selling more cars and show- 
ing higher profits than at any other 
period, a survey of used-car men 
indicated last week. 

» High prices, abnormally heavy 
demand, the incentive of new 
models and the long starvation 
of the motoring public for im- 
proved transportation combined 
to create a mushroom growth 
of buying last year that kept up 
from late spring until late au- 
tumn, dropping off in volume 
only with the advent of cold 
weather. 

In the opinion of many lot opera- 
tors interviewed, 1948 will show 
continued active demand with 
prices remaining firm throughout. 

Few dealers were optimistic 
about prices returning next sum- 
mer to the former high levels of 


Used Car Price Picture 


"48 Level Seen Strong but Few Dealers 
Expect Return of ’47 Peaks 


last year. All predicted that 1948 
will call for close and expert trad- 
ing to remain in business. 


+ * * 

A FEW veteran lot operators pre- 

dicted that temporary and 
short-lived new top levels in car 
prices were a possibility when sum- 
mer trading sets in. Increases in 
prices of 1948 models, an accelera- 
tion in the rate of prewar model 
breakdowns and continued high 
incomes—-despite further increases 
in the cost of living—could com- 
bine to put new pressures on the 
buying public. 


However, nearly all dealers said 
that they would rather see this 
year’s prices level off at a point 
where customers would be encour- 
aged to deal. 

It was also pointed out that 
rising living costs have forced 
many potential new-car buyers 
into the used-car markets for 
lower priced transportation. Some 
income groups no longer enjoy 
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that extra-dollar margin so evi- 
dent last year. As a result, many 
who had planned and hoped for 
@ new car are playing hard-to- 
get and are now shopping in the 
lots for tide-over transportation. 

Many in lower income brackets 
find it virtually impossible to in- 
clude a new car in their budget. 
As a consequence they have 
turned to picking up good '40s and 
’42s to replace the broken-down 
clunkers they presently own. As a 
result, a new “$1,000 class” market 
has sprung up to meet this trade. 
Dealers expect it to continue well 
into early summer, but few think 
prewar cars will carry over $900 
after next autumn. 


* * * 


iT replacement market, dealers 
point out, is becoming more 
acute with every mile driven by 
owners of prewar models. Event- 
ual replacement of such cars is 
a must. But increased new car 
costs, increased insurance and 
finance rates have caused many 
of these owners to turn away from 
new car models in favor of cheaper 
transportation among the late pre- 
war and early postwar models. This 
market will probably keep alive 
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a healthy demand for the earlier|tance of organized representation. 


models, it was predicted. 

“It’s still a good business,” one 
operator said, “but this year you 
are going to have to know the 
business to stay in it.” Intelli- 
gent buying, added volume and 
sensible selling, he added, will 
be a necessity among dealers this 
year. Fly-by-nights, late-comers 
and quick-sellers will begin to 

from the markets this 
summer, he said. 

Also, established dealers and 
those late-comers who intend to 
stay in the business are re-invest- 
ing capital into their businesses by 
building up lots, stocking inven- 
tories carefully and improving lot 
appearances to encourage customer 
trade. 

Progressive dealers, it was added, 
are also making efforts to improve 
service and repair facilities, either 
through contract agreements with 
local neighborhood repair shops or 
through initiation of their own re- 
pair facilities. 

“The old crates will have to be 
clean and mechanically sound to 
sell next year,” one dealer said. 

+ * * 


[BALERS last year, more so 
than at any time in the past, 
became conscious of the impor- 





What kind of plant do you need.. 





lar requirements. 


politan areas, seaports, mining towns, in 


NEW PLANTFINDER—FREE ° 


... Describes immediately available 
properties — indexed, cross-indexed 
for your convenience. Write for free 
copy—to the address listed at right, 
on your company letterhead, please. 


Map copyright by The Ohman Co., Memphis, Tena 
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Field Offices: 


Ready-to-occupy industrial facilities, hun- 
dreds of them, suited to almost every type 
of commercial or manufacturing enter- 
prise, are available now through War 
Assets Administration. A variety of mod- 
ern, well-built plants; space for 50-man 
or 500-man businesses ; small, individual 
units; production giants; plants of all 
kinds are ready and waiting for im- 
mediate occupancy. Some of these may 
exactly suit your needs or be easily and 
economically adaptable to your particu- 


Plant sites in industrial cities, metro- 


ROOM 1402 ‘‘I’’ BUILDING, WASHINGTON 25, D. C. 
Atlanta - Birmingham * Boston ° 


ready been the 


and \Nhere? 


WIDE VARIETY OF READY-BUILT, READY-TO-OCCUPY 
INDUSTRIAL PROPERTIES AVAILABLE NOW 


locations of every description, have al- 


answers to plant reloca- 


tion and expansion problems for scores 
of industrys’ executives and proprietors 
of smaller businesses. Many fine proper- 
ties are still available. 

Why not take advantage of this prac- 
tical way to buy or lease Government- 
owned plants? Write, wire or phone 
your plant needs to our nearest Field 
Office. The new Plantfinder, descriptive 


literature and full information on how 


you can bid on properties that interest 


you is yours on request. 


WAR ASSETS ADMINISTRATION 


OFFICE OF REAL PROPERTY DISPOSAL 





Charlotte + Chicago * Cincinnati » Cleveland + Denver 


Detroit + Grand Prairie, Texas * Jacksonville * Kansas City, Missouri * Los Angeles * Minneapolis + Nashville 


New Orleans * New York * Philadelphia * Richmond * St. Louis * Salt Lake City + San Francisco * Seattle 


Continued used-car sales investiga- 
tions by community watchdogs, 
one-man jury probes and malicious 
anti-used car dealer propaganda 
from many neutral and associated 
sources brought to the attention 
of the used-car men the need for 
proper representation by an or- 
ganized body led by intelligent 
officers. 


As a consequence, the National 
Used Car Dealers Assn. has been 
gaining support. Led by able, 
sincere officers, the young or- 
ganization assumed an increas- 
ingly important role in the auto 
business last year. 


This year may see wider organ- 
ization, greater membership and 
increased activity by the associa- 
tion. With an increasing number 
of dealers becoming conscious of 
their advantage in being repre- 
sented by the organization, mem- 
bership is expected to soar. In 
Michigan alone, it was estimated 
that a minimum of 1,000 dealers 
will be enrolled in the national 
group by the end of the year. 


Here’s How Prices 


On Used Cars 
Ranged in 47 


Price range graphs, prepared by 
several automotive statisticians late 
last year and based on dealer auc- 
tion market reports and retail sales 
in large cities, point out the gyra- 
tions of the used-car market in 
1947, For illustration, the following: 


In the lower priced field (Ford, 
Chevrolet, Plymouth), a car de- 
livered in 1946 had a recommend- 
ed advertised delivered price 
slightly under $1,500. 

At the same time, the average 
prices in the free public market 
indicated a price range slightly un- 
der $2,000. A general decline re- 
sulted from December, ’46 into mid- 
March of ’47 when prices on the 
free markets declined to the lowest 
point of the postwar period. 


Models in the low priced field 
sold at that time in the neighbor- 
hood of $1,700 to $1,750. 


Immediately following the mid- 
March ebb, the market took a 
sudden spurt. This started prices 
on an upward climb which lasted 
until the latter part of May when 
a slight dip was recorded before 
the climb was resumed. 


With the advent of ’47s on the 
market, ’46s leveled off, reached 
their second peak price level Sept. 
1 at $1,650 to $1,800, depending on 
popularity of make. These earlier 
models have made gradual declines 
ever since, reaching levels ranging 
between $1,575 and $1,650 by the 
first of December. 

However ’47 models in the low- 
priced field proved strong from the 
day of their production until shortly 
after the cold weather began to 
curtail trade. From levels of $1,875 
to $2,030 in February, prices rose 
gradually month by month until 
peaks of $2,025 to $2,210 were 
reached in September. Thereafter, 
prices declined about $100 on the 
average. 


In the medium and upper priced 
field, the market gyrations fol- 
lowed pretty much the same 
patterns during the same periods 
as did the lower priced models, 
with sharp declines appearing 
during the first months of the 
year. 

Cars which at that time had ad- 
vertised delivered prices running 
from $1,775 to $1,875 were selling 
at peaks of $2,700 and $2,800 on the 
open retail market. With the early 
months’ decline, prices dropped to 
levels of $2,300 in mid-March before 
starting a climb which, by mid- 
April, had elevated them to aver- 
ages of $2,400. 

Succeeding months resulted in 
changing levels for ’46 models with 
ultimate declines ranging down to 
$2,115 by December. Meantime, 478 
in the medium and upper fields had 
shown strength from the first of 
June with climbing prices peaked 
near the $2,750 level in mid-July. 
Thereafter, declines set in and 
carried through to December when 
most averages were pegged at $2,500 
level, according to the statisticians. 

The average premium on the low- 
price field late models has been 
around 55 percent above delivered 
price. 
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In Public Interest .. . 


Dealers, Makers Reveal | 
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Details of Joint Parley 


(Continued from Page 1) 


that took place was in the public’s|should be achieved to the maxi- 


interest. 
+ * * 

T years people throughout the 

industry have recognized the 
values that could result from ad- 
ditional cooperation between man- 
ufacturers and dealers in those 
areas where such cooperation is 
proper,” declared the statement by 
George Romney, managing direc- 
tor of the AMA. 


“Such cooperation on the big 
public problems that will determine 
the future use, sales and produc- 
tion of motor vehicles has not 
fully developed because of diver- 
gent views as to the manner and 
areas in which such cooperation 
could be carried on. At the recent 
meeting between NADA represen- 
tatives and factory executives, 
there was unanimity as to the ba- 
sic principles and areas on which 
further constructive, cooperative 
relationships can be built. 


“These basic principles were 
clearly stated in the NADA pro- 
posal that resulted in the recent 
meeting. They were also clearly 
stated in the joint statement pre- 
pared for distribution to fac- 
tories and dealers following the 
meeting.” 

The AMA statement on results 
of the meeting follows: 

“1. Directors of NADA and AMA, 
at a meeting in Detroit Dec. 19, 
decided that more cooperation in 
the non-competitive area between 
dealers and manufacturers is de- 
sirable in doing their part to aid 
in the solution of public problems 
arising from the nation’s use of 
the new all-time peak of 37 million 
vehicles. 

“2. The primary objective of 
their cooperation will be the sup- 
port of programs that will increase 
their ability to serve the nation 
by providing safer, more efficient 
and more economical highway 
transportation. 

* * +. 

“3 Currently the use of motor ve- 

hicles is being hampered in 
many areas by deficient parking 
facilities, obsolete and congested 
highways and confusing variations 
in traffic laws, ordinances and reg- 
ulations. 

“4. Despite the strides made dur- 
ing the past 10 years in reducing 
traffic accidents and fatalities, 
many programs, such as driver 
training in high schools, driver 
examination and vehicle inspection, 
to name a few, need added sup- 
port, particularly at state and local 
levels. 

“5. Needed, too, is timely mod- 
ernization of the nation’s high- 
way network; this must be based 
on careful determination of needs 
and thoroughly considered ex- 
penditures if the special taxes 
paid by motorists for highway 
construction, maintenance and 
administration are to represent 
& sound and justified investment. 
In recent years, as a result of 
the diversion and dispersion of 
highway revenues, motorists have 
been paying more than their 
proper share of highway costs. 

“6. Because of the magnitude of 


the economic service now rendered | 
by manufacturers, distributors and | 
users of motor vehicles, more peo- | 


ple than ever before are interested 
in the basic facts of highway trans- 
portation and how it operates; yet 
Many are uninformed on the ele- 
mental and fundamental business 
and social concepts on which the 
supplying of this service has been 
based. Supplying such information 
1S necessary if the nation on wheels 
is to act in its own enlightened 
self-interest. 

“7. Basic in the continued ability 
of manufacturers and dealers to 
do their part in rendering present 
and even greater future service is 
continued reliance on the distinct- 
ly American economic principles 
of competition, plus voluntary co- 
operation in the non-competitive 
areas mentioned above. 

oF oe 
‘8 The increased cooperation 
sought between dealers and 
Manufacturers in areas of public 
interest, such as mentioned above, 


mum extent possible through exist- 
ing agencies such as the Automo- 
tive Safety Foundation, the Na- 
tional Highway Users Conference 
and the Inter-Industry Highway 
Safety Committee. 

“9. The representatives of both 
organizations clearly recognize that 
factory-dealer relationships of a 
contractual character are intrinsic- 
ally competitive in nature and 
should so remain. Consequently, all 
problems in this area must be dealt 





vehicle company of dealer-factory 
councils, but AMA representatives 
pointed out the necessity of each 
company’s dealing separately with 
this proposal because of the com- 
petitive relationships involved in 
the direct factory-dealer arrange- 
ments. 


“10. To maintain the complete |’ 


autonomy and independence of both 

AMA and NADA, no joint com- 

mittees will be established. How- 

ever, staffs and principals will 

continue to consult whenever spe- 

cific matters make this desirable.” 
* * * 


ADA issued a similar statement 
in Washington last week. 
“Highlights,” said NADA, “were 
that the two organizations agreed 
to cooperate on all non-controver- 
sial matters such as safety, im- 
proved highways, better parking 
facilities, and such like, and also 
that ‘factory dealer relationships 





with by each separate company |of a contractual character are in- 
and its dealers. While all of the/|trinsically competitive in nature 
NADA and AMA representatives | and should so remain’.” 

present accepted this fundamental The fact that NADA represen- | Line’s “Ha: 
concept, the NADA representatives | tatives in the meeting urged the | car was 
urged the establishment by each (Continued on Page 28, Col. 4) 


HONOLULU GOT ITS FIRST LOOK 
walian Merchant’’ unloaded a 

Hawaiian Islands. Allen C. Germann, Hudson export manager, reported that 

by Hudson’s Hawalian 

persons crowded in during the first evening of the showing. 





PAS 
a 
YOU SELL! 


HERE’S A PROVEN PLAN FOR YOU 
TO MAKE EASY ADDITIONAL SALES 


We pioneered the idea of fitting that empty lug- 
gage compartment of every car you sell, with 
MAXIMILLIAN Matched Luggage. Now the idea is 
sweeping the country. Auto dealers everywhere 
are finding this an easy, quick way of making 
extra profits. 


READ WHAT AUTO DEALERS ARE SAYING 


“Your first shipment of luggage came in and we 
sold it right away—it is very good merchandise.” 
—Marchi Brothers, Highland Park, Illinois (Pontiac) 


“Your luggage is more attractive than we had 
imagined.” 
—Pau!l Heuring Motors, Hobart, Indiana (Ford) 


“‘We were very pleased with this luggage—it was 
so well liked we have already sold the set and 
would like to order another.”’ 

—Benoit Motor Co., Welch, La. (Chrysler) 


and many others the country over. 


ADD 
MAXIMILLIAN 
LUGGAGE 
TO YOUR 
ACCESSORY 


SALES! MEN'S FITTED 


DRESSING CASE 








THE VIKING 


Men's 2-piece set consisting of 2-Suiter and Overnighter. Top-Grain 
Aniline Cowhide or Imported Pigskin. Dealer's Cost: $71.00 


An essential travel accessory. 10 fittings including 2 pure 
bristle brushes. Hand turned Top-Grain Aniline cowhide 
with solid brass zipper closing. Dealer's Cost: $10.00. 


ORDER DIRECT FROM THE MANUFACTURER TODAY 


ee ee ee ee re rn ee ee ee 


FIRMAN LEATHER GOODS CORP. 
137 EAST 25th STREET, NEW YORK 10, WN. Y. 


Gentlemen: 1 am interested in your nationally advertised MAXIMILLIAN 
MATCHED LUGGAGE for exira revenve. 
Please ship following: 


your 
Ne. OF SETS DEALER'S COST INCL. FED. TAX 








#1—2-pc. VIKING Set 
#2—Men's Fitted Dressing Case 
#3~3-pc. LADY VOYAGER Set 


MATCHING VICTORIA TRAIN CASE 


BUYER'S SIGNATURE.........0c.000-0-ceee0e0 


Leese wawawaeeae 





SETS FOR MEN AND WOMEN 
IN RICH TOP-GRAIN 
ANILINE COWHIDE 


® The utmost in style, quality of 


materials, and fine craftsman- 
ship. 

Scientifically designed for light- 
weight, wrinkle-free packing. 


Hand-polished solid brass 
hardware. 


Stitched leather handles. 


All workmanship fully gvar- 
anteed. 


LADY VOYAGER 


Ladies’ 3 Pc. Set, 21” 
Overnight, 21” Ward- 
robe, 26” Puliman. Dis- 
tinctive long-bound 
styled Top-Grain Aniline 
Cowhide. Rayon lined, 
shirred pockets, tie 
tapes. 
Dealer's Cost: $106.00 
Set. Also shown: 14” 
Victoria Train Case. 
Dealer's Cost: $28.50 






ADVERTISED 
CONSUMER PRICE 
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Sugar for Salts 
Goodyear Scientists Develop 
Anti-Corrosion Mix 
AKRON, O.—Research engineers 
at Goodyear Tire & Rubber Co. 
here have developed a salt corro- 
sion resisting compound to protect 
automobile bodies from the de- 
structive action of salt used on 
city streets to melt down ice and 

snow. 


AUTOMOTIVE NEWS, JANUARY 5, 1948 


complete panacea for rusting fend- 
ers and bodies, Goodyear scien- 
tists say that the mixture of so- 
dium chromate or sodium dichro- 
mate, when in contact with the de- 
icing salts, considerably lessens 
harmful effects on metals. 

In contrast to earlier beliefs that 
tires might be harmed by the so- 
lution, Goodyear reports it~ has 
since proved that the solution of 
20 percent salt and 2 percent so- 
dium chromate or dichromate con- 


While they admit it is not a| siderably inhibits the corrosion of 


low-carbon, steel-plate samples and 
at the same time is slightly bene- 
ficial to synthetic and natural rub- 
ber. tires. 


30,000-Mile Guarantee 

As part of Packingtown Motor 
Sales’ “Golden Rule Service,” each 
buyer of a new Kaiser or Frazer 
receives a 30,000-mile guarantee 
along with the keys to his auto- 
mobile, according to Al Littorio, 
president of the dealership on Chi- 
cago’s south side. 





MANUFACTURERS OF 
Plasti-Plaid—fine fibre made of woven tissue. 
Plasti-Fibre—a product of Saran. 


PLASTIC LEATHER 


Steet, 


76 FRANKLIN 


Plastic—Welt and Plastic Cord— ~ 
Welt is the original extruded Vinyl 
piping. It is made in all widths, thick- 
nesses and colors. It is used for auto seat 
covers, furniture, hassocks and other deco- 
rative purposes. Sold only through your local 
jobber. Samples furnished on request. 


"7 


NEW YORK 








CORPORATION 


13, Rew TeRa 


This advertisement appears as a matter of record only, the securities 
having been placed privately through the undersigned. 


SHELLER MANUFACTURING COMPANY 


$4,000,000 
3%4% Notes due 1962 


$1,700,000 


5% Preferred Stock 
$100 Par Value 


65,700 


Shares Common Stock 
$1 Par Value 


SHIELDS & COMPANY 


CHICAGO 


December 30, 1947 


NEW YORK 


BOSTON 
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(Continued from Page 27) 


establishment by each _ vehicle 
company of dealer-factory coun- 
cils was emphasized. 

An NADA representative de- 
clared that the question of setting 
up a joint AMA-NADA committee 
to deal with factory-dealer rela- 
tions was not discussed at any 
time in the meeting. It had been 
agreed on prior to the meeting that 
perhaps best results could be ob- 
tained by not creating joint com- 
mittees of any kind, but for rep- 
resentatives of the two organiza- 
tions to cooperate when feasible 
but to retain their separate en- 
tities. 

* * * 

RESIDENT M. O. ANDERSON 

of NADA, in a statement to 
the Washington correspondent of 
Automotive News, expressed him- 
self as well satisfied with results 
of the meeting. His statement fol- 
lows: 

“When you give full considera- 
tion to all the problems discussed 
and their effect and importance to 
the dealer body as a whole, I feel 
that we were given everything we 
could ask for in the way of en- 
couragement. 

“We worked out a long-range 
program of cooperation on prob- 
lems affecting the dealers and 
the public welfare. Factory-dealer 
problems between representative 
factories and representative deal- 
ers, are family problems, as I 
call them. The approach for full 
consideration to all the facts on 
both sides must be studied with 
full weight being given to their 
effect on the importance of main- 
taining a strong, healthy and vig- 
orous dealer body which has 
contributed so much to the im- 
portant and prominent position 
that this industry holds in the 
overall economy of the country. 

“Considerable progress towards 
improvement and finding effectual 
answers to many of these dealer 
problems has been evidenced by 
many manufacturers for some time 
and by others particularly in re- 
cent months. Suggestions for fur- 
ther improvement along’ these 
lines were urged by me and it was 
the feeling of all in attendance 
that these suggestions should be 
given consideration. 

“NADA is determined to main- 
tain its freedom of action. There- 
fore, it is opposed to any arrange- 
ment that may interfere with its 
relationship of the dealer members 
as a whole or the manufacturers’ 
personal relationship with their 
dealers.” 

* + * 

vs general feeling among per- 

sons close to the situation in 
Washington is that the best hope 
for progress lies in dealers han- 
dling separate lines working for 
more dealer-factory councils com- 
posed of members selected by the 
dealers themselves. The question | 
of whether dealer relations prob- 
lems should have a common clear- 
ing house was not discussed, it was 
said, but this is generally conceded 
to be inevitable. 

In discussing current factory- 
dealer contractual relations at the 
meeting, President Anderson said} 
in part: 

“We feel that each manufac- 
turer could review his present 
plans for handling these prob- 
lems and determine to his own 
satisfaction whether or not they 
are adequate for a good, sound, 
long-range, healthy dealer rela- 
tionship. 

“We would like to see each man- 
ufacturer set up a committee or 
dealer relations board that would 


‘Repaired’ Car Wrecked, 


Dealer Loses $5,000 
FORT WAYNE, Ind.—A judg- 
ment of $5,000 was awarded last 
week in Superior court here to 
Marie Wolf in a damage suit 
against Hatcher Motors, Inc. 
(Ford.) The complaint charged 
Mrs. Wolf and her husband suf- 
fered injuries when their auto- 
mobile was wrecked, allegedly 
because it had been improperly 
repaired by the defendant firm. 








do a better job of acquainting the 
dealers with their respective re- 
sponsibilities and selling them on 
the importance of each dealer do- 
ing his part. 

“We believe that if dealers had 
such a board they would be more 
inclined to feel: 

“1. That their equities were be- 
ing considered. 

“2. That there was a maximum 
of fairness. 

“3. That errors would be reduced 
to a minimum. 

“4. That this would include a 
review by top officials of any de- 
cision which the dealer feels may 
have prejudiced his equitable 
rights. 

“5. That fair play to the extent 
that any dealer whose franchise 
may be in jeopardy be given suf- 
ficient warning and an opportunity 
to make necessary corrections to 
qualify as a good dealer, and a 
reasonable period of time to dem- 
onstrate, if he is able to do it, be- 
fore notice of cancellation is sent 
out. 

* + * 

“Goce & program would build 

confidence,” Anderson de- 
clared. “It would permit the dealer, 
in turn, to instill confidence in his 
employes in the form of more se- 
curity and permanence, thereby 
building a stronger business 
through the improved employe re- 
lations. 

“This program would tend to- 
ward more careful selection of 
dealers—a lower rate of turnover— 
and a more stable economy by re- 
ducing labor unrest to a minimum.” 


Ken Taylor Motors, Inc., West Main, 
Brunswick, Mo., has been incorporated 
listing $30,000 authorized capital stock by 
Kenneth R. and Ruth B. Taylor of Bruns- 
wick and Ike Skelton of Lexington, Mo., 
to deal in motor vehicles. 


Be 
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Driver Cabs and Station Wagon 
Bodies for Jeep Vehicles 


$136" 
FOB Cleveland, Ohio 
Immediate Delivery Anywhere in U.S.A- 


STATION WAGONS INC. 
6619 Euclid Ave. Cleveland 3, Ohie 
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Industry Awaits the Answer. . . 





Era of Labor Peace-- 
Or a Lull in Storms? 


(Continued from Page 2) 


The battle of the right versus 
the left wings finally came to a 
head, and the anti-Communist 
forces of UAW-CIO Walter P. 
Reuther won a smashing victory. 


The new federal statute govern- 
ing labor leaves much to be set- 
tled in the way of legal clarity 
and enforcement—processes which 
will gain momentum in 1948. 


But executives of industry and 
(surveys showed) a _ surprisingly 
high number of workers were 
pleased with the law—and a few 
union higher-ups themselves were 
forced to admit that it wasn’t such 
a bad thing after all. 

A mushrooming trend for states 
to impose legal restraints on labor 
also helped to extinguish the strike- 
itis of 1946. By the end of 1947 
more than a third of the states, 
as well as the federal government, 
had outlawed the closed shop. 
Many other practices, such as the 
union shop and _ jurisdictional 
strikes, were taboo because of leg- 
islative crackdowns. 


* * * 


FOR the worker on the assembly 
line and the mechanic in the 
garage, however, laws checkrein- 
ing the antics of labor leaders were 
of secondary significance. 

While they welcomed insurance 
against such annoyances § as 
“sympathy strikes” or secondary 
boycotts, the dizzy spiral of 
wages and prices kept workers 
glued to their jobs. 


Labor’s demand for a_ second 


most auto workers received pay 
for six non-worked holidays—lift- 
ing the total package to about 15 
cents. The first-round wage settle- 
ment was about 18% cents. 


AUTO BOOKS 


That Should Re in 
Everv Dealer’s Lihrarv 











. early pioneer of 

















REPORT CARS 
Deluxe edition, $2.50 each. Paper-bound 
$1.50 postpaid. 











turers Assn. 
motive employment and payrolls 
reached new all-time high levels 
in 1947, 


be revived at 1948 auto negotia- 
tions, however. 
* * x 
_-aans for higher wages pro- 
voked the year’s two major 
dealer strikes. The walkout of Se- 
attle mechanics was settled the 
day before Christmas after six 
months of idleness, while the De- 
troit strike broke up in a whole- 
sale back-to-work movement six 
weeks after it started. 


The CIO has already launched its 
third-round wage campaign, and 
demands for increases of 25 cents 
an hour or $2 a day are antici- 
pated. General Motors, the pattern- 
setter for the past two years, will 
open negotiations on the new de- 
mands early in March. 


One of the first actions 01 the 
80th Congress proved a real 
blessing to industry. The Portal- 
to-Portal act, approved by Presi- 
dent Truman, as the Taft-Hartley 
law was not, wiped out the loop- 
holes through which unions had 
swamped courts with billions of 
dollars in back-pay claims. 

A favorable trend in automotive 
labor relations was the spread of 
two-year contracts. First started 
by GM in 1945, the two-year agree- 
ment was approved by Ford and 
Chrysler, with provision for one- 
year reopenings on wage scales. 

The Foremen’s Assn. of America 
lost legal and organizational stand- 
ing with the adoption of the Taft- 
Hartley law. All attempts to union- 
ize supervisory employes now hang 
on a court test heading for the 
U. S. Supreme Court. 

* + * 


woot strikes, barred by the 
T-H law and by many state 
statutes, were few, short-lived and 
far-between in the second half of 
1947. 

A six-week authorized strike at 
Murray Body, which curtailed Lin- 
coln- Mercury, Studebaker and 
Dodge truck preduction, won for 
the UAW a model contract clause 
giving the union immunity from 
contract-violation suits if the union 
tries to end all wildcat walkouts. 


-| This so-called “immunity clause,” 


or modifications of it, were added 
to the Ford and Nash contracts 
during the fall and will likely find 
industry-wide acceptance at 1948 
negotiations. 

In dealership organizing, drives 
have been opened or proposed 
by a number of unions. The big- 
gest campaign is being planned 
by the UAW-CIO for “sometime 
in 1948,” but the Detroit situa- 
tion must be cleared up by the 
auto union before it can coordi- 
nate a national drive. 

Other unions in the garage field 
are the independent International 
Assn. of Machinists, which con- 
ducted the Seattle strike; the AFL 
Teamsters union; the AFL Auto 
Demonstrators and Salesmen’s un- 
ion; the independent United Mine 
Workers, and a host of small in- 
dependent unions with members in 
no more than one or two dealer- 
ships each. 

The UAW staged the only 1947 at- 
tempt to organize salesmen, a juris- 
diction which formerly had been 
left to the AFL. Pickets demand- 
ing a salesmen’s contract surround- 


ed Muntz Car Co., New York City, 


for some time in November and 
early December. The status of this 
drive is currently uncertain in 


view of Kaiser-Frazer’s displace- 
ment of Muntz as distributor for 
the New York area. 


+ * * 


[N THE facts-and-figures depart- 


ment, the Automobile Manufac- 
reported that auto- 


In assembly, parts and supplier 
plants, the monthly average of 
employment reached 790,000 and 
payrolls averaged nearly $45,000,- 
000 a week. In 1946 employment 
and payrolls averaged 661,000 and 
about $33,000,000; in 1941, 570,000 
and $22,500,000; in 1929, 471,000 
and $15,171,000. 

The annual factory payroll in 





COMBINING MODERN 
ash Milwaukee, achieves a 


at the right displays accessories. 


DES MOINES, Ia.—The average 
buyer is willing to pay for a new 
car but he isn’t willing to see a 
dealer make a terrific profit on 
the car he trades in, according to 


Anti-Skid Tread 


Firestone Offers Grip Tire 


With Suction Cups 


AKRON.—A contribution to safe 
driving this winter is a newly de- 
veloped Firestone tire tread that 
has thousands of tiny suction cups 
to grip ice and wet pavements. The 
tread is named Polar Grip. 

Secret of the extra safety and 
super traction, according to Fire- 
stone, is the Icocel construction of 
the tread. Thousands of small Ico- 
cel particles are molded into the 
rubber by Firestone. As these par- 
ticles are exposed by tire wear, 
they fall out, leaving thousands of 
tiny suction cups in the tire tread 
to assure non-skid protection said 
to be far superior to that of any 
conventional type of tire tread. 

The new Polar Grip Tread can 
be applied to any worn passenger- 
car tire, Firestone said. Motorists 
will have their choice of two de- 
signs in obtaining the new tread— 
the DeLuxe Champion, for city 
and suburban driving, and the 
Studded Ground Grip, for cars op- 
erating on unimproved roads and 
where snow and mud are heavy. 








1947 is estimated at $2,300,000,000, 
or 34 percent above the previous 
year and 71 percent higher than 
1941, 

Auto workers received an aver- 
age of $1.47 an hour in 1947, as 
compared with $1.33 an hour in 
1946 and $1.04 in 1941. Weekly earn- 
ings averaged $57 in 1947, as com- 
pared with $50.19 weekly in 1946 
and $41.35 in 1941. 

Employment and payrolls contin- 
ued upward in the latter part of 
the year. In September, AMA said, 
employment had reached 801,000, 
the hourly rate climbed to $1.52, 
weekly pay checks to $59.74 and 
industry payrolls to $47,243,000 
weekly. 

Combined with the industry’s av- 
erage payroll of 175,000 salaried 
workers, total factory employment 
for 1947 fell just short of the 1,- 
000,000 mark. 





N. C. High Court Backs 


State Open Shop Law 


RALEIGH, N. C.—Validity of 
North Carolina’s new anti-closed 
shop law was upheld by the 
state supreme court in opinions 
in cases brought by the AFL. 
Cc. A. Fink, president of the 
state AFL, said the decisions 
would be appealed to the U. S. 
Supreme Court. 

Besides banning the closed 
shop, the North Carolina sta- 
tute, which was enacted by the 
1947 session of the state legis- 
lature, also prohibits the union 
shop, maintenance of member- 
ship and the check-off of union 
dues. 





FURNISHINGS 


‘Buyers Don’t Like Iv 


Iowa Assn. Chief Warns That Goodwill Will Vanish 
Unless Tradein Profiteering Halts 





with traditional architectural treatments, 
smart in its showroom. The case 

R. E. Tuttle and M. N. Johnson are partners in the 

of the dealership which has 45,399 square feet of floor space devoted to 





G. O. Fletcher, president of the 
Iowa Automobile Dealers Assn. 


He accuses some dealers of tak- 
ing advantage of the current de- 
mand to the detriment of them- 
selves and the business in the fu- 
ture. Filetcher’s comments were 
published in the Iowa association 
bulletin. 


Fletcher called for “good sound 
common sense” in the distribution 
and trading of cars during this 
critical period. 

“Let’s make this business such a 
business that people who work for 
us will be proud to walk up and 
down the street saying they rep- 
resent us,” he said. 

“The methods we use now and 
the policies we adopt will be the 
determining factors as to how 
we stand in our particular com- 
munity in the future.” 

The public hasn’t forgotten the 
old days when used cars were a 
dime-a-dozen and cutthroat compe- 
tition. was a normal condition, 
Fletcher pointed out. Many experts 
in the automotive business see a 
time in the future when a $10 or 
$25 differential will get the busi- 
ness, he said, and as a result of 
this thinking, many dealers arc 
trying to take as much as the traf- 
fic will bear. 

Fletcher warned dealers to estab- 
lish their organizations to be in 
shape for the eventual competitive 
periods. 

“You can go very quickly from a 
searcity of cars and trucks to an 
overage,” Fletcher said. “Unless 
every dealer builds an organiza- 
tion to meet ‘this overage situation, 
he is going to be in hot water. 

“The manufacturing facilities 
of this country are great,” he 
added, “and they are in a position 
to build anywhere frem seven to 
eight million cars and trucks per 
year. If they should build those, 
we'll have cars and trucks stick- 
ing out our ears.” 

Fletcher went on to advise that 
dealers make themselves strong in 
parts and replacement sales, in 
body repair and service depart- 
ments and in efficient accounting 
systems in order to meet the even- 
tual time when overhead must be 
covered by something other than 
minimum car sales and light re- 
pairs. 


Stewart-Warner 
Records Best 


Peacetime Year 


CHICAGO.—The year 1947 was 
Stewart-Warner’s largest peace- 
time year and total sales should be 
in the neighborhood of seventy-five 
million dollars, about a 25 percent 
increase over 1946, Frank A. Hiter, 
senior vice-president said here last 
week. 

“Orders continue to exceed our 
production but demand for some 
items is beginning to slacken,” 
Hiter added. “We are planning for 
hard - hitting, competitive selling. 
We believe the era of the sellers’ 
market is coming to an end.” 

Hiter said that the automotive 
industry is looking forward to a 
peak production year, so Alemite 
equipment, speedometers and other 
instruments closely identified with 
the industry should show a cor- 
responding increase in demand.” 

Similar demands upon otler 
phases of our business, such as 
those anticipated in the building 
and home furnishings industries, 
would seem to indicate that sales 
for the coming year will be good— 
“as long as we are alert and on the 
job.” 


Pontiac Reports 
"47 Model Run 
Fourth Largest 


PONTIAC.—Pontiac Motor divi- 
sion will complete the 1947 model 
run with a production total of 230,- 
595 cars, the division’s fourth larg- 
est year, Harry J. Klingler, general 
manager, said last week. 

At the same time, Pontiac’s vast 
expansion program has been push- 
ed to virtual completion without 
the production loss of a single car, 
Klingler said. 

He estimated that 1948 produc- 
tion should be at least 10 percent 
above 1947. 

“The governing factor continues 
to be the material situation,” 
Klingler said. “Our principal and 
constant shortage is in cold and 
flat rolled steel. Other materials 
mostly have been adequate, but 
only because their rate of use has 
been paced by the steel shortage.” 

Pontiac orders are at an alltime 
peak, Klingler said, adding that 
Pontiac dealers have reported a 
“very low percentage of cancella- 
tions.” 


Dealer’s GM Suit 
Resumes Today 


CHICAGO.—The $2,800,000 suit 
against General Motors by Fred 
Emich, former Chevrolet dealer, 
has been temporarily delayed pend- 
ing completion of a separate trial 
hearing by the presiding jurist, 
Federal Judge Walter LaBuy. The 
GM case is scheduled to resume 
today (Jan. 5). 

Up to the present time, nothing 
has developed in the trial except- 
ing an almost endless procession 
of witnesses, including GM Chair- 
man Alfred P. Sloan jr. and other 
top GM officials. The same tech- 
nique is expected to continue for 
some time before each side pre- 
sents further arguments. 





Rollins Motor Co., El Paso, Tex., has 
been incorporatd with $150,000 authorized 
eapital stock by Fred C. and Myrth Willey 
Rollins and Fred R. Muerdter. 





ANDRESS MOTOR CO., INC. 


(Ford), Shreveport, La., recently occupied its new 


building. The structure, which cost approximately $200,000, has 29,500 square feet of 


floor space, all on one floor. 
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Washington Roundup . . . 
Bouts Still Ahead 


Big 
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At Capitol Hill 


(Continued from Page 2) 


the new law, the rate will be 1% 
percent from Jan. 1, 1950, until 
Jan. 1, 1952. Thereafter it will be 
2 percent. 

An omnibus labor law, 
residential veto, 


abuses that developed under exist- 
ing labor legislation during the 
past decade. 

It outlaws the closed shop; re- 
stricts union-shop agreements; 
makes jurisdictional strikes and 
secondary boycotts unfair labor 
practices, subject to injunctions ob- 
tained by the NLRB; authorizes 
the government to obtain 80-day 


solidify relations between employ- 
ers and workers. 

* +. + 
RTAL-TO-PORTAL ACT: This 
law bars suits for pay for activ- 

ities which were not compensable 
by custom or practice, or by agree- 
ment between the employer and 
employe. 

Tin Smelter: The RFC’s author- 
ity to operate the government- 
owned tin smelter at Texas City 
and to finance research in smelt- 
ing and processing was continued 
until June 30, 1949. 


Transportation: Permission for 
air and surface carriers to estab- 
lish through services without es- 
tablishing joint rates was provided 


in Public Law 346. 
Price Controls: Congress strip- 


ped OPA of its last remaining 





mill products, and industrial chem- 


icals, 
n Controls 
Allocation controls over tin and 
antimony remain as do priority 
controls over the exports of ma- 
terials needed to implement United 
States foreign policy. 
Left pending were liberalization 
of farm credit, so-called anti-mo- 
nopoly legislation, restricting the 
right of one corporation to acquire 
the assets of another; a census 
of manufacturers, and_ several 

banking bills. 

















the dealership operation will cover an entire city block. 


General to Debut 


encourage domestic food conserva- 
tion and foreign food production. 


war property; income 4. Authorize the President to un- ae A 
tax reduction; increased postal |dertake to obtain “voluntary” New Safety Film, 
rates; mineral subsidies (a pro- | agreements by industry for alloca- 


Squeegee Tire 


DETROIT.—First in a series of 
showings of a motion picture to 
demonstrate how tires minimize 
skidding, one of the greatest causes 
of highway accidents, will be shown 
here this week when General Tire 
& Rubber Co. sponsors a one-day 
sales conference at the Book-Cadil- 


tion of scarce commodities, with 
revision of the anti-trust laws to 
permit those steps to be taken. 

On the first two points there 
has been little controversy. The 
third was a strict stop-gap move. 

It was on the fourth point that 
most of the argument arose in 
congressional circles. 


and zinc); and a national science 
foundation. 

Congress will return to Wash- 
ington tomorrow with a timetable 
that will contemplate 10 days out 
in June for the Republican national] 
convention and a 10-day adjourn- 
ment in July for the Democratic 





an employe’s right to work or to 
strike in an attempt to force an 
employer to pay for services not 
performed; it relaxes restraints 
against free speech by employers 
and creates a joint congressional 
“watchdog” committee of 14 mem- 
bers to make a thorough study of 
the entire field of labor-manage- 
ment relations, including ways to 


In the light of present legisla- 
tive jockeying, it is noteworthy 
that Congress continued until 
March 1, 1948, war powers of the 
President relating to export, im- 
port and allocation controls. These 
involve export controls on 397 com- 
modities, including petroleum, steel 








consulted fre- 
- - - it’s the trustworthy 
record of those who have gone 
that way before you. 





Insurance expirations are crossroads— 
times of decision. 


Universal Underwriters 26-year record 
is an accurate map that shows authorized 
automobile dealers the way to better, 
more economical protection. 


Our Selective Plan—created especially 
for the authorized dealer—is the result 
of fitting our services to the needs of 
your business. 


When you reach the crossroad . . . turn 
to Universal Underwriters. Thousands of 


Fire, dealers benefit from our improved, spe- 
Windstorm cialized coverage. So will you! 

and 

Allied There’s smooth . . . safe going ahead— 

ae with Universal Underwriters! 


UNIVERSAL 
UNDERWRITERS 


1000 R. A. Long Bidg., Kansas City 6, Missouri. 
509 Terminal Sales Bidg., Portland 5, Oregon. 
204 S. Beverly Drive, Beverly Hills, California. 
1205 National Bank of Commerce Bldg., Norfolk, Virginia 








ee * * GOP for It lac hotel 
AHEAD of the legislators will be Hee aerate ade “eolustery= | Also to be introduced to dealers 
President Truman’s request approach on the theory that much and distributors from Michigan and 


for $17 billion for European recov- 
ery and the oft-stated necessity 
for coming to grips more directly 
with inflation. 


The outlook for the second ses- 
sion most certainly includes ac- 
tion on tax reduction, and on a 
long list of other subjects which 
cannot yet be identified with pre- 
ciseness. 

There is little doubt that the 
kind of European recovery. and 
inflation control bills Congress 
will write—and the speed with 
which it writes them—will con- 
trol just about everything else. 

And there is little doubt that 
individually and collectively the 
people are going to feel the impact 
of both. 


The legislators will be much bet- 
ter prepared to go to work this Jan. 
6 than they were a year ago. Com- 
mittees are now complete, party or- 
ganizations have been tested for 
12 months and time-consuming me- 
chanical details of just getting a 
new Congress started have been 


settled. 
The Big Bouts 

Having taken a few tentative 
steps into the arenas of interna- 
tional relief and inflation control 
in the special session, Congress 
now returns for the big bouts. 

Three points will determine 
largely whether the next session 
of Congress will take further ac- 
tion toward controlling inflation. 
They are: 

1. The trend of prices generally. 

2. The ability of business and 
labor independently to reduce in- 
flationary pressure. 

3. The operation of the anti-in- 
flation measure enacted in the ses- 
sion just adjourned. 

Should prices continue to rise, 
or even hold reasonably steady 
at their high levels, recent pub- 
lic statements by leading mem- 
bers of Congress indicate that 
drastic steps would be in order. 

Shrewd observers of the con- 
gressional scene are convinced that 
further legislative action would 
not be imminent if labor declined 
to embark on a third round of 
wage increases and if business 
showed tangible efforts to increase 
production and to refrain from 
marking up the cost of goods and 
services. 
* * . 


ENATOR TAFT, chairman of 

the majority policy committee 
in the Senate, takes the view that 
the President now has all the au- 
thority he needs to control infla- 
tion. Others, Senator Barkley for 
one, are of the opinion that the 
only effective way of combatting 
the problem is to go several steps 
farther, one of those steps being 
authority for mandatory allocations 
of material in short supply. 


The legislation which Congress 
rushed through just before ad- 
journing its special session 
would: 

1. Extend export and transporta- 
tion controls for one year beyond 
next Feb. 28. 

2. Empower the President to halt 
use of grain by distilleries until 
next Feb. 1. 

3. Create a $1,000,000 program to 


could be done without compulsion 
by law. They pointed out that al- 
locations already were being made 
voluntarily, especially in_ steel. 
Most Democrats took an opposite 
view, expressing the belief that 
such an approach would be in- 
effective and that conditions justi- 
fied more direct action. 

Underlying these arguments was 
the frequently expressed fear that 
business would be blamed exclu- 
sively if the voluntary program 
did not work and that waiver of 
the anti-trust laws might lead to 
protracted and complicated anti- 
monopoly legislation. 

Incidentally, the legislation did 
not deal with two prime con- 
siderations in connection with 
the country’s present troubles— 
bank credit contraction and new 
impetus for greater production. 

Although the-new Republican tax 

reduction bill has been introduced 
in the House, it is by no means 
certain that the major cuts it pro- 
poses will be enacted into law. 

It is estimated that such legis- 
lation would cost the Treasury $5.6 
billion. But until President Tru- 
man’s budget message is presented 
to Congress, until the size of the 
European recovery program be- 
comes set and until the trend of 
business becomes a little clearer, 
the legislators—not even the Re- 
publicans in control of Congress— 
will be able to reach definite posi- 
tions in the matter. 

> oa of 


F THIS, one may be sure: 

There will be plenty of bi-par- 
tisan sentiment for tax slashes. 
Chairman Knutson, of the House 
Ways and Means committee, be- 
lieves his latest tax bill is veto 
proof, but President Truman has 
given strong indication that he is 
not yet ready to approve that kind 
of a tax bill. 

Should there be another presi- 
dential veto, as there was on two 
occasions in the first session, it is 
believed that there will be strong 
Democratic support for over-riding 
such an action. 

Here, briefly, is what the latest 
tax bill calls for: 

1. Increase in personal exemp- 
tions from $500 to $600. 

2. Effect a sliding scale to start 
with 30 percent for taxable in- 
comes up to $1,000, provide a 20 
percent cut on taxable incomes up 
to $4,000, and grant a 10 percent 
reduction for incomes over $4,000. 

3. Permit married persons to di- 
vide their total income for tax 
reporting purposes. 

In the new year it is unlikely 
that there will be any price con- 
trol power on a broad basis or 
any rationing authority. A price 
roll-back for any commodity 
doesn’t seem to be in the cards, 
nor is wage stabilization author- 
ity likely. 

And it wouldn’t be surp~sing if 
inflation will be permitiezd, in the 
long run, to wear itself out, tough 
as that may be on so many of us. 

Also, Regulation W, as it ap- 
plied to the time sale of automo- 
biles, is unlikely to return in its 
old form and the odds are that 
NADA will not announce a new 
executive vice-president by Feb. 1, 


Ohio are General’s newest Squeegee 
passenger tires. According to Gen- 
eral Vice-President L. A. McQueen, 
the new Squeegee is the “greatest 
tire ever built by General.” 


The new film, “Where Safety 
Starts,” features driver training in 
high school as originated by Prof. 
Amos Neyhardt of Penn State col- 
lege and AAA safety consultant. 
It lays stress on safety and points 
up the lesson that it is the brakes 
that stop the wheels of the automo- 
bile, truck or bus, but it is the tires 
that are charged with the critical 
job of halting the vehicle. 

The new Squeegee not only has 
been engineered to provide greater 
stopping safety but, McQueen 
points out, it has stronger construc- 
tion and is the easiest riding tire in 
General’s series of low pressure 
tires. It has been designed to better 
serve the sensitive front ends of 
the new automobiles, and the dem- 
onstration of this is said to be one 
of the highlights of the film. 


Dodge 


(Continued from Page 1) 


Dee. 31 by L. I. Colbert, Dodge 
president. 

Akers completed 25 years of sales 
duties with Dodge in October of 
this year. On leaving college, Akers 
was in the farm machinery busi- 
ness for several years before going 
with Reo Motor Co. He joined the 
Dodge organization in 1922. He was 
appointed vice-president in charge 
of sales and elected to the board 
of. directors of Dodge in 1938. 


A member of the state board of 
agriculture, Akers will devote his 
time to this work and his other 
business interests hereafter. 


Quinn began his automotive 
career in 1919 as an apprentice tool 
maker with Studebaker in Detroit. 
In. 1926 he shifted his activities to 
the sales department. 

In 1928, Quinn left Studebaker 

and was engaged in retail auto- 
mobile selling with dealers in De- 
troit from that time until he joined 
Chrysler Corp. in 1934 as a special 
service representative in the DeSoto 
division. A year later he was trans- 
ferred to the Dodge division 45 
regional merchandising manager in 
San Francisco. For the next nine 
years Quinn served in various capa- 
cities as district manager, city 
manager, and regional manager in 
several cities before being made 
assistant sales manager for the 
Dodge division in Detroit in 1944. 

In 1945 he became sales manager 
for Dodge in Detroit which position 
he held until his new appointment 
as general sales manager. 


Brown Succeeds Eagal 
As Stockton Assn. Head 


STOCKTON, Calif.— Det Brown 
of San Joachin Motors has suc- 
ceeded John H. Hagal as president 
of the Stockton Motor Car Dealers 
Assn. 

Eagal steps down after heading 
the Stockton association for 1 
years. Jerry Hodgins was elected 
vice-president by the dealer group. 






































































NEW Li 


Won’t 1 
No Hol 


2733 W. Wi: 





PERRINE Q 








AUTOMOTIVE 





Quantity 


PRODUCTION 
; 


IRON 





GRE) 


ONE OF THE NATION 
LARGEST AND MOST MOI 
PRODUCTION FOUNDRIES 


ries of 
ture to 
jinimize 
, causes 
> shown 
‘al Tire 
one-day 
<-Cadil- 








dealers 
yan and 
queegee 
to Gen- 
cQueen, 
greatest 


THE WHELAND COMPANY 


FOUNDRY DIVISION 


re d PLANT 

fet: 
ae o 2, TENNESSEE 
xy Prof. 
ate col- 
sultant. 
d points 
» brakes 
automo- 
the tires 
critical 


HATTANOOGA 


ynly has 
greater 
{cQueen 
onstruc- 
g tire in 
pressure 
to better 
ends of 
he dem- 
o be one 
Im. 


Less Snow--More Vision 


SUN VISOR 


PRIMED AND ASSEMBLED 


) 


; Dodge 


3 of sales 
tober of 
ze, Akers 
ary busi- 
pre going 
yined the 
. He was 
n charge 
he board 





his other 
er. 

itomotive 
ntice tool 
1 Detroit. 
ivities to 


NEW LOW PRICE DEALER’S PRICES 


Won’t Tear or Rip $1 1.95 each 


No Holes to Drill Lots of 6 or Mure 


Please Specify Car Models 
Sold in Carten Lots Only—6 to a Carton—Wt. 48 Lbs. 
Terms—C.0.D. Immediate Delivery 
F.0.B. Milwaukee 


Distributors 


CHARLES DISTRIBUTING CORPORATION 
2738 _W. Wisconsin Ave. Milwaukee 8, Wis. 
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Outl O ok GM in Australia Sights disclosed last Eft = 
(Continued from Page 1) 20,000 Yearly Outp wee Qscck tas pales call for at- 


tainment of a volume assembly 
rate by the end of 1948—a step 
which will play a major part in 
Australia’s dollar conserving 
program. 


CANBERRA, Australia.—Pro- 
duction of 20,000 Australian- 
built cars a year by the end of 
1949 is the target of General 


visers predicts production in gen- 
eral will rise to new peaks in 1948, 
and that inflation may slow down. 
Story on page 6. 
x * * 

GOVERNMENT~—Big bouts still 
ahead at Capitol Hill as GOP Con- 
gress and Democratic President 
tangle on the problems of taxes, 
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NEW CAR DEALERS — Gener- 
ally optimistic on prospects for 
1948. See two-year backlog of or- 
ders on all except the higher 
priced models. Heavy trucks on 
prewar basis, but big backlog of 
demand on light trucks. Service 
holding steady. Story on page 3. 

* * * 


FIBER FABRICS 


FOR 


TRIM SHOPS MAKING TAILOR-MADE 
SEAT COVERS 


These Southern seat cover fabrics are better 
because they are 


@ firmly woven 


“ 


AUTO PRODUCTION—Combined 
U. S. and Canadian auto produc- 
tion second highest in history de- 
spite tight supplies and countless 
difficulties. Story on page 1. 

* * + 


STEEL AND SUPPLIES — Bar- © water resistant 
ring strikes, steel is expected to © treated to resist fading 
meet demand before year is out. : @ finished with transparent lacquer 
Other suppliers optimistic. See 
story on page 2. We offer a large assortment of original and 
es eg + 


beautiful patterns. The strong construction 
and fine quality of our fabrics help trim shops 
keep pleased and satisfied customers. 


* formerly known as SENOYA FIBER FABRICS 
Sold Through Jobbers Only 


SOUTHERN MILLS, INC 


1210 CANDLER BLDG. Phone WAlnut 6341 
ATLANTA 3, GEORGIA 


LABOR—A relatively peaceful 
1947. Wage demands on way for 
1948. See labor roundup on page 2. 

* * * 


USED CARS—1947 best year in 
history of used car business. Con- 
tinued active demand with firm 
prices seen for 1948. See story on 
page 26. 

+ + ca 


TRUCKING — Trucking industry 
established all-time records in 1947. 
Story on page 20. 

+ + + 

CRYSTAL BALL—Prophet A. H. 
Allen stuffs his beard in his shirt 
and crawls out onto a limb on 
page 10. 











START YOUR NEW YEAR RIGHT 


Pontiac Promotes 


Hales and Foley 
To Managerships 


PONTIAC, Mich.—L. W. Ward, 
general sales manager of Pontiac 
Motor division, last week announced 


With The 
PERSONNEL & FUNCTIONAL ORGANIZATION CHARTS 
FOR AUTOMOBILE DEALERS 
Showing 
NAMES, POSITIONS AND DUTIES OF EACH OF 
YOUR EMPLOYEES—FROM MESSENGER TO OWNER 


DON’T GUESS—KNOW THAT YOUR 
INSTRUCTIONS ARE CARRIED OUT 


Personnel Functional and 


Chart 





Personnel Chart 





Eugene Foley 


(Reflects all positions 


appointment of Hugh J. Hales as and Name of 
service manager, and Eugene Foley Incumbent) 
as organization and analysis man- . 
ager. - 

Hales and Foley succeed Earl Ca Pe 
Taber and Earl Gouldman, who 
have resigned to become partners 
in a Pontiac dealership at At- 
lanta, Ga. 

Hales began his automotive ca- 
reer in Cambridge, Mass., as as- 
sistant parts and service manager 
for another division of General Mo- 
tors. He joined Pontiac in 1932 as 
parts and service representative at 
Boston. 

From service manager at Buffalo 
he was moved to the central office 
in 1936 as supervisor of service pro- 
motion. In 1938 he went to Cleve- 
land as service manager and was 
service manager at Chicago when 
called to Pontiac last May as as- 
sistant general service manager. 

Foley, the new organization and 
analysis manager, joined Pontiac in 
1940 as assistant office manager of 
the Cincinnati zone. Before enter- 
ing the Army in 1941 he had become 
office manager and district man- 
ager. 

In 1946 he returned to Pontiac as 
sales and service district manager 
at Cleveland and last February was 
called to Pontiac as assistant to 
Gouldman, whom he now succeeds. 


Parry Joins K-F Dealer 


Sidney S. Parry has joined the 
sales force of Florida Trading Post, 
Ine. (Kaiser-Frazer), St. Peters- 
burg, Fla. 


(Reflects duties of each 
position and Name of 
Incumbent) 


Hugh Hales 
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FITS ALL DEALERS HAVING ANY 
NUMBER OF EMPLOYEES 


Edited by 
Floyd L. Hoffman, Certified Public Accountant 


Price $10.00 Complete 


AUTOMOBILE DEALERS BOOKKEEPING 
& ACCOUNTING SCHOOL, INC. 

30 N. LaSALLE STREET, 

CHICAGO 2, ILLINOIS. 
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within ten days the total purchase price will be refunded with no questions 
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QUALITY ACCESSORIES.. 


Obituaries 


H. T. Thomas Dies at 73; 


Early Reo Executive 


LANSING, Mich. — Horace T. 
Thomas, 73, one of the early asso- 
ciates of Ransom E. Olds, founder 
of the Oldsmobile and Reo automo- 
bile companies, died here last week. 

Mr. Thomas was chief engineer 
of the Reo Motor Car Co. when 
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THEY’RE BETTER 


Majer President 
In Wash. State 


SPOKANE, Wash.—Ernie Majer, 
of Spokane, has been elected presi- 
dent of the Washington State Au- 
tomobile Dealers Assn. Harold 
(Judge) Zent, president of the Spo- 
kane Automobile Dealers Assn., is 
assistant secretary of the state 


president, and Edward Rosling, 
secretary-treasurer. 


Shaffer Quits as Head 

Of Ohio Highways 
COLUMBUS, O. — Murray D. 

Shaffer resigned last week as state 

highway director to become associ- 


ated with the Buffalo Springfield 
Roller Co. at Springfield, O. 






“Protecto 


GRILLE 
GUARDS 


@ HEAVIER @ MORE DURABLE @ BETTER LOOKING 


They‘re in demand, because they’re better—and bigger! Handsomely designed— 
TO FIT ALL MAKES OF CARS ... 13 gauge steel tubing, 1% inch diameter! 
ALSO—EXTRA HEAVY GUARDS FOR CHRYSLER CARS, 1% inch diameter . .. with 
special sleeve to cover connections. 


. lee 


HEAVY CHROME 
PLATED 


GRAVEL 
DEFLECTORS 


FOR ALL CHRYSLER MAKE CARS 


@ Extra Large for Protection Mh 
@ Fits Perfectly to Fender Contour $20 
@ Heavy Gauge Steel, Chrome Plated 

A fast moving item, one that sells on sight. Carefully goers 
engineered to fit perfectly to fenders, its heavy gauge 


steel construction will give years of service under any conditions. And the heavy 
plated chrome finish will really stand. up. Priced right — to sell quickly. 


IMMEDIATE DELIVERY . WIRE OR WRITE TO 


ROP-LOC PRODUCTS (CO. 


WEST NINTH ST CLEVELAND 13, OHIO 


c-ieR 








if you're looking for long wear 


—top requirement 
in a nation-wide survey 


on car upholstery. * 
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it was organized in 1904 and held 
that position for more than 30 
years. Later, he became vice-presi- 
dent and member of the Reo board 


of directors. 
* + + 


William J. Seitz Dies; 
Pioneer Truck Maker 


DETROIT.—William J. Seitz, 75, 
pioneer truck manufacturer and 
freight trucker, died here Dec. 18 
of a heart ailment. 

Mr. Seitz was president of Mich- 
igan Motor Freight Lines, Inc., the 
Motor Freight Carriers Central 
Freight Assn. and director of the 
Central States Motor Freight Assn. 


Oscar M. Polk 

DAYTON, O.—Oscar M. Polk, 70, chair- 
man of Sheffield Corp., died here recently 
of a heart attack. Mr. Polk founded the 
National Broach Co., Detroit, but dis- 
posed of his interest in that firm a num- 
ber of years ago. 

* * * 


Orville B. Fisher 
WICHITA FALLS, Tex.—Orville_ B. 
Fisher, 34 co-owner of North Texas Motor 
Co., Wichita Falls, was fatally injured in 
an automobile accident here Dec. 23. 
* * * 


Joseph R. McMains 
DALLAS, Tex.—Joseph R. McMains, 65, 
who had been in the automobile business 
in Dallas and Fort Worth a number of 
years, died at his home here after a long 
illness. 
* * * 


Charles F. Conn 

BUFFALO.—Charles F. Conn, veteran in 
the automobile parts business, died at his 
home here Dec. 20. He was sales manager 
of the Distributor & Replacement Parts 
division of Trico Products Corp. with 
which he had been associated 25 years. 

* * * 


Edward J. Otis 
UTICA, N. Y¥.—Edward J. Otis, former 
Utica automobile dealer, died Christmas 
day at Mounjain Lake, N. J. Otis began 
his business career in Utica in 1904 as 
superintendent of Weston-Mott Co., manu- 
facturer of automobile wheels and axles. 
He later founded the E. J. Otis Corp., 
auto dealership which he directed for 

about 35 years. 
* * * 


Charles E. Cotterill 
WASHINGTON. — Charlies E. Cotterill, 
57, New York transportation lawyer iden- 
tified with trucking industry litigation for 
two decades, died Dec. 15. More than 10 
years ago, Mr. Cotterill opened a law 
office in New York City, acting as counsel 
for various transportation clients. One was 
the American Highway Freight Assn., one 
of the two organizations which were 
merged to form the American Trucking 
Assns., Inc., in 1933. 
* * * 


illiam C. Wilson 

BUFFALO.—William C. Wilson, 82, su- 
perintendent of the old Pierce-Arrow Mo- 
tor Car Co. for 18 years, died Dec. 15 
following injuries suffered in an auto acci- 
dent. He was a pioneer in motor transpor- 
tation here. 

* * * 


William L. Elkins 

GARY, Ind.—William L. Elkins, 73, pio- 
neer Hudson-Essex automobile dealer in 
Gary from 1913 to 1934, died in his home 
at Hobart Dec. 16 after a long illness. 

Mr. Elkins also owned an auto firm in 
Renssealer, Ind. 

* * 


William M. Hurd 
PORTLAND, Ore.—William M. Hurd, 43, 
regional manager for Dodge, died recently. 
Police said Mr. Hurd had committed sui- 
cide. He had been in poor health. 
* * . 


Charles W. Simmons 

SYRACUSE, N. Y.—Charles W. Sim- 
mons, 47, sales manager of the clutch di- 
vision of Lipe-Rollway Corp. since 1946, 
died recently after a brief illness. He or- 
ganized the Lipe-Rollway clutch service de- 
partment shortly after joining the company 
12 years ago. 

* * * 


Georg 
WASHINGTON COURT HOUSE, 0O.— 
George E. Downs, 39, service manager for 
Brandenburg Auto Sales Co. here, was 
killed recently when his automobile struck 
a tree near Mt. Sterling, O. 
* * * 


Wade H. Bates 
ORANGE, Va.—Wade H. Bates, vet- 
eran automobile dealer died here Dec. 15. 
He was formerly operator of Bates Bros. 
Garage on Wall St. 
* * * 


H. Claude Merry 
ST. LOUIS.—H. Claude Merry, 58, 
founder and president of Merry Motor Co., 
5806 Delmar Bivd., died Dec. 27 of a 
heart ailment. 
* * * 


Arthur C. St. John 

CHEHALIS, Wash.—Arthur C. St. John, 
founder of the first automobile dealership 
in Chehalis, died recently here after a brief 
illness. He founded St. John’s Motor Co. 
(Ford) in 1907 at Chehalis, and continued | 
to direct it until a few years ago when he’ 
sold out to Richard Uhlmann. 


group. 

Other WSADA officers: J. E. 
Blume, Seattle, first vice-president; 
Arthur Pohlman, mayor of Wenat- 
chee, second vice-president; Mack 
Moore, Walla Walla, third vice- 


Higginbotham Automobile Co., 
Houston, Tex., has been authorized 
to change its name to Higginboth- 
am Buick Co. 


NEED 
SCARCE 
PARTS? 


AY 
HARMAN-DANIELS 


We can supply you with scarce V-8, Mercury 
and Lincoln parts for IMMEDIATE DELIVERY. 
Write, wire or phone us your needs. 


“G8 8343VHIS 


FORD MOTOR CO. 


We welcome USED CAR buyers and sellers. 





















HARMAN-DANIELS 


LINCOLN-MERCURY DEALERS 


4141 SCHAEFER RD. * ORegon 0020 DEARBORN, MICHIGAN 


SALES & EXECUTIVE 
TRAINING 


You can have the BEST TRAINED 
SALESMEN and DEPARTMENT HEADS 
in your area by enrolling them in our in- 
tensified 10 DAY TRAINING COURSE. 

SALESMEN, SALES TRAINEES, SALES 
MANAGERS, OFFICE MANAGERS, SER- 
VICE MANAGERS, PARTS MANAGERS 
and their Assistants find that the course in- 
creases their effectiveness in their jobs 
many fold. 

RESULTS are IMMEDIATE. 

Register now for January 19—30th class. 
NO TUITION charge for VETERANS. 


Write, wire, phone or call for further information. 


EXECUTIVES SELECTION & TRAINING INSTITUTE 
956 Maccabees Bidg., Detroit 2, Mich. TEmple 11-55-1 


GET RID OF GAS FUMES 


SOLVE YOUR GARAGE AND SHOP VENTILATION 
PROBLEM THIS SIMPLE INEXPENSIVE WAY. 
What you have been waiting for—the final, successful solution to your garage 
ventilation problem all available in a packaged kit, including motor and blower, 
ready to install. 


$187.50 





Daniel L. Beck 
Tkicene 


Complete 
Packaged Kit 
F.0.B. Decatur 


@ Removes gas fumes at source (ex- 
haust pipes). 


@ Simple installation—no change or 4al- 
teration of existing facilities. 


@ Not in your way—instantly in use or 
out of way when you don’t need it. 


@ Saves man-hours and helps keep em- 
ployees. Mechanics have less sinus, 
headaches, etc. 


WRITE FOR CIRCULAR 


National System of Garage 
Ventilation, Dept. 83-A 
330 N. CHURCH ST. DECATUR, ILL. 


World’s Largest Manufacturer of Exciu- 
sive Garage Ventilating Equipment. 
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5,053,989 for U. S., Canada... 


°47 Production Near 
All Time Records 


(Continued from Page 1) 
Combined U. S. and Canadian 


car and truck output last week is 
estimated at 76,050, compared with 


' 75,459 the week before. 
+ * 


* 


Wits sheet and strip steel in 

tight supply all year, vehicle 
makers had to put forth extraor- 
dinary effort to attain volume pro- 
duction in 1947. 

So close did plants work to the 
supplies of steel on hand that mo- 
tors, fenders, hoods and hundreds 
of other essential parts were often 
enroute to assembly plants the 
night before for the cars which 
were built the next day. 

That is, the cars were built the 
next day if the parts arrived at 
the assembly plant in time for the 
morning shift to go to work. 

Often production hinged on 
whether a plane could get through 
fog or a truck through heavy snow. 

* * * 


PREwaR, a full week was the 

normal margin of safety be- 
tween incoming material and the 
use of them in production lines. 
During 1947 the men charged with 


1941 Output 
Total 





1941 





1941 Percent 
Output of Total 
GENERAL MOTORS* . .2,182,420 42.72 
ee s0cs cane bee 1,295,952 25.37 
FS 6.19 
Pentiae 055. 06....50. SIRS 5.45 
Oldsmobile ........... 233,110 4.56 
Cadillac ... 1.15 
CHRYSLER 21.29 
Plymouth* 9.79 
ET: Gab Gub0 cae) we 7.00 
Chrysler 2.67 
PEE, hbo. 66.00 co.ceders 1.83 
EL BA hs 6 wren oveee ene 1,045,593 20.46 
EE? eedvrice sé vcceve 922,984 18.06 
PT | eh osés cs eseve 104,308 2.04 
ata ae 65 6h 96 18,301 .36 
STUDEBAKER‘ ....... 133,855 2.62 
SASS 79,535 1.56 
ES 719,529 1.56 
DD ‘alee.cess cowee 72,877 1.42 
SE peenncaseca oé% 29,300 57 
MISCELLANEOUS ..... 397,992 7.80 
TOTAL (U. 8S. and 
CANADA) ......icc0% 5,108,992 100.00 


*Includes trucks. 





maintaining the flow of supplies 
into the plants looked upon a mar- 
gin of a single day as plenty of 
time. 

Most of the time they worked 
against margins that dwindled 
into minutes. 

The use of special forms of trans- 
portation became part of daily rou- 
tine as the year wore on. Air trans- 
port was only one of many un- 


usual steps taken to achieve the}, 


flow of parts and materials into 


final assembly lines. 
a +. ok 


various Chrysler divisions ship 
ped cars to dealers minus carbure- 
tors due to a prolonged strike at 
one of the industry’s principal sup- 
pliers. 

Three competitive auto plants re- 
portedly went as far as to solve 
a threatened shortage of hood 
catches by trading six different 
kinds of parts around until each 
had an adequate supply. 

Copper was also short in 1947, 
and at one time a critical item for 
one manufacturer. A _ purchasing 
agent located some in Chile, and 
it was flowing into the plant within 
a week, 

As a result of the coal strike 
of 1946, pig iron became so scarce 
that Chevrolet had workmen 
drag the Saginaw river with 
electric magnets in the hope of 
recovering a few chunks that 
might have dropped off barges 
before the war. 

Use of aluminum as a substitute 
for steel proved another costly de- 





Auto Writers Forecast 


12% Gain in Output 

Detroit automotive writers, 
attending AMA’s holiday press 
luncheon, forecast that total 
1948 automotive output would be 
5,362,000 units—4,189,000 passen- 
ger cars, 1,173,000 motor trucks. 
That’s about 12 percent above 
1947’s United States output of 
4,790,000 vehicles. 

Predictions were made by 25 
newsmen, representing daily pa- 
Pers, magazines, the trade press 
and Detroit radio stations. 





































AUTOMOTIVE NEWS, JANUARY 5, 1948 



























































parture for the auto industry, but 
it resulted in the production of 
more cars. 

One firm is said to have experi- 
mented with aluminum for 43 parts 
formerly made of steel. Another 
firm adopted an aluminum gasoline 
tank which is credited with sav- 
ing 17 tons of steel daily. 


And whilt producing a near- 
record total of passenger cars 
and trucks, the auto industry also 
found time to produce replace- 
ment parts in 1947 at a rate more 
than four times higher than pre- 
war years and 26 percent above 
the previous record output of 
1946. 

Meanwhile, the industry moved 
ahead with huge expansion proj- 
ects. 

Looking toward the time when 
ample materials will be available. 
motor car producers invested mil- 
lions of dollars in new, modern 
plants, expansion and improvement 
of existing facilities. 

+ * + 


NE company, General Motors, 

built eight new major plants 
during 1947 and is nearing com- 
pletion of three more. Altogether 
the firm has set aside $500 million 
for postwar expansion and mod- 
ernization of its facilities so as to 
be on the starting line when the 
race for competition begins. 

Another company’s expansion 
program will cost more than $250 
million. More than $80 million 
have been earmarked at Ford 
just for the tools and dies neces- 
sary for the bringing out of new 
models, 

(According to reliable report, 
Ford will begin to make extensive 
changes in its cars starting in 
April and has warned its dealers 
to secure additional service volume 
and used-car activity toweffset a 
three-month period when produc- 
tion will be at a conservative pace). 

* * * 


ENERALLY, the auto industry 

looks forward to 1948, expect- 
ing to make a greater annual con- 
tribution to the highway transpor- 
tation needs than ever before. Its 
postwar increased facilities make 
it possible to produce far more 
cars and trucks than were built 
in the record year of 1929. 


Present indications are that 
U. S. and Canadian plants should 
be able to turn out between 5% 
and 6 million vehicles in 1948. 
That forecast would include more 
than four million passenger cars 
and about a million trucks in the 
U. S., plus another 250,000 cars 
and trucks from Canada. The 
prediction for Canada takes into 
consideration that country’s re- 
cently announced import restric- 
tion program. 
Improvement of steel supplies in 
the final months of 1947, plus re- 
ports from the steel industry that 
capacity to produce automobile 
sheet and strip steel will continue 
to increase monthly during 1948 
and 1949 add encouragement to the 
possibility of a record production 
year. 
* + * 


OWEVER, several factors could 

seriously retard car and truck 
production in the coming year: 

1. The Marshall plan: If greatly 
increased amounts of steel and 
other basic material are shipped 
abroad, the result would be a re- 
duction of U. S. production and 
a limitation of the supply of goods 
available for domestic use. 

2. The threat of governmental 
allocation of a few basic ma- 
terials, which would in effect fix 
the production quotas of autos 
along with hundreds of other 
products. 

3. A repetition of the strikes and 
production slowdowns such as 
those which deterred output dur- 
ing 1946. 

Faced with those uncertainties, 
the auto industry can only be sure 
that it will be producing cars and 
trucks in 1948 to the limit of its 


Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. & PRODUCTION ONLY) 

















Week Week 
Ended Same Ended Total 
Jan.3, Week Dec. 27, Dee. Total Total 
1948 1947 1947* 1947* 1946 1947 
GENERAL MOTORS . 20,720 14,194 23,059 140,989 827,849 1,439,238 
Chevrolet ............ 12,553 11,792 12,996 72,816 397,113 696,918 
Mee eae uc bk beets 1,111 962 2,234 20,981 267,346 
MN bss 6c ic cveuee’ 4,212 766 3,678 28,6138 181,538 
Oldsmobile .......... 1,692 oo 2,999 17,207 114,674 191,722 
GD vv cccccvestses 1,152 674 1,152 6,372 28,444 59,426 
CHRYSLER ............ 14,509 7,426 14,458 88,990 537,106 773,711 
Ek cctaseweie 6,927 3,371 6,942 42,834 239,824 353,184 
I Fe anexh urdu ewelie d 4,311 2,227 4,212 25,571 157,776 230,692 
CD cus cscvnveseu 1,863 1,058 1,815 11,664 77,075 109,417 
ee ae 1,408 770 1,489 8,921 62,481 80,418 
PEE 800s kw ec tcc aveee 13,058 5,408 10,256 75,297 457,772 755,313 
as na ee wags 66 8.b ee 10,463 4,297 8,113 59,229 373,349 601,609 
ee 2,061 897 1,738 13,285 70,946 124,435 
Pe eee 534 214 405 2,783 18,477 29,269 
KAISER-FRAZER 460 1,024 1,238 16,901 11,754 144,490 
Ee isks i, Segoe ea eh 333 672 739 9,625 7,675 172,465 
Ee 127 352 499 7,276 4,079 172,025 
STUDEBAKER ........ 1,511 1,841 1,611 12,683 177,567 123,506 
SN bia has .0'0 0.09 90 46.880 1,496 ‘nee 1,404 10,744 98,769 113,502 
sid sss co aeeees 1,810 1,845 1,404 8,301 91,215 100,904 
i. RS ee ede cute 913 5,168 42,102 652,272 
EE nu 8455. Veeus 627 442 485 3,347 6,583 33,307 
CGHRUEMEE lk vei cicccces 414 197 395 2,099 5,007 =: 19,684 
Total Cars, U. S. .... 54,605 31,877 55,223 364,469 2,155,674 3,555,927 
+Station wagons. *Revised 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week 
Ended Same Ended Total 
Jan.3, Week Dec. 27, Dee. Total Total 
1948 1947 1947* 1947* 1946 1947 
CHEVROLET .......... 7,311 6,301 6,708 38,743 270,187 335,930 
EE ih tite oa es cada ok 2,728 2,237 1,634 7,528 198,767 247,928 
ES its aie se ace é.ne 2,104 1,427 1,987 8,987 127,815 162,616 
INTERNATIONAL .... 2,720 1,789 2,050 14,481 118,546 153,011 
RR 1,708 1,405 1,436 8,961 71,455 86,129 
STUDEBAKER ........ 803 1,027 800 6,380 43,196 67,802 
le AE pe 304 55 1,476 7,583 36,289 67,096 
5.3 506 dis dale cae 196 211 302 1,708 4,748 22,483 
eee ae Seles ed ¥ 301 431 310 2,253 17,649 21,753 
WP hG Wee. te sdeune er ees werse 1335 13,297 19,048 
DIAMOND T.......... 201 119 241 1,377 8,834 16,223 
FEDERAL ............ rr 135 712 6,025 10,114 
os ok 6nd 5 dba 40 seis 44 110 + dub 3,022 
BEE eee Te 18 awed me ale 3,097 2,918 
MISCELLANEOUS 293 221 287 1,784 25,783 22,374 
Total Trucks, U. S. 18,704 15,241 17,410 101,842 940,583 1,238,447 
Total Cars, Trucks, 
ee Sy Aer 73,309 47,118 72,683 466,311 3,006,257 4,794,374 
Total Cars, Trucks, ae 
CE 3 5s ca die oe oe 2,741 3,627 2,826 20,779 172,711 259,615 
Grand Total, Cars and * 
Trucks, U. S. and 
ce tC 08 het 6 ams 76,050 650,745 175,459 487,090 3,268,968 5,053,989 


*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 





ability and to the limit of the sup- | vember show 99,460 new passenger 
plies of necessary materials that ;|cars registered for the month, as 
are available in the coming months. | compared with 84,822 the previous 


* * * 


Over 4,000,000 Vehicles 


egistered in 1947 
DETROIT.—Slightly more than 
3,000,000 new passenger cars and 
1,000,000 new trucks were regis- 
tered in 1947, R. L. Polk & Co. 
reported Thursday. 

Returns from 31 states for No- 


year. Whereas last year a last- 
minute rush of registrations had 
been experienced, as leading car 
makers vied for sales position, this 
year indications are that positions 
of the manufacturers are stable, 
so far as the top four makes are 
concerned, and the last minute 
rush expected earlier this year is 
now not expected to, materialize. 





CLASSIFIED WANT ADS 


(For Rates, Etc., See Next Page) 





HELP WANTED 

SERVICE MANAGER for one of the larg- 
est Kaiser-Frazer dealerships in the mid- 
dle west, located in a clean, progressive 
city of 25,000. Completely modern shop 
with control tower. Take over the man- 
agement of this shop. Kaiser-Frazer cars 
almost exclusively. Tell age, experience 
and when available. Box 2092, c/o Auto- 
motive News Detroit 26. 

SALESMAN—Now calling on Chrysler, 
Dodge, DeSoto, Plymouth dealers to rep- 
resent manufacturer of quality custom 
made auto seat covers produced exclu- 
sively for Chrysler cars. An intensified 
advertising program in '48 will pave the 
way for the man who fits into our pic- 
ture with a product that is one of the 
finest in the automotive field. Exclusive 
territory. Write giving full details and 
territory you now cover. Box 2095, c/o 
Automotive News, Detroit 26. 


PARTS MANAGER—Ford dealer, subur- 
ban community 60 minutes from New 
York City, requires services of experi- 
enced Parts Manager. Good salary and 
incentive bonus plan. Group insurance 
and hospitalization. State full qualifica- 
tions, years of parts department experi- 
ence and references. A real merchan- 
diser is needed. Reply Box 2097, c/o 
Automotive News, Detroit 26. 

SERVICE MANAGER, with Ford experi- 
ence, desired in California. Population 
about 10,000. New building, separate 
facilities for car and truck services. 
Separate facilities for parts and paint 
department. Excellent place to live and 
raise a family. Young man preferred. 
Salary, commission. Write full particu- 
lars to Mark Tuban, Inc., Ford Dealers, 
Mountain View, California. 





HELP WANTED 


EXPERIENCED FORD HELP—Four Ford 
mechanics, two service salesmen, two 
front end machine men for Ford dealer- 
ship in Miami. These positions are open 
for experienced men who find it neces- 
sary to move south for five months dur- 
ing the winter due to the health of some 
member of their family. We advise com- 
ing south in a house trailer as housing 
is practically impossible. Discuss the 
situation with your employer as we will 
require his recommendation. Sam Mur- 
ray, Inc., 1917 Biscayne Bivd., Miami, 
Fla., or telephone Mr. Marshall, Service 
Manager. Phone 9-4761. 


WANTED SERVICE MANAGER. Stude- 
baker dealer. Town of about 22,000 
population within 70 miles of South Bend, 
Ind. Ideal working conditions with good 
salary to the right man. Wills Motor 
Sales, 524 North S8t., Logansport, Ind. 


OPPORTUNITY OF A LIFETIME! 
CHEVROLET SERVICE MANAGER 


Gen. Motors City. Qualifications very 
high. Experience in 700 car deal. Pleas- 
ant sales personality. Leader of men. 
Married age 35-45. If you're not the 


best—don’t waste your time! (Man we 
need is probably employed). We pay 
for top men. Salary and commission, 
etc. Permanent. For appointment cal! 
6618, Mr. Stachler. 


HUNTER MOTOR O©O., INC. 
Anderson, Indiana 


33 


| ———[e Want 


SERVICE MANAGER wanted for ohe of 
the largest and most progressive Gen- 
eral Motors dealerships in Metropolitan 
Boston. An unlimited opportunity for a 
real organizer. In reply, give full de- 
tails as to your age, family status, past 
employment and remuneration desired. 
Reply Box 2102, c/o Automotive News, 
Detroit 26. 

SA MANAG — To e complete 
charge of new and used Truck Dept. 
This is a large volume Chevrolet deal- 
ership in Metropolitan Boston. The sal- 
ary, commission and bonus arrangement 
is the tops in the field. State detailed 
qualifications in first letter. All replies 
held in strictest confidence. Box 2103, 
c/o Automotive News, Detroit 26. 


SALESMEN ANTED— experienced 
men needed. Toledo and out-state Michi- 
gan. Detroit manufacturers agent with 
eight top lines. Must be able to finance 
himself for 60 days. Five figure earnings 
requested. Box 2101, c/o Automotive 
News, Detroit 26. 


SERVICE MANAGER or service salesman 
affiliated with Chrysler and Plymouth 
cars and International trucks, must have 
had actual experience in this field. In 
answering give qualifications and pre- 
vious education. If available send pic- 
ture. Write Box 2099, c/o Automotive 
News, Detroit’ 26. You will have new 
establishment to work in. Will furnish 
place to live. 





TRUCK SERVICE MANAGER—10 years 


heavy duty experience. Good merchan- 
diser with ability to organize and super- 
vise Parts and Shop Layout. 40 years of 
age college education. Box 2100, c/o 
Automotive News, Detroit 26. 


PARTNERSHIP WANTED 


complete charge of dealership. Eas 
central or southern states preferred. Box 
2091, c/o Automotive News, Detroit 26. 


consider partnership 
All replies in strict confidence. 
c/o Automotive News, Detroit 26. 


DEALERSHIP FOR SALE 
DEALERSHIP AND BUILDING for sale. 
Handling a popular make of car. Over 
300 car dealership in eastern city, popu- 
lation over 100,000. Garage and equip- 
ment in first ciass condition with over 
5v,000 aq. ft. 


proposition. Only 
to ill health. Box 2083, c/o Automotive 
News, Detroit 26. 


DEALERSHIP IN NEW JERSEY. 
franchise, complete shop facilities, used 
car lots. Excellent opportunity, reason- 
able to quick buyer. Box 2096, c/o 
Automotive News, Detroit 26. 


BUSINESS FOR SALE 


GARAGE, SHOWROOM, PAINT SHOP, 
going used car business, 8000 feet en- 
closed, rental $225. Located heart Auto- 
mobile Row, live Jersey town, 45 miles 
N. Y. C. Price $18,000. Right party can 
make $15,000 year. Also new truck fran- 
chise available, perhaps cars. Box 2093, 
c/o Automotive News, Detroit 26. 


NEW CARS WANTED 


NEW CADILLAC sedan or convertible 
wanted. Price no object. Wire or phone 
Anderson Auto, Peoria, Illinois. 


1947 CADILLACS WANTED—All makes 
and models. Phone, wire or write. Lewis 
Capitol Motors, 530 Linden S8t., Allen- 

town, Pa 


WANTED—Brand new automobiles, all 
makes and models. Brand new pickups 
and stake body trucks, % and 1 ton. 
‘‘Four speed transmission.’’ Brand new 
Ford 1-ton pickup, red, four-speed trans- 
mission. Brand new Chevrolet or GMC 
1-ton pickup. Baxter Motors, 213-19 E. 
4th St., Davenport, lowa. 


USED CAKS FOR SALE 


NEW DEALER’S AUTO 
AUCTION 


BEGINNING January 7, 1948 
at BELLEFONTE, PA. 
EVERY WEDNESDAY (Rain or Shine) 
AT 1:00 P.M. 





In a Steam Heated Bullding 
Route No. 53 Between Bellefonte, Pa., & 
Pleasant Gap, Pa. 
* 


Auctioneer—O, ©. Wagner 


s 
$5.00 Registration Fee 
Ne Additional Cost If Car Is Sold 


as 
RING BROS. AUTO SALES 
Phone Bellefonte, Pa. 2140 
RD No. 3, Bellefonte, Pa. 
W. B. RING, Owner 
‘“‘In The Center of Pennsylvania’ 








KEN SCHAEFER’S 
AUCTION 


Rain or Shine, Every 


THURSDAY 

100% Auto Dealers 
INDIANAPOLIS, IND. 
915 N. Mlimols St. Lincein 6383 





XUN 











AUTOMOBILE AUCTION 


EVERY THURSDAY AT 7:00 P.M. 


We ‘are running between 50 and 75 cars 
a week; many late models. All buyers are 
cordially invited. 


Prompt attention given all inquiries. 


If you come to nearest airport or train 
station, notify us and our representative 
Sede. Geiss feet 
bull b 


"BURTON LIVESTOCK 
EXCHANGE, INC. 
Vernon on Route N. Y. 5 
Phone 3-3505 


New York 


AUTOMOBILE 





PACE’S AUTO AUCTION—Western Turn- 


pike, Route 20, Albany, New York. Al- 
bany’s largest indoor sale arena. Every 
Tuesday, 1 o’clock. Auction Fee, $8 if 
sold, $5 if not sold. Albany 8-1717. 


AUTO BUYERS—Best wholesale deal 
LEO ADLER, INC., DeSote-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 


ATTENTION, WHOLESALE BUYERS. We 
carry a stock of 150 clean cars at all 
times. 39's to 47's. Swan Motor Sales, 
Inc., 2102 Monroe 8t., Toledo, Ohio. 


WHOLESALE!!! 


. It will pay you to see or call us. We 
always have a large selection of clean 
low mileage 1946's and 1947's for im- 
mediate delivery. Transportation ar- 
ranged to all points. Wire or call us 
for hotel reservations. 


SAM GREENFIELD CO. 
6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone Henderson 0231 
Ask for Harry Jacobson — 


SAM GREENFIELD CO. 
1701 State Street 
Cuyahoga Falls (Akron), Ohio 
Phone WAlbridge 2145 
Ask for Lioyd Marks 





NEW LOCATION 


TOLEDO CAR 
AUCTION CO. 


3740 Summit St. Toledo, Ohio 
. 
First Sale Jan. 7—12 Noon 
Every Wednesday Thereafter 
Sale in New Modern Auction Building 
. 
— DEALERS ONLY — 
o 
YOU MUST BE SATISFIED 
s 
Buy What You Need—Sell What You Have 
2 
Please Consign Sale Cars Early 
- 


WAYNE BURKE—Owners—M. M. ACTON 
PO. 7021 








INSIDE AUCTION 





Dealers Only 
“Heart of Tobaccoland” 
Sale Fee $5 Phone R-7381 


Hometown Sales 


318 N. Mangum 8t. 
DURHAM, N. C. 








AUTO AUCTION SALE 


Every Monday at 
Montpelier, Ohio 


at Your Map) 


Dyer Auto Auction 
Res.: Lansing, Ml., =“ = 


Cars! Trucks! Pickups! 


OVER 300 
IN STOCK 


DEALERS: 
Bring Your Customers In— 
Sell ’Em Off Our Floor— 
The Place Is Yours! 


Largest Dealer 


IN NEBRASKA 


ROSEN-NOVAK 


Phone Harney 6090, Omaha 


AUCTION 


(Aute Dealers Only) 


EVERY WEDNESDAY 
“CHET DRAKE” 


Best Sale—Best Facilities 
In Northwestern Ohio 


Conducted by Business Men 
And in a Business Manner 


Sell to DEALERS ONLY 


ONE VISIT WILL CONVINCE 
YOU OF OUR SUPERIOR 
ACCOMMODATION AND 

EXPERT SERVICE 


MONTPELIER, OHIO, 


AUTO AUCTION CO. 
Woodruff Bldg. 415 W. Main St. 











BUSES FOR SALE 
FOR SALE—Two new Dodge 1947 school 
buses, chassis WF-348 178” wheelbase 
with Wards all-metal bodies. 42 passen- 


Auctioneer ger. Box 2094, c/o Automotive News, 
Detroit 26. 

GEO. CASSIDY [IMMEDIATE DELIVERY—Two new 1947 

Manager Chevrolet school buses, 48 passenger, al! 


metal Hick’s Arch-Bilt body. 1750-20-10 
ply tires. Tru-stop brakes, heavy duty, 
built to meet Penna. state requirements. 
Park Chevrolet Co., 222 E. High 8t., 
Ebensburg, Pa. Phone 233. 


SEVERAL NEW and slightly used school 
buses, 48 passenger. Collins Sales & 
Service, 2980 Treat Road, Adrian, Mich. 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUOTION, INO. 
1060 East Sist St. Chleage, Ili. 
“Chicage ts the Piace to Buy Your Cars”’ 





TRUCKS WANTED 
WILL PAY PREMIUM for new Chevrolet 
trucks within 300 mile radius. Current 
model only. Donohoe Chevrolet, Brook- 
lyn, Michigan. 


WANTED BY FRANCHISED GMC truck 
dealer, any quantity new GMC trucks, 
Models FC101 to FC354. Will take de- 
livery anywhere east of Mississippi. 
Write, wire or phone. Houlton Motors, 
Inc., Houlton, Maine. Telephone 2221. 


TRUCKS WANTED—We need late mode) 

trucks. All types. Cash waiting. 

e@ go anywhere. Call Estebrook 7330 

or write to Fred Bedford, 534 No. Cicero 
Ave., Chicago 44, Illinois. 


NEW DODGE WDX POWER WAGONS 


WANTED—Any model 1947 new Dodge 
trucks % to 2 ton. Wire or call Wel- 
born Motor Co., Dodge Dealer, Ander- 
son, 8. C. 


TRUCKS FOR SALE 


FOR SALE—Auto Transport, four-car ca- 
pacity. ‘47 Dodge two-ton truck fully 
equipped. 47 Mechanical] handling trailer. 
12,000 miles on outfit. Purchased new 
April this year. Factory built through- 
out. Oakes Motor Co., Salisbury, North 
Carolina. 


AUTO TRANSPORT—’46 White, tandem 
trailer. Will even haul ‘'48 Hudsons. 
Excellent condition. Earl Kirk, 4104, 


Hutchinson, Kansas. 


panel body, suitable for package deliv- 
ery. Will sell at cost, $2,795. Immediate 
delivery. Contact Purcell Motors, 28th 
and N. Church Sts., Hazleton, Pa. Haz. 
2975. 
TRUCK EQUIPMENT FOR SALE 
TWO 1944 LJT Mack tractors, one with 
winch, 11:00x24 tires, 90%. Guaranteed 
A-1 shape. One 1944 Fruehauf 30’ trailer 
with 25000 Ib. axle, 24” tires, 50” side 
door and tailboards. One 1945 Fruehauf 
32” tandem trailer 50” side door 20’’ rub- 
ber. Above four units, $17,500. Terms ar- 
ranged. Box 2098, c/o Automotive News, 
Detroit 26. 


oer PARTS WANTED _ 

WANTED—Radiator grille, 1938 Nash 
model 3810, 3820 or 388. Trachsel Motor 
Co., St. Joseph, Mo. 


MERCURY PARTS WANTED—1939 Mer- 
cury Fordor sedan. One hood 99A-16612C. 
One R. F. fender 09A-16005. Also one 
L. F. fender 1941 Ford Tudor 01A-16006. 
Mingo Motor Co., Inc., 401 East Third 
Avenue, Williamson, W. Va. 








For G.M.C. 6x6 and Chevrolet 4x4 army 
type trucks send lists and prices. 


THE U. 8S. TRUCK SALES CO. 
1750 E. 55th St. 





our specialty. Attractive discounts. Phone, 
write, wire CATES & BECKER, Inc., 
Pottstown, Pa. Phone 621. 


New army canvas tops 


ternational running boards, 
only. $6 per set. Chicago Surplus Truck 
Sales, 4545 Madison, Chicago, Illinois. 
Mansfield 7772. 


$100,000 INVENTORY Ford parts. We 
carry many hard to get items or will get 
them for you. Wire or write Timmerman 
Lima’s Ford Dealer, Lima, Ohio. ; 
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Tranter-Williams Motors. 
Inc., 4016 Allston Ave., Cincinnati 9, 
Ohio. Melrose 7275-6-7. 





OLDSMOBILE 
SHORT BLOCKS 
Fits '37 to °47 Sixes 

41 to '47 Eights 
DEALERS ATTENTION 
RUND MOTORS, INC. 


3726 Grand River Detroit 8, Mich. 
TEmple 1-3700 








OLDSMOBILE 





FORD PARTS — Many hard-to-get items. 
Orders filled same day. Write, wire, 
phone. Sweeney Auto Sales, 2534 Read- 
ing Road, Cincinnati, Ohio. 


PARTS FOR SALE 


CADILLAC 
PARTS AND ACCESSORIES 
Hard-to-Get Parts 
Orders Filled Day Received 
DISCOUNT TO DEALERS 
RUND MOTORS, INC. 


3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 


WHOLESALE PONTIAC PARTS. Large 
stocks of hard-to-get parts, body and 
fender parts for all models. Fast serv- 
ice, liberal discount. Walter H. Schultz 
Pontiac, 16-20 Passaic St. Trenton 8, 
New Jersey. 


FORD 


GENUINE PARTS 


BUY DIRECT FROM AUTHORIZED 
FACTORY DISTRIBUTOR 
LIBERAL TRADE DISCOUNT. 
HARD-TO-GET PTEMS 


FORDHAM MOTOR INC. 
Authorised Ford Dealers 


545 E. Fordham Road, N. Y. ©. 
Sedgwick 3-3000 











OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 


Hoods Core Supports 
Grills Hydromatic Parts 
Hub Caps Shock Absorbers 

Distributors 

Gas Tanks Carburetors 
Trunk Lids - Steering Wheels 

Fuel Pumps Clutch Parts 

And Many Other Items 


Pa. 


MASTER 


PARTS FOR SALE 


CRANKSHAFTS—All makes Arcplated to 
Standard Size and balanced. Guaranteed 
sizes, thrust clearance and wear-resist- 
ing surface which will never flake or 
loosen. See your jobber. American Crank - 
shaft Co., Charlotte, N. C, 


FOR SALE—Complete valve gasket kits 
for Willys and Ford %-ton 4x4 truck. 
No order for less than 50 sets. One-half 
cash must be sent with order. R. L. 
PLUMMER MOTORS, 918 Park Street. 
Beaumont, Texas. 





NASH PARTS 


LARGE STOCK OF MECHANICAL 
AND BODY PARTS 


Out-of-town Mail Orders 
Filled the Same Day 


25% DISCOUNT TO DEALERS 


NASH CENTRAL 
MOTORS INO. 
3705 Carneste 
OLEVELAND, OHIO 











FIRESTONE SPARKPLUGS 
AVAILABLE NOW! 


F-40, 14 mm. (Government Surplus) 
lve each in Lots of 100 


M. J. LANAHAN, INC. 


2556 S. Wabash CAL. 7300 
CHICAGO 16, ILL. 





- SHOP EQUIPMENT WANTED 

WANTED—Forty or fifty used Berloy 
parts bins, 7 foot with shelves and di- 
viders for Ford parts. Immediate deliv- 
ery. Poteau Motor Co., East Witte St., 
Poteau, Oklahoma. 

___SHOP EQUIPMENT FOR SALE 

FOR SALE—Nearly new. Wheel aligner 
(Micro). Wheel balancer (Stewart-War- 
ner). 20 all metal upright parts bins. 
made by Lyon and by Lipton. Greenwel! 
Motors, 601 E. Broadway, Louisville, Ky. 


PARTS MERCHANDISING 
TABLES 


Seventeen Lyons tables, complete with 


glass dividers, label holders, trays, display 
shelves, wire baskets. Price, $850. 


HERBERT W. SCOTT CHEVROLET CO. 
120 Suffolk St. Holyoke, Mass. 








CYLINDER 


Repair Packages (War Surplus) 


Part Number 800001 (1057844) 


for Chrysler Products 








Pe, SE INO. . 6 cna Chtpc cicccceeceseceses for Ford Trucks 
Also Services Diamond T, Divco, International, Reo, Mack 
Junior, Studebaker, and White Trucks 
Wide Application from 1929 Through 1946 Vehicles 

Consists of following genuine parts at list: 
77043 ~Piston Cup 


79361 Boot Strap 
79873 Dust Boot 
645930 Valve 

616359 Washer 
622865 Cover Gasket 


79863 Boot Strap 

316851 Secondary Cup .... 
665541 Piston 

79364 Lock Wire 


Value of Package Value of Components .. .$2.61 


YOUR COST 53c EACH NET! 
In case lots only (120 per case) freight prepaid, Midwest ship- 
ping point. Terms to accredited accounts—deduct 2% for cash. 
Gratis sample sent on request. 


MID-STATES EQUIPMENT CO. 
728 Second Ave., S.E. Cedar Rapids, Iowa 





NEW FORD CABS 


Truck and Pickup Fenders 
Truck Radiators 


Motors — Heaters 


BEHREND BROS., INC. 


560 FALLSWAY (Mulberry 8466) BALTIMORE, MD. 


WHITE WALL TIRES 


Brand New—Major Brands—Factory Seconds—Slightly Blemished 
F. O. B. 
N. ¥. ©. 
Established 1923 
815 10th Ave., N. ¥. 19, N. ¥. 


50% OFF LIST 
EAGLE TIRE CO. 
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~~ AUTO EQUIPMENT FOR SALE 

lated to 
ot A NEW CHEVROLET DEALER TOW PILOT—$17.50 
eee OPENING IN NEW HAVEN, CONN. sniaweln cieecain 
ket kits (For Tow Pilot) Per Set, $7.50 lndocss 04 Tonawanda Alspest Mangus Guo Mine Werth of Raffate Clty Lane 
a truck. We Need Experienced ° 
. os Personnel Immediately .RED ARROW BARS—$42.43 

1947 Model with Guide Cables 
— Here is an opportunity to get in on the ground floor at the Approved by ICO POSITIVELY THE WORLD’S 






FINEST GIGANTIC AUTOMOBILE 


-AUCTIONS- 


(FOR DEALERS ONLY) 
Every Tuesday at 10 A.M. 
If it’s low mileage, clean cars you want, you can “load up” at 


start of a new Chevrolet dealer organization. We require an entire 






* 
1947-48 Model 
AUTOMATIC TOWBAR with 
BRAKE HOOK-UP 


and Controlled Steering 
GUIDE CABLES 





Sales Manager 
Service Manager 
Shop Foreman 
Mechanics 
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This is a progressive, wide awake company, and we desire the 






















































































































































world’s best auto auctioneer, calls our sale. Be there January 9th! 


Send Your Cars Thursday If You Want—We Will Take Care of Them 
HOT LUNCH AVAILABLE—SALE IN NEW HEATED BUILDING 


down, 12” letters, double white 
neon tubing “PLYMOUTH” 
across top 10” single tubed let- 


ters, “JOB-RATED TRUCKS” 








Pr ee ry 


PEE ey a = Seer oe 
ERS ; with us, an o n a jo ‘u . 
i with proven records and excellent references need apply. All in- se AUTO AUCTION SALES 
L f quiries will be treated confidentially, of course. Tow Bar Sales Co on Slope Arrangements Made on Request 
} This is a 1,000 car deal. To the right men we will pay top a Factory ow ee el 8900 No Broad 
and bonus plan. We can provide good housing quarters. Give full 1 Chicago 
GS. cove details of experience, age, etc. a c=. 
Write to: Lew Somers 
WHITNEY MOTOR CO. TIRE CH AINS EVERY THURSDAY—12 NOON 
PLUGS 59 WHITNEY AVE. NEW HAVEN, CONN. WHOLESALE ONLY 
mt 750-16 AUTO AUCTION 
Weed Combination with 700-17 (For Dealers Only) 
yi SINGLE PNEUMATIC ee eee er 
an 
- HORSE HEADS AUTO AUCTION ||| four trae space y oF January it, New Years 
EVERY FRIDAY AT NOON sali st A ARL A. SCHOTTS ‘ 
INC. Horse Heads is located 4 miles north of Elmira, N. Y., on Route ” eae Pe 7 1946 Tel.: Maine 3112, Woodburn 3060 
17. The airlines and 3 railroads stop at Elmira. Hotel accommo- i) er Set Patterso 
boa tas dations at famous MARK TWAIN HOTEL are the best and very Anctlencer: Pat = 
reasonable. PRICE SCHEDULE 
a 5 to 25 sets, $10.20 set 
NTED Call for one of our courtesy cars when you 26 to 50 sets, $ 9.18 set 
ee na arrive or better yet, wire us in advance. 51 to 100 sets, $ 8.25 set 
diate deliv- ' 
“Witte “Bt., Horse Heads Auto Auction is no doubt the outstanding Auction “nau oe 1 
a in the East. Always lots of cars and lots of buyers. We bend over SIZES BY LENGTHENING 
Sale _ backwards to please everybody. We treat buyer and seller alike. OR SHORTENING . . 
a We are centrally located, aworens _ — 2 wide area. Horse 25% DEPOSIT — BALANCE 0.0.D. 
- Heads is only 4 miles north of Elmira, New York, on Route 17, IMMEDIATE SHIPMENT 
PEecenwet? about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 1,000 Automobiles, Trucks and Pickupe 
uisville, Ky. Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
—— west of New York city and about 250 miles north of Philadelphia, O of uri’s au obile 
Pa. Misso largest tom and truck 
ISING , dealers 
Make It Your Business to Spend Next Friday With Us at Horse 
mplete with Heads. The meeting place of the Auto Dealers from the East Write, phone, or wire “Hi Dollar Joe” at the Joplin 
3 and West. One trip will convince you. n Ns—s/1e"xi2, with hooks, Lois | | Automobile Auction Co., at the Cross Roads of America. 
of 6—§2. ea. 
, 108 E. 
Dene, Maes. HORSE HEADS AUTO AUCTION Hanover Bt, ‘Trenton fue, as We have the best market in the world today. Every 
RONALD D. WEST, Owner ENGI were E REBUILDING — Friday, we sell an automobile every minute. 
near Johnson, Rickard, Metcalf and West—Auctioneers es or + 800 Commerce Saturday Sunday, M onday. Tuesday Ww ednesday 
7 ’ ’ , , , 
"ane "new steel service sign. Both’ signs and Thursday, they go mighty fast. 
, . us . 
cute Teline “Motor Sales, wWasren, Ohio. If you have a new car or truck to sell and you don’t 
products MIWARD. tor arrest and convietion of || Contact us, we lose a little and you lose a lot. 
Trucks thieves = — 1946 ee = — ? 
sacra AUTO AUCTION EVERY TU ESDAY 1840 Bulck’ Super four-door, motor” num Should you phone, mrs ask for “Col. en H. woo 
° r 456 GRE SEN Cone Ste thee. trum, owner and opera and manager. e keep 
” In the Heart of the Nation — Fort Wayne, Ind. a Seactennti Obie Bhooe Male 311% buyers in the east at all times. There is probably one 
FOR SALE—i600 yds. automobile mohair. 
‘a ll A.M. reed Tel coe aoe nuit turer Gems tenes oe “wide, $1.50 ber vq. Write for sam- in your territory now. You contact us and we will have 
aft 60c and Hotels. Call us for Reservations. Bring your cars or send phone Locust 6288, Milwaukee, Wis. them contact you. 
idee 6c them Monday, Monday Nite or eee ne We never close . 5 
oe are 2c we are here to serve you. Our guaran ou must be satisfied. 
enue KID CHAIN JOPLIN AUTOMOBILE AUCTION CO. 
= RT WAYNE AUCTION CO ; > |] 1610 Bast 7th St. Phone 4600 Mo 
FO . 3,000 Pair — New ° one Joplin, Mo. 
hi 
~ — (WEBSTER-MARKER MOTORS) 150x20—List Price $87.56 
Owners: CARL E. MARKER - DENZIL V. WEBSTER We Will Sell for $12.50 Per Pair 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers ALSO OTHER SIZES oj" 7 ------~----- 
ids, Iowa 824 W. MAIN ST. FORT WAYNE, IND. | 
Phone, Wire or Write 
—_— PATRICK R. GIBBONS CO. | 
2 ee a Send Automotive News to Address Below 
A t A ti fn Ever Frida for One Year $6 CF) or Two Years $10 0 i 
UO AUCTIO y iaay NEW DODGE for which check is attached LD) or send bill 0 
At Columbus, Ohio DOUBLE-FACED | AUTOMOTIVE NEWS, PENOBSOOT BLDG, DETROIT 36, MICH. | 
NEON SIGN 
FRIDAY, JANUARY 9th ver ¥xaas Never erected because of local [PI oo evmnmmmnmsonsninummnnsnnasnnsinsine 
12:00 NOON Thereafter ordinance change. Sign con- |] 
structed of heavy gauge I nh ie) VFN hla i 
We're getting the cats! Out of state buyers are coming new! Our ized steel, completely porcelain- | Oeeeeeeneeseneeneereersseeeenenneeeeeeeseeeeeeeeeneenseneeeee een enneeeneneennenseeeeessesseeeessensnenneerenesensnesnereseseneconesssoneres 
MD percentage of sales is right up there with the two big auctions to ized, high power-factor trans- || i 
RE, e the west of us! We're here to stay—watch us grow! Pat Patterson, former. DODGE runs up and | Ceeeeereecresecoocosccsoeeseeseoe senses ss eeeesee eee seeeeeees eee sneseseeeeseseeenneeeenseeseneesesseeenserenseessenceensosensossesessoecses 
atl 
| 
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GREATER COLUMBUS AUTO MART 


Gladden Road & Northwest Blvd. Columbus, Ohio JO. 2249 
Drive West 900 Numbers on Goodale St., Turn Right for Two Blocks 





in oval shaped design, single 
tubing, attached to bottom of 
sign. All names in official fac- 
tory type lettering. This sign re- 
quires no maintenance, perma- 
nent porcelain finish. $1,195. 
Dodge & Plymouth Dealer, 
Summit, New Jersey 








Chrysler's latest .... in the most 
talked about advertising campaign 
in automotive bistory! 


nter Spread 
onal magazines 
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